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H. W. Allen, Inc., Will Handle 
Insurance Affairs of Member 
‘ Finance Companies 
1 The formation of the American Redis- 
— count Corporation, a $31,000,000 banking 
over (organization, a few weeks ago to regu- 
ruary plate the nation-wide financing of sound 
— installment selling, has a distinct inter- 
a est to insurance men due to the an- 
. gov- @mouncement this week that Colonel 
, with [BGeorge U. Pope, a finance and surety 
over Mbond specialist in New York, has been 
aa elected its vice-president. Colonel Pope 
"two: [esalso to be the vice-president and sec- 
ng ex- (retary of H. W. Allen, Inc., the newly 
and a fMformed insurance subsidiary of the Am- 
: es erican Rediscount Corporation, whose 
- run [ep'tpose will be to handle the insurance 
matters of the finance companies affili- 
though fated with the parent corporation. 
ed its J} The president of the new corporation 
vatevel: Hils Lawrence H. Hendricks, now comp- 
ipal on troller of the Federal Reserve Bank of 
United iNew York, who will relinquish that post 
foreign iaiter February 1 to give his entire time 
ts will ito the American Rediscount Corporation. 
uld not here will also be an advisory board, 
omprising representative bankers from 
ye dan- (¥arious cities, of which Morgan J. 
aid Dr. @)'Brien is the chairman. 
on" 7 To Rediscount Paper 
nd fins fj The purpose of the corporation, as 
s made @Bven on the front page of the New 
incs to ork “Herald Tribune” recently, is to 
ve been BBetiscount paper for member credit 
s under J#Mance companies who may qualify and 
yerty of MPmply with its regulations. Its spon- 
me this, rs hope that it will prove a construc- 
blic the PBVe force in guiding the financing of the 
cpansion (Machinery, automobiles and all other 
tic afl “cessary and useful equipment sold on 
srraneal #¢ installment plan. The keynote of 
alism of ¢ corporation is “A Reserve System 
saber 8 J" Credit Finance Companies.” 
le peace Generally speaking, paper to be eligible 
and al J rediscount in the American Redis- 
sermany, @P"nt Corporation will have to come 
watching 7M installment sales conducted’ along 
ini takes Me most widely approved lines. For in- 
ance, in the case of automobile paper 
erialistic will be required that the complete pay- 
vernment w or the car must be made within 
ercby in HBCVe months and that the down pay- 
to that t Will have to amount to at least 
the Bal /3% of the purchase price. Each 
Albanian ie finance company qualified and ad- 
, protec i ed to the system will receive an af- 
as stirred ation certificate which may be revoked 
1s state R € corporation if the member does 
ia, and 4 comply with the rules. 
northeft Functions of H. W. Allen, Inc. 
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» Colonel Pope said that its purpose 
twofold. “We are going to make 
(Continued on Page 26) 





PHOENIX 


Assurance Company, Ltd. 
of London 
100 William Street, New York 


A corporation which has stood the test 
of time! 1435 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
123 William Street, New York 











GROWING AND SATISFYING 


The Equitable Life of Iowa his increased its paid-for production for the 
first ten months of 1926 over the same period in 1925 by 30.8%. 


The acid test of the satisfaction of policyholders is based on repetition of 
sales. The Equitable Life of Iowa, in spite of a large increase in new pro- 
duction, has written 32.8% of all new paid-for business during the first ten 
months of the year on the lives of old policyholders. 


The Equitable Life of Iowa offers its agents unusual opportunities to develop 
a clientele that will buy additional life insurance fro n year to year. 


EQUITABLE LIFE 
INSURANCE COMPANY 
OF IOWA 


FOUNDED 1867 
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Celebrate With Us 


Next June this Company will celebrate its Eightieth Anniversary 
with a great Convention in Philadelphia, to be attended by Field rep- 
resentatives from all parts of the country. 


The PENN MuTuat has places for capable, hard-working men and 
women who are devoted to the highest ideals of life insurance. Con- 
tracts are satisfactory, and the conditions and atmosphere of a PENN 
MuTuat agency relationship are of the kind that creates enthusiasm 
and assures permanency. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 











Superintendent Beha 
Hears Debate On 
Policy Changing 


Priddy Asks Department Experts 
If They Understand “Estate 
Creation” Figures 


GRILLS MELLEN - HANMER 


Henry L. Rosenfeld Criticizes Sub- 
stitution Practice; Defense Of 
Agents Given 


In the midst of a hearing at the New 
York Insurance Department based on 
the activities of two well-known New 
York insurance agents—Clark Mellen 
and Laurence G. Hanmer—in selling new 
policies (generally ordinary life) to take 
the place of established policies (limited 
payment and endowment)—they work in 
close relations with the Farmers Loan 
& .Trust Co—Lawrence Priddy, chief 
prober, grill master and prosecutor of 
the Life Underwriters’ Association of 
New York, suddenly turned to Superin- 
tendent Beha and said: 

“There is before you an exhibit of new 
policies which have been substituted for 
old by Mellen and Hanmer. You will 
see that there is a mass of figures about 


premiums, reserves, loan values and so 
on. Will you please look at the figures 
and inform me if you know what they 
are all about?” 











Beha Tries Multiplication, Subtraction 
and Addition 


The Superintendent had previously 
taken the case of a 20 Pay Life policy 
in force for eighteen years which had 
been canceled and in its place there had 
been substituted an ordinary life policy. 
As Mr. Beha is a lawyer by training and 
not a mathematician, he did not look any 
happier than an actuary would be en- 
gaged in trying to read and understand 
one of those “Law Journal” decisions two 
columns long, no paragraphs, very few 
punctuations and any number of cita- 
tions. E 

With. a pencil in his hand and wrin- 
kles in his brow he had been trying to 
do some actuarial work on his own ac- 
count, asking questions about cash val- 
ues, premiums on the different types of 
insurance, amount of reserves, dividend 
calculations and similar technical ques- 
tions. He was trying his best to ascer- 
tain whether the policyholder was the 
loser or gainer. by the substitution. A 
freshman translating Horace will sym- 
pathize with him. 


_ Asks Expert for Light 

Mr. Priddy and Leon Gilbert Simon 
of the Underwriters’ committee, and 
Henry L. Rosenfeld, manager of The 
Prudential, who had been invited to the 
hearing by the superintendent, tried to 
help him out. The superintendent, as he 
tried to digest and comprehend the fig- 
ures, impatiently waved them aside, said 
he wanted to collect his own informa- 
tion in his own way, and seemed to have 
a rapidly growing respect for the mental 
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Brailey’s Chart Idea 
Wins $50 Thrift Prize 


THE NATIONAL ASS’N CONTEST 





He Is Equitable Society Agent, Man- 
chester, N. H.; R. Wyman Gleason, 
Boston, Wins Second Prize 





Earle W. Brailey, an agent of the 
Equitable Life Assurance Society at 
Manchester, N. H., won the first prize of 
| $50 which was awarded in the nation- 
wide thrift essay contest by a commit- 
tee of life insurance presidents, headed 
by Haley Fiske, president of the Metro- 


politan Life. 





R. Wyman Gleason of The Prudential 
in Boston, won the second prize, which 
was $25. 

Brailey’s Paper 

Mr. Brailey’s essay was in diagram 
form. He started out by saying: 

“If you live a given term, deposit regu- 
larly and do not withdraw deposits pre- 
maturely, one plan of saving will. serve 
as well as another. Such a plan may be 
featured in a diagram like this, horizon- 
tal lines representing annual deposits.” 

On the left side of the page were 
placed the horizontal lines showing the 
amount of deposits for three years—one 
line for the first year, two lines for the 
second year and three lines for the third 
year. On the right side was a little chart 
entitled, “Estate Saved.” 

Mr. Brailey continued: 

“Life insurance is the converse of this 
plan. By contract your savings estate is 
created and established at once. Forth- 
with you pay for it on the instalment 
plan. The diagram looks like this”: 

The position of the chart and horizon- 
tal lines was reversed. The chart en- 
titled “Estate Created” was placed on 
the left side; the horizontal lines for 
each of the three years, on the right 
side. 

He continued: 

“If you become unable to continue de- 

posits under the first plan on account of 
jtotal and permanent disability, all you 
jhave is the amount of your deposits plus 
accumulated interest. If you do not live 
to make deposits for the full term indi- 
cated, you can leave your beneficiary 
only the sum of your deposits up to that 
time plus interest. 
“Under the second plan, the life in- 
surance contract will provide for a con- 
tinuation of the deposit together with a 
payment monthly to you an income equal 
to 1% of the created life insurance es- 
ate throughout the period of total and 
permanent disability with guarantee of 
ull payment of the face of the contract 
at maturity. Furthermore, if you do not 
live to the maturity of the policy, your 
beneficiary will receive the, full amount 
ft the estate you are now creating by 
ontract.” 

















Mr. Gleason’s Paper 


The title of the second prize winning 
ssay by Mr. Gleason is the “Road to 
endepend ence.” It follows: 

‘There are two rails on the road to 
Independence, securely bound by ties of 
hrift. One of these rails is Life In- 
surance. The other is Savings, in all its 
any forms. 

To make progress on your journey, 
you must so balance your load that half 
he weight falls on one rail and half on 
€ other, 

The Savings provide ready cash for 
Fmergencies and, if you survive, an in- 
ome for old age. 

The Life; Insurance provides an in- 
ome for your family in case you die, or 
fl income for you, in case total disability 
PePrives you of your job, or, in case you 
urvive, an additional income for old age. 
© long as your foundation ties are 
hrift, Thrift will bind your rails secure. 
‘hether you die, whether you become 
lsabled ors whether you live to a ripe 
 a8€, your journey will be smooth. 
ou cannot be derailed. 

But abandon Thrift and your rails will 
Pread and warp, and your road to Inde- 


(Continued on page 38) 










































MILLIONS TO 
POLICY HOLDERS 


While it is admittedly the first duty of 


an insurance company to pay claims, there 
are other obligations and considerations 
and The Prudential has been a leader in 
recognizing them. 


An example of this zealous regard for 
the policyholder is found in the dividends 
to be disbursed by this company during 
1927 in its industrial branch alone, a 
total of 


$31,300,000 


Not only. does this disbursement reflect the extremely 
favorable experience The Prudential has had during 
1926, but it is the GREATEST SUM EVER DIS- 
TRIBUTED AS DIVIDENDS TO POLICYHOLDERS 
IN A SINGLE YEAR BY ANY INDUSTRIAL IN- 
SURANCE COMPANY. - ? 


The Prudential 


Insurance Company of America 
Home Office: Newark, New Jersey 





Epwarp D. Durrtetp, President 











Warren Horner to Stop 
Selling Insurance 


.WILL GIVE TIME ELSEWHERE 





Former Memphis General Agent, of Late 
Agent in Seattle, Now Visiting 
New York City 





Warren M. Horner, who has been in 
New York the past fortnight, was more 
written about by insurance papers for 
years than any general agent in the 
United States except one—Edward A. 
Woods of Pittsburgh. 


Mr. Horner was the general agent in 
Minneapolis for practically a quarter of 
a century of the Provident Mutual and 
had very definite ideas about many in- 
novations in the business, some of which 
brought him into conflict with the group 
of general agents who for years ran the 
National Association of Life Underwrit- 
ers. A man of exceedingly agile men- 
tality and very positive point of view, 
he gave the insurance reporters much 
to write about. 

Went to Coast 

Some years ago he resigned as gener- 
al agent of the Provident in Minneapo- 
lis and since then has been heard from 
in life insurance circles only occasionally. 
It was the case of a colorful personality 
dropping almost completely out of sight. 
It developed that Mr. Horner went to 
the Pacific Coast to protect the health 
of his wife. For a time he sold group 
insurance for the Metropolitan Life and 
later went into the office of the Mutual 
Life in Seattle. Occasionally he wrote 
insurance, but his activities have been 
largely in other lines. At the present 
time he is manager on the Coast for 
Rock Springs bottled water, and he has 
several other business connections. 

In February, 1926, he delivered an ad- 
dress on. life insurance, its opportunities 
and rewards, before the Seattle agency 
of the Mutual Life, of which W. A. M. 
Smith is manager. It was a vigorous 
talk and well done, but he is to retire 
from life insurance activities, he said to 
The Eastern Underwriter this week. 





INVITES CORPORATION HEADS 





To Be Metropolitan Life Guests at Din- 
ner While Field Representatives 
Are In Town 


During the last week of January the 
Metropolitan Life will hold its annual 
convention of managers from all over the 
United States and Canada. 

In connection with the convention dur- 
ing that week there will be several semi- 
public events, one of which will be held 
on Tuesday, January 25, in the grand 
ball room of the Roosevelt Hotel, New 
York City. A dinner will there be given 
to a number of executives of nationally 
known corporations, at which time there 
will be presented to guests in a graphic 
manner interesting facts about the Met- 
ropolitan Life, particularly in its relation 
to industry. 





MADE PRUDENTIAL DIRECTOR 


William E. Green, vice-president of the 
Trenton Banking Co., has been appointed 
by the State Chancellor as a director of 
The Prudential, to succeed Isaac F. Roe, 
who resigned to devote his time to per- 
sonal affairs. Mr. Green will be one of 
the three directors appointed from the 
company’s policyholders, as provided by 
state law. He will assume his duties ini- 
mediately. 





T. H. JACKSON’S RECORD 


Forty agents of the Connecticut Gen- 
eral wrote at least one life application, 
and in some cases at least one life and 
one accident application each week dur- 
ing 1926. T. H. Jackson of Philadelphia 
holds the record for continuous produc- 
tion, having produced a life and an acci- 
dent application every week for 319 
weeks. oe 
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THRIFT 


thru 


LIFE INSURANCE 


means 


FUTURE HAPPINESS 


January has been designated as National Thrift Month, 
and the part that Life Insurance can play in this big Thrift 
movement is being brought home to countless thousands 
thru posters displayed in prominent places, car cards, talks 
on Thrift at numerous luncheon clubs, in public schools, etc. 


Are YOU tying up with the splendid work being done 
by the Thrift Committee of the New York Life Under- 


writers Association ? 


The John C. McNamara Organization 


Managers 


The Guardian Life Insurance Company 
OF AMERICA 
(Established 1860 Under the Laws of the State of New York) 


Twenty-five Church Street New York, N. Y. 


RECTOR 7501-10 
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Canada Life Division 
Of Surplus Earnings 


ANNOUNCED BY PRESIDENT COX 





Material Increase in Bonuses Allotted to 
Participating Policyholders; Prog- 
ress of Company Told 
In his annual report to the stockhold- 
ers of the Canada Life, President Her- 
bert C. Cox made an interesting an- 
nouncement about a new division of sur- 
plus earnings. He also said that the 
funds of the company are now $120,938,- 
879, an increase of $12,250,000 for the 
The average interest yield was 





said : 

“In this connection your directors have 
recently arrived at an important decision 
which will, I believe, carry the judgment 
of this meeting as it will, I am sure, 
that of the great body of policyholders 
of this company and of public opinion 
generally. As you are aware, there is 
in a life assurance company having a 
share capital a division of the earnings 
as between the shareholders and the pol- 
icyholders. 

“Originally, the proportions of this di- 
vision were determined by the charter 
of the individual company, but in 1910 
aclause was introduced in the Dominion 
Insurance Act fixing them at 10% and 
9% respectively. In the early years of 
this company its capital, under its own 
charter, was entitled to and received all 
the earnings of the non-participating 
branch and 25% of those of the partici- 
pating branch. As the company pros- 
pered and its earnings grew, the direc- 
tors for the time being voluntarily re- 
duced, as they had the power to do, the 
portion applicable to the capital and in- 
creased the share allotted to the policy- 
holders until in 1879, or 31 years before 
the legislative action to which I have 
referred, the shareholders of the com- 
pany had of their own volition not only 


| adopted the ratio of division later pre- 


scribed by Parliament, but had also giv- 
en to the participating policyholders 
9% of the earnings of the non-partici- 
pating branch. ' 


Readjustment of Percentages 

“With the great expansion of the com- 
pany and its largely increased earnings 
each year it has again appeared to your 
directors that a readjustment of these 
Percentages would be desirable, and they 
have, with that breadth of vision and 
generous mind which characterized their 
predecessors, and which, I am proud to 
say, actuates them always in the conduct 
ot your business, authorized a change 
which, from the first of January instant, 
will allocate to those holding participat- 
ing policies in the company 95% of the 
earnings from all sources, while only 5% 
will hereafter be apportioned to the 
holders of the share capital. This action 
must needs carry the cordial and grate- 
ful approval of policyholders the while 
It has the sympathetic endorsation of 
the shareholders. The change will im- 
mediately benefit the holders of dividend 
bearing policies, as it enables a material 
icrease in the bonuses allotted to them 
for the current year. 


Policyholders Are “Partners” 


“As a further indication of the care 
of this company for its policyholders, 
may I remind you that it was the first 
anadian company whose shareholders 
extended to its policyholders, per se, the 
Privilege of a fixed number of seats upon 
€ directorate. This privilege, which ap- 
Pealed to public opinion, was afterward 
‘stablished as a right in all companies 
¥ Federal legislation. 

at is therefore clearly evident that 
While this is a proprietary company, with 
the major responsibility for its success 
resting upon the proprietors, there is 
ample recognition of the other parties 
'o the undertaking, who are virtually 
Partners in it and as such receive every 
Possible consideration. We may there- 














destiny————Carl Schurz. 








DEALS are like stars; 
touching them with your hands, but like the sea- 


faring man on the desert of waters, you choose them 
as your guides and following them, you reach your 


—Organized Service— 


The Keane-Patterson Agency 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 
225 West 34th Street, New York City 


you will not succeed in 


Telephone: Chickering 2383-7 














McNAMARA MAKES GOOD TALK 


Addresses Staff of The Keane-Patterson 
Agency at Their Weekly 
ales Meeting 


John C. McNamara, general agent of 
the Guardian Life, addressed the Keane- 
Patterson agency of the Massachusetts 
Mutual Life at its weekly sales meeting 
on Monday. Mr. McNamara has for the 
past few months been acting as chairman 
of the weekly meetings held at his own 
office in the downtown section of New 
York, and has presented to large audi- 
ences some of the outstanding producers 
of the country. On this occasion Mr. 
McNamara was himself the chief speak- 
er. Joseph C. Behan, superintendent of 
agencies of the Massachusetts- Mutual, 
followed Mr. NcNamara with a few brief 
remarks. 











fore claim, without undue bias, that the 
owner of a Canada Life policy occupies 
a favored position, and that nothing 
should be allowed to interfere with his 
continuance of that ownership. 

“There is everywhere a tendency, if 
personal finances are a bit overstrained, 
to lapse or mortgage assurance protec- 
tion, and companies the world over find 
the combating of this tendency one of 
the most difficult problems confronting 
them. Legislatures have from time to 
time increased the so-called privileges of 
the assured, but in reality have made it 
too easy for him to undo in a thought- 
less moment, by borrowing practically 
his full reserve what it has taken years 
to accomplish in the creating of an es- 
tate by way of assurance. Warnings have 
become hackneyed, and there is evidence_ 
of their not being appreciated, but the 
wastage from this source is in the ag- 
gregate so enormous and the economic 
loss to the assured so great that execu- 
tives must continue to point out the 
danger even at the risk of being thought 
boring.” 


Mr. McNamara did not confine himself 
to any one phase of the art of selling life 
insurance, although he laid a good deal 
of emphasis upon the importance of 
making proper contacts and selecting the 
best prospects. He was of the opinion 
that most life insurance salesmen work 
without a definite plan which accounts 
for so many of the failures. He said the 
trouble with many agents is that they 
do not take their business seriously 
enough, although it is the second most 
important thing in their lives. 

Among the other phases of selling dis- 
cussed by Mr. McNamara were the direct 
mail method, the endless chain or refer- 
ence feature and the introduction card. 
He told of a direct by mail campaign 
that had been conducted by his organi- 
zation some time ago in which a list of 
a thousand names was used. He said 
they got back twelve replies out of which 
four definite engagements were made 
over the telephone resulting in inter- 
views. One of these cases was closed 
for $50,000 ($100,000 was eventually is- 
sued) and another for $24,000. This all 
resulted, said the speaker, from a letter 
campaign which cost only about seventy 
dollars. 





WILLARD REGAN’S YEAR 





Connecticut Mutual General Agent Paid 
for More Than $3,000,000 Last Year; 
In Pershing Square Bldg. 


Willard Regan, manager of the Con- 
necticut Mutual in the Pershing Square 
building, New York City, wound up the 
year with. more than $3,000,000 paid-for. 


~ He has been a well-known figure in New 


York agency circles for years. He made 
his entrance into the business with Stew- 
art Prosser and Sheppard Homans, and 
when Mr. Prosser left insurance to go 
into the banking business he became a 
partner of Mr. Homans for several years. 





Massachusetts Mutual 
Springfield, Massachusetts 





A FIRM FOUNDATION 


With more than three-quarters of a century of success and 
achievement back of it, the Massachusetts Mutual is in a posi- 
tion to progress along lines that have been thoroughly tested. 


This position is made more desirable because of the main- 
tenance of principles and practices of high character which have 
molded the three great divisions of the Company—Home Office, 
Field Force, and Policyholders—into an organization whose 
reputation for stability and fair dealing is universal. 


Joseph C. Behan, Superintendent of Agencies. 
Life Insurance Company 


Organized 1851 








Fidelity Union Trust 
Gets Many Compliments 


GIVES DINNER TO NEWARK MEN 





Life Underwriters Unanimous in Praise 
For McCarter, Scheerér and McDouall; 
Linton’s Speech; Beidler’s Resolution 





The most tangible evidence of trust 
company co-operation with life insur- 
ance was shown last week when nearly 
200 life underwriters of Newark were the 
guests of the Fidelity Union Trust Co. 
at its second annual affair of this char- 
acter at the Robert Treat Hotel, New- 
ark. It was at this gathering, which was 
brilliant in every sense of the word, that 
Uzal H. McCarter, president of the trust 
company, read a letter which indicated 
that a $400,000 case had. recently been 
closed due to the co-operation of Leslie 
G. McDouall, assistant trust officer of 
the Fidelity Union. That alone is suffi- 
cient recommendation, but the interest- 
ing part of the Fidelity Union’s service 
is that it is perpetual. 

Take, for example, the newspaper ad- 
vertising which is now being done in 
the Newark dailies. A copy of the most 
recent advertisement entitled: “How 
Your Estate Can Be Built Towards One 
Financial Goal,” was placed beside every 
man’s plate at the dinner and during the 
evening it was referred to several times 
as an exceedingly valuable aid in so- 
liciting. 

A Banker Talks About Life Insurance 


William Scheerer, chairman of the 
board of the Fidelity Union, was toast- 
master and before introducing the speak- 
er of the evening, M. Albert Linton, 
vice-president, Provident Mutual, he said 
a few things about life insurance. His 
first policy was taken out when he was 
eighteen years old, at a time when it 
was thought that a man had to die to 
win in life insurance. This notion, of 
course, has been battered down pretty 
thoroughly by now until it is well estab- 
lished that if insurance is taken out early 
in life, the policyholder will live to en- 
joy the fruits of his savings. 

Mr. Scheerer doesn’t believe that the 
saturation point will ever be reached in 
life insurance and he added that life 
insurance trusts can carry on the bene- 
fits of life insurance still further. “Get- 
ting together like this every once in a 
while is instructive because we can ex- 
change views to our mutual profit,” was 
the pleasant way in which he closed his 
greeting to the life underwriters. 


Linton Exceedingly Interesting 

Mr. Linton, one of the most distin- 
guished life insurance executives in the 
country, had a lot to say on “Life Insur- 
ance Trusts,” and when he was finished 
it was the unanimous opinion of all that 
never had they heard the subject so well 
presented. It was so instructive, in fact, 
that Mr. McCarter, who is quite an au- 
thority ‘himself, was noticed several 
times taking notes on what Mr. Linton 
had to say. 

The Provident Mutual vice-president 
is heart and soul in sympathy with trust 
company co-operation. The substance of 
his talk was similar to that which he 
gave before the American Bankers As- 
sociation at Omaha, and which is repro- 
duced on another page of this issue. He 
brought out the importance of having 
the contingent beneficiary well estab- 
lished in the insured’s mind; the advan- 
tage of holding the proceeds of a policy 
in a trust fund rather than paying them 
in a lump sum; how a funded trust op- 
erates for a man who has securities, and 
many other fine points. 

He referred particularly to Superin- 
tendent of Insurance Beha’s warning on 
thrift company insurance, saying: “They 
may get some men to take out life in- 
surance on this plan, but most of it is 
on the short savings plan of not more 
than ten years.” 

In closing Mr. Linton spoke highly of 
the large amount of advertising that 
trust companies are doing from the At- 
lantic to the Pacific, referring particu- 





Page 6 







THE EASTERN 
UNDERWRITER 









January 21, 1927 








larly to the splendid work being done 
by the Fidelity Union Trust. He urged 
every one present to respond to such 
co-operation. 
McCarter’s Response 

Mr. McCarter, bubbling over in his 
enjoyment of the occasion, said that he 
had rarely listened to such an illuminat- 
ing discourse on life insurance trusts. He 
made the suggestion to the life under- 
writers that when they had trust com- 
pany business to place it should not be 
given to companies which did not have 
the proper organization for handling it. 
“I claim that the new trust companies 
which are being organized with the rap- 
idity of the corner saloon of old have no 
right to offer their services to the pub- 
lic. The failure of one of them naturally 
will affect the business of all,” was his 
warning. 


Beidler Warm in His Praise 


The next speaker of the occasion was 
Henry H. Beidler, president of the New- 
ark Life Underwriters Association, who 
also spoke highly of the work being 
done by the Fidelity Union Trust. His 
speech follows: 

“It is very interesting to note that 
our commercial interests are beginning 
to recognize the great economic: value 
of life insurance. Within the experience 
of many of the underwriters here tonight 
it was very difficult to get the business 
man, the merchant, the manufacturer and 
especially the banker to endorse life in- 
surance other than for the simplest and 
most direct protection purposes. Only a 
few men of outstanding and unusual vi- 
sion saw the possibilities of life insur- 
ance as an economic force. 

“Today we are amazed when we see 
the figures and review the enormity of 
the business, and we wonder just what 
awakened the commercial world to rec- 
ognize life insurance values. No doubt 
this development is the result of many 
different interests and agencies. Among 
these agencies is the National Associa- 
tion of Life Underwriters and the dif- 
ferent local associations constituting it. 
The comprehensive and well directed ed- 
ucational campaign conducted by the as- 
sociation for many years is directly and 
indirectly responsible to a very great de- 
gree for the present commercial life in- 
surance vision. 


Appreciates Bank’s Endorsement 

“Since its organization a little over a 
year ago the Newark Association is for 
the second time the guest of the Fidelity 
Union Trust Co., New Jersey’s largest 
banking institution. 
for body and mind last year and surely 
not less this year. This honor is ex- 
tended to us not because of what we as 
an association have accomplished but 
because we are a part of a great nation- 
al institution and because this great local 
banking institution with its unique and 
outstanding service vision recognizes the 
possibilities of an association of men that 
is a part of so great an organization 
engaged in the development of a very 
powerful and far-reaching human and 
economic force. 

“Our honored host, when last year you 
issued your first invitation to the mem- 
bers of this association to be your guests 
we hardly knew what to make of it. 
We life underwriters who during a long 
and varied experience hardly expected 
a banker’s endorsement except perhaps 
from a few here and there, whom we 
succeeded in interesting on a split com- 





It was a royal feast . 


mission or on some other direct or in- 
direct profit sharing basis, we to be the 
guests of a big banking institution; to 
be received and addressed by its own 
president, why? When you explained 
your plan and purpose some of us ques- 
tioned and approached very cautiously. 
Has Won Confidence Everywhere 


“The service you have rendered to 
many of our members and their clients 
through your very efficient trust depart- 
ment under the direction of Mr. Pruden 
and his assistant, Mr. McDouall, and 
the other very able and high caliber men 
that this department has placed and is 
placing at our disposal. 

“The work you are doing in the pro- 
motion of this co-operation between 
trust companies and life insurance com- 
panies, the two great estate building an 
estate conservation forces,~is of inesti- 
mable value, not only locally through 
your personal influence and contact and 
very liberal attractive and efficient ad- 
vertising, but also nationally because of 
the very able representation you have 
had in many of the big bankers’ and 
So egal meetings all over this 


“Surely, the seeds that you are now 
sowing will return to you many many 
thousand fold. We underwriters, our 
city, our state and nation, all are greatly 
indebted to the men of vision and action 
who head, inspire and operate institu- 
tions like the Fidelity Union Trust Co. 
of our city. 

“On behalf of our association I thank 
you for this wonderful evening, for your 
service, for the recognition of our as- 
sociation, and for your unqualified en- 
dorsement of our business.” 

Mr. Beidler’s speech concluded the 
evening’s get-together. 

Others at the speaker’s table besides Messrs. 
Scheerer, McCarter, McDouall and Beidler were 
executives of the various subsidiary banks of 
the Fidelity Union Trust. They follow: Herbert 
Adams, vice-president, Essex County Trust of 
East Orange, N. J.; J. Henry Bachellor, presi- 
dent, Ironbound Trust; Charles Niebling, pres- 
ident, American National Bank; Elmer Carr, 
vice-president, City Trust, and Morrison Colyer, 
president, Fidelity Union Title & Mortgage. 
L. A. Mershon, deputy chairman, trust company 
division, American Bankers Association, and E 


A. Pruden, vice-president, Fidelity Union Trust, 
were also present. 





A. S. WRIGHT’S NEW POST 

A. Stanford Wright, president of the 
Boston Life Underwriters’ Association, 
has been made general agent of the Penn 
Mutual Life in Boston. Clarence C. 
Miller, whose health has not been good, 
becomes associate general agent. 

Mr. Wright was born in England. He 
had world-wide experience as a traveling 
salesman and got his first insurance ex- 
perience in Springfield, O., in 1916 with 
the Massachusetts Mutual Life. In the 
same year he went to Boston. While 
there he was first with the Massachu- 
setts Mutual and then with the John 
Hancock. 





WAR VETERAN INSURANCE 


President Coolidge has issued a proc- 
lamation reminding all war veterans that 
it will be impossible for them to convert 
or reinstate their war risk insurance 
after July 2, 1927, and urging all em- 
ployers, the press, civic and patriotic or- 
ganizations to take steps to inform all 
veterans of this fact. Under the law, 
war risk insurance may be converted 
into any one of the seven forms offered 
by the Government. 
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RUGGED COAST of MAINE 


Enduring—Substantial—Dependable, with New 
England conservatism, and too, “easy to do busi- 
ness with,” whether as Agent or Applicant. 


UNION MUTUAL LIFE 


INSURANCE COMPANY 
PORTLAND, MAINE 













PRUDENTIAL PROMOTIONS 
J. H. Guest, Asst. Sec’y; R. W. Hyatt 
and E. O. Clark, Assoc. Gen. Solici- 
tors; New Assoc. Comptroller 


A number of promotions were made 
last week by The Prudential in their 


home office. They included James H. 
Guest, who has been ah associate gen- 
eral solicitor, was appointed an assist- 
ant secretary of the company, and Ralph 
W. Hyatt and Edward O. Clark, who 
were assistant solicitors, become asso- 
ciate general solicitors. Supervisor Bert 
L. Jacobus was promoted to be associate 
comptroller and other advancements 
were Harry A. Mitscher, from assistant 
supervisor to supervisor; Frederick M. 
Rogers, from manager of the bookkeep- 
ing department to supervisor; Edmund 
H. Hopper, from manager to supervisor 
of Ordinary Issue; Arthur P. Hub- 
schmitt, from assistant manager to man- 
ager of bookkeeping department, and 
George H. Bostock, from supervising 
clerk to assistant office supervisor. 











CANADA LIFE 


Brokers and others 
having surplus business 
to place are’ reminded 
that Canada’s First Life 
Insurance Company is 
now licensed to do busi- 
ness in New York State. 
A personal call will be 
appreciated. 

Herbert W. Jones 


Manager 
New York City 

















ASSISTANT ACTUARY 
Well established and progressive southern company 
has vacancy in this position. Applicants will kindly 
state fully, age, qualifications and experience. Appli- 
cant must be either a Fellow or an Associate of a 
recognized actuarial body. Apply: 
Box 1051 
THE EASTERN UNDERWRITER 
86 Fulton Street, New York, N. Y. 
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PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 




















amiemsaiiaienee 
————___—_—— 





Write for details. 





GENERAL AGENTS WANTED | 
An Eastern Company writing Life insurance at low 
guaranteed rates and personal Accident and Health in- 
surance plans to establish several offices in Ohio early 
this year. A splendid opportunity for a few good men. 


Box 1053 


THE EASTERN UNDERWRITER 
86 Fulton Street, New York, N. Y. 





| 











full commissions and renewals. 


five million in force. 








SUPERVISOR WANTED 


One of the oldest General Agencies in Connecticut is looking for a young 
man who will appreciate a real opportunity. The work will be a com- 
bination of supervising and personal selling. Remuneration Salary plus 
Headquarters Hartford. Territory, State 
of Connecticut and personal business in New York. Agency has twenty- 
Write for further information—Give age—Previous 
insurance record and send a snap shot photograph if convenient. 


Box 1055 
THE EASTERN UNDERWRITER 
86 Fulton Street 
New York City, New York 
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Practical Suggestions to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 





According to the 
Where Millions current issue of the 
Can Agency Bulletin of 
Be Written the Union Central 
Life, the latest sta- 
tistics available show that there are 8,- 
549,000 women earning their own live- 
lihood in this country, of whom more 
than a million are in professional work 
alone. These figures give the agent some 
idea of what potentialities lie in this 
great market. A. few convincing rea- 
sons are as follows: 
Life insurance provides for her last 
illness and final expenses. 


It takes care of her as long as she 
lives, if she should become disabled. 

It gives her an honorable way to pro- 
tect her debts. 

It does for a term of years what Lib- 
erty Loans did temporarily—teaches sys- 
tematic saving. 

It gives her as safe an investment as 
Government bonds. 

_It gives her credit which she can use 
ina business way. 

It gives her collateral upon which to 
borrow ready money quickly at a rea- 
sonable rate. 

It helps to counteract the temptation 
of blue-sky stock and get-rich schemes. 

It increases her moral responsibility 
and self-respect. 

It returns to her at a time when her 
physical ability may be impaired. 

It may be turned into income with pay- 
ments continuing as long as she lives. 
Jt is free from taxation “and the pos- 
sibilities of unexpected expense. 

It is often the one thing that stands 
between a woman and total financial de- 
pendence when she marries. 


* * * 


In selling insurance 
Use Simple to women, it is well 
Words to phrase every 

For Women thought in simple, 

everyday terms. Most 
Women have only the haziest idea of 
what life insurance actually is, says a 
Writer in the Agency Bulletin of the 
Union Central Life. One or two tech- 
meal sentences, by their failure to “go 
over,” may interrupt the logic of their 
ideas and lose the point. 

An instance of how the thing works 
Was cited recently by an agent of the 
New York Life. Having been unsuc- 
cessful in writing a farmer, he ap- 
Proached the wife, who appeared to be 
a level-headed woman. She was pick- 
ing chickens for the market and he cap- 
Htalized that fact by saying: 

Mrs. Jones, could you raise and sell 

» worth of chickens each yéar?” 

es, that would be easy,” replied the 
amer’s wife. 
ut could you raise enough chickens 

‘0 pay off the $4,000 mortgage on the 
atm, take up all your husband’s notes 
ih educate your three children, if any- 
ting should happen to your husband and 
You should be left alone?” 

«°, Mrs. Jones couldn’t do that. 

, But if you raised $86 worth of chick- 

aS every year,” the agent continued, 

and put this money into an insurance 

Policy, it would never be necessary for 

Ou to face the other situation. Which 

shall it be 2?” 
€ won. 


From time to time 
cards are sent to 
various agencies of 
the Connecticut Gen- 
eral to let them know 
that policyholders insured in other agen- 
cies have moved into their territories. 
The Shirley agency of Pittsburgh has 
had particularly good results from fol- 
lowing these cards. If the policyholder 
is difficult to reach the agency sends the 
following letter: 

“A recent change of address has brought you 
into the territory of the Pittsburgh Office of 
the Connecticut General Life Insurance Com- 
pany. This will not necessitate any change in 
the method by which you have been paying 
premiums, but it may be of some value to you 
in connection with various other services which 
are from time to time needed. : 

“If you desire any information or assistance 
which we can give you more satisfactorily be- 
cause nearer at hand, it will be a pleasure to 
hear from you.” : f 

The agency assigns the policyholders, 
who have moved within easy reach, to 
various agents and sends the following 
letter out in advance of their call: 

“A recent change of address has brought you 
into the territory of this agency of the Con- 
necticut General Life Insurance Company. 

“We want you to have the same kind of co- 
operation with which you have been familiar, 
and have asked Mr. John E. Davis of this 
office to call upon you.” 


Follow Up 
Change of 
Address Cards 





ELECTION OF OFFICERS 
Stockholders of George Washington 
Life Hold Meeting and Appoint 
Board of Directors 
The stockholders and members of the 
George Washington Life held their an- 
nual meeting at the home office of the 
company at Charleston, W. Va., on Jan- 
uary 10, when the following directors 
were elected: Harrison B. Smith, Ed- 
win A. Barnes, Fred O. Blue, Ben Baer, 
Benjamin B. Brown, I. N. Smith, Dar- 
win E. Abbott, Ernest C. Milair, John 
A. Field, W. E. Mohler, R. Graves Hub- 
bard, A. W. Reynolds, Charles E. Ward, 
E. C. Colcord, Addison M. Scott, Rob- 

ert S. Spilman, John V. Ray. 


Immediately after the meeting of 
stockholders the board of directors met 
and the following officers were elected, 
viz.: Harrison Brooks Smith, president; 
Albert B. White, Addison M. Scott and 
Ernest C. Milair as _ vice-presidents. 
Ernest C. Milair was also elected secre- 
tary and Frederick S. Bown, treasurer, 
and the Hon. George E. Price, general 
counsel. 

Acting in accordance with the by-laws 
of the company, the following officers 
were then appointed by the president, 
viz.: J. P. Bowerman, actuary; Dr. H. 
H. Young, medical director; Charles H. 
Tiffin, assistant secretary and auditor; 
Harrison Bowne Smith, assistant to the 
president; Cleaveland F. Milair, super- 
visor of agents; Miss Dorothy Jamison, 
assistant actuary; Dr. Hugh G. Thomp- 
son, assistant medical director; Robert 
E. McCabe, attorney; Henry Moir (New 
York), consulting actuary, and_ Price, 
Smith and Spilman, counsel. Routine 
business was then transacted and after 
making definite plans for expansion and 
progress during the ensuing year the 
meeting adjourned. 
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| INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 
Established 1899 
| HERBERT M. WOOLLEN, President 








INCOME TAX DEDUCTION 

An insurance company is permitted to 
deduct in its income tax returns the ad- 
dition to reserve funds required by the 
law of any state in which it transacts 
business. It is not confined for this pur- 
pose to the state in which it is incor- 
porated, nor must it even compute the 
reserve requirements based on the laws 
of the same state each time. That is 
the holding in an important decision just 


announced by the United States Board 
of Tax Appeals, according to M. L. Seid- 
man, tax expert. of Seidman & Seidman, 
certified public accountants. 





VOLUNTEER STATE LIMITS 


The Volunteer State Life has an- 
nounced that it increased its limit of 
retention from $15,000 to $20,000 on 


standard male lives in age group from 
20 to 50, with corresponding increases on 
both standard and sub-standard lives in 
other groups. As a result of this in- 
crease the company will be able to make 
an increase in the maximum amount 
which will be issued in the various age 
groups. 


The Farmers Life of Denver, Colo., 
have moved their offices to the new Se- 
curity building at 17th and California. 








TEN MEN 


We have ten new 
territories for ten 
good men under 
real general agents’ 
contracts. 





Address 
The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 





























| 








satisfaction in so doing. 


This company writes all standard forms of insur- 
ance and annuities on both men and women. 


limits 10 to 70. 


You Who Seek Opportunity 


Opportunity exists always for those who seek 
success and satisfaction in life insurance field work. 


During 84 years the first American legal reserve 
mutual life insuranee company has been served and 
built to greatness by men who found both success and 


Age 








Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street 





New York, N. Y. 




















Page 8 










ee en 


THE FASTERN = 
UNDERWRITER 









January 21, 1927 








Business Ability Of 
Dancing Comedians 


LIFE TREATS THEM VERY WELL 





Jack Donahue of “Sunny” Has a Pay 
Envelope of $2,750 a Week and 
Carries $250,000 Insurance 





There was a time when if a man were 
introduced as a dancer some people would 
raise their eyebrows and wonder why 
they didn’t take life more seriously and 
become a plumber or some other mem- 
ber of society whom they regarded as 
more useful. Now it is the dancer who 
is apt to patronize the other fellow, 
especially if he has some comedy in his 
make-up. For this change of social ‘and 
financial condition many things are re- 
sponsible, including George Rector, who 
introduced the cabaret at Rector’s Res- 
taurant in New York; the growth of 
the night club and jazz, and the general 
popularity of dancing. 

All of which leads up to the fact that 
Jack Donahue, of the “Sunny” com- 
pany, which played more than a year 
continuously at the New Amsterdam 
Theatre in this city, and whose funny 
feet attracted as many people as Mari- 
lyn Miller, his co-star (also a dancer), 
is drawing $2,750 a week salary and has 
built up his life insurance to $250,000. 
As Mr. Donahue is constantly gaining 
in reputation and doesn’t look to be 35, 
the chances are that his line will go up 
still more. 

Letter to Kemp 

His agent is John J. Kemp of New 
York. In a characteristic letter he 
wrote Mr. Kemp from Boston a few 
days ago: 

“When a fellow gets a great deal of 
applause he is rated a_ specialist and 
eventually a star. Once a star the mon- 
ey and all other happy conveniences be- 
come his property. I believe a similar 
rule applies to doctors and lawyers and 
all lines of endeavor. I am of the belief 
that a capitalist is merely a successful 
laborer. 

“When I want any particular service 
done for me, I seek the specialist. I 
would try to avoid going to the most 
expert chiropodist to have my tonsils re- 
moved—not that a first rate specialist on 
feet wouldn’t know something about ton- 
sils—in fact, I believe an ambitious chir- 
opodist might work his way up to be a 
throat man—but I insist on going to the 
man who is a recognized authority on 
that particular service which I require. 

“In short—when I want insurance I 
come to you, because I’ve heard from 
other clients of yours.” 


DE GROAT’S YEAR 

The total for business of the Boston 
agency of the Mutual Benefit Life, Floyd 
E. DeGroat, general agent, was: $8,056,803 
in 1926. The agency insured 698 lives, 
the average policy being for $11,514, and 
the average premium on a policy being 
$432.97. The average premium per $1,000 
was $37.51. 
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year, the trend is upward. 


cessful career. 


The Foundation Is Here 


N building a fine, lasting, structure, one looks to the foundation 
For a successful life insurance structure the foundation is 
financial strength. The Guardian, today, ranks as one of the 
strongest of the financially strong companies, due to its consistently 
maintained policy of progressive conservatism. 


Backed by its great financial strength, The Guardian has enjoyed 
an unusual growth in these past several years. 
1925 showed an increase of nearly 50 percent over 1924, and again this 


Knowing that the growth of the Company and that of its fieldmen 
are interdependent, The Guardian offers a practical plan of Home Office 
co-operation which insures the greater success of its agents. A complete 
and original training course is provided. A Prospect Bureau that de- 
velops genuine dollar-and-cents prospects is maintained on a basis that 
affords the fieldman upwards of 400 percent profit on the commissions 
derived from this source. Modern methods of advertising, serving both 
the prospect and the policyholder, create and hold good-will. To men 
of the right calibre, The Guardian offers the foundation for a suc- 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 


New paid business in 























NEW GENERAL MANAGER 


James Burger, president of the Amer- 
ican Life of Denver, announces the ap- 
pointment of V. L. Tickner as general 
manager of the company. The company 
has abolished the position of superin- 
tendent of agencies and Mr. Tickner 
will direct the agency force as well as 
all other activities from the home office. 

Mr. Tickner has been engaged in gen- 
eral life insurance work for the past 
fifteen years. For the past two years 
he has been agency manager of the 
United American Life at Jacksonville. 
During the war he was assistant actuary 
of the Bureau of War Risk insurance at 
Washington. He is an active member 
of the American Institute of Actuaries. 

Harry W. Wood, for the past two 
years superintendent of agencies for the 
American Life has resigned and become 
manager of the new conservation and 
educational department of the Capitol 
Life of Denver. 








and profitable. 


cation and medical examination. 
made much easier. 








WE BELIEVE IN NON-MEDICAL SELECTION 


Experience is proving that in a restricted field of a favorable age 
range and for limited amounts the non-medical selection of risks is safe 


Its greatest value is to the agent. 
given length of time by the aid of the non-medical privilege. He does not 
suffer the loss that must occasionally come due to delay between the appli- 
In the rural field especially, his work is 


While there is a direct saving in fees and in the reduced cost of 
Home Office operation through the use of non-medical selection, its great- 


He can transact more business in a 








est worth to the progressive company is its aid in speeding up service to 


the men in the field. 
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The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 


More Than $460,000,000 in Force 


Fort Wayne, Indiana 








BECOMES MEMBER OF THE FIRM 


Jonathan G. Sharp became a mem- 
ber of the firm of Woodward, Fondiller 
& Ryan on January 1. Mr. Sharp, who 
was an aviator with the Canadian troops 
during the war and saw plenty of action, 
graduated from Toronto University in 
1920 and then conducted research work 
in the actuarial department of the Met- 
ropolitan Life. His work has been 
chiefly concerned with company reor- 
ganization problems, including the in- 
stallation of up-to-date statistical and ac- 
counting systems. 

Mr. Sharp’s first connection with 
Woodward, Fondiller & Ryan was in 
1925 upon his admission by examination 
as a fellow of the Actuarial Society of 
America. 





JOIN SALES BUREAU 


The Scranton Life and the Western 
Imperial Life have joined the Life In- 
surance Sales Research Bureau. 





Pennsylvania 


The Provident has worked out a practical plan 
by which the Home Office, through an Edu- 
cational Supervisor, is assisting in the devel- 
opment of new agents. 








Provident Mutual 


Life Insurance Company of Philadelphia 





Stevens Raps Salary 
Allotment and Group 

IS AGAINST NON-MEDICAL, TOO 

Disability Benefits in life Contracts 


Called “A Mistake and Injurious to 
Life Insurance Institution” 








In the current issue of the “Illinois 
Life Bulletin’ R. W. Stevens, president 
of the Illinois Life, said that if a resolu- 
tions committee had been appointed at 
the close of the meeting of its Home 
State Leaders at their convention recent- 
ly held he is sure that it would have 
given instructions to set forth briefly 
the consensus of the opinions of those in 
attendance, which would be in the form 


of the following resolutions: 

That we oppose group insurance on _ the 
grounds that it is a form of paternalism that 
is distasteful to the American ideal of self-de. 
termination and that under the cloak of altru. 
ism is merely a scheme to enable the employers 
of large groups to keep the payrolls and em. 
ployes costs below a fair price for their sery- 
ices; that experience has shown that “labor turn- 
over” has not been reduced as predicted through 
the introduction of group insurance, and that the 
person seeking employment js not influenced in 
his decision as to alternative positions by the 
group argument; that it is an insurance-volume- 
getting device fostered in the brains of home 
office executives whose greed for large insurance. 
in force figures would make the scoop shovel a 
substitute for the artist’s chisel; that it is a 
distinct menace to the continued development 
and existence of well-trained and capable agency 
organizations, the individual members of which 
must depend on single policy sales for their live. 
lihood, and further that the lack of uniformity 
in the premiums charged for group insurance is 
already prompting some nosy critics of our pro- 
fession to opine that life underwriters are be 
coming akin to fish-mongers, 


That we commend the Illinois Life for its 
stand against the adoption of Non-Medical Se. 
lection of Risks, because we know that the phy- 
sical condition of applicants is of outstanding 
importance in determining insurability, and that 
safety demands that applicants comply with the 
standards upon which premium rates are based; 
that we have no desire to incur the ill will of 
the physicians in our territory as a result of 
our doing their work without pay. 


That we commend our company for declining 
to follow the lead of the volume-chasers, who 
have already learned to their sorrow that the so- 
called salary-deduction or _ salary-allotment 
schemes were unwise and unprofitable attempts 
to falsely stimulate the extension of life insur- 
ance, which have meant loss of time, money and 
prestige to the trained underwriter. 


That we endorse our company’s position that 
the introduction of the Disability Benefits into 
the life insurance contract was a mistake which 
will cause untold injury to the institution of 
life insurance as conceived by its founders, and 
will tarnish hitherto splendid reputations for fair 
and square dealing that have been nearly a cet- 
tury in the building, because those provisions 
lend themselves so easily to misunderstanding, 
if not misrepresentation, that fair and even lib 
eral interpretations on the part of home offices 
will incur the ill will of policyholders and their 
friends. 


So it is therefore the sense of this meeting 
that the representatives of the Illinois Life com 
vention assembled will for themselves personal: 
ly, and insofar as their influence goes with 
those members of the agency organization who 
are not present, discourage the incorporation 
of total and permanent disability benefits in the 
policies of those applicants whose insurance they 
negotiate. 


Founded 1865 

















TOO 


tracts 
} to 


llinois 
sident 
esolu- 
ted at 
Home 
ecent- 

have 
briefly 
Ose in 
: form 


on the 
3m that 
self-de- 
f altru- 
aployers 
ind em- 
ir sery- 
or turn- 
through 
that the 
need in 
by the 
volume- 
f home 
surance: 
shovel a 
it inet 
lopment 
» agency 
f which 
eir live 
iformity 
rance is 
our pro- 
are be 


for its 
lical Se 
the phy- 
standing 
and that 
with the 
e based; 
- will of 
esult of 


declining 
ers, who 
it the so- 
allotment 
attempts 
fe insur- 
mney and 


tion that 
fits into 
ke which 
ution of 
Jers, and 
; for fair 
ly a cen 
rovisions 
standing, 
even lib 
ne offices 
and theit 


; meeting 
Life con 
personal: 
‘oes wit 
tion who 
poration 
its in the 
ance they 


—— 





a 


January 21, 1927 


— 








Page 9 





Against Printing Of 
Wall St. Man’s Story 


ACTUAL SALES TALK WAS GIVEN 








The Eastern Underwriter Induced 
Banker to Tell Story of Approach, 
Blah and All 





The Eastern Underwriter has received 
a number of comments from insurance 
men relative to a story printed in this 
paper telling that leading men in Wall 
Street over the age of 60 are buying lots 
of insurance, and consisting of a 63- 
year-old banker’s account of how he was 
approached, interviewed and sold. The 
correspondents did not like the story 
either because of alleged misrepresenta- 
tions made by the agent or because they 
are against the exploitation of policies 
which are convertible after five years? 
Some of the writers could not see any 
“news story” in it, but erroneously re- 
garded the interview as propaganda for 
a certain type of policy and an endorse- 
ment of the methods of the agent. 

Letter From G. E. Bulkley 


For instance, a letter written to The 
Eastern Underwriter by George E. Bulk- 
ley, vice-president of the Connecticut 
General, said: 

“You quote a salesman, presumably as 
an example of the constructive way in 
which this form of insurance can be 
used, and a sales talk which might well 
be followed as a standard by others. 

“The sale is really made by his two 
statements: first, that recent actuarial 
investigations have indicated that the 
companies have been charging an exces- 
sive amount for men at ages 60 up due 
to the fact that the mortality of those 
higher ages is more favorable than had 
been presumed. That is not a fact. Sec- 
ond, and-as a direct result of that state- 
ment, the prospect is tempted by this 
special offer of a half premium policy 
which it isn’t. 

“To expand these last remarks a bit, 
the American Men’s Table, as I think 
you know probably as well as I, distinct- 
ly brings out the fact that present day 
mortality is very much lower at the 
younger ages than that expressed by the 
American Experience Table but that at 
the older ages, for this purpose we will 
call it 60 and above, no such difference 
is found, the mortality curve of the two 
tables running closely parallel. 

“You make no comment on this sales 
tak whatever; the fair intimation to be 
tawn from it is, as I suggested above, 
that it is a model of constructive sales- 
manship. I would be very much sur- 
prised to learn that this is the method of 
selling insurance which The Eastern Un- 
derwriter upholds.” 

he Eastern Underwriter was not de- 
fending or glorifying the approach and 
sale of this insurance, but was chron- 
cling the facts as news. It is not often 
that a Wall Street banker will tell an 
Msurance paper exactly how somebody 
sold him and a number of his financial 
tends, In this instance it was a $100,- 
policy. If an inside story of how 
Wall Street men of affairs are ap- 
Proached and sold, with all the trim- 
mings of such talk, including the blah 
and bunk, is not of interest to the in- 
surance fraternity, what is of interest 
‘0 readers of a paper who wade through 
stories every week or so in which agents 
themselves tell how they sell? Doesn’t 
€ fraternity want to know how agents 
are approaching men of affairs, especial- 

Y when they are approached and sold by 
4man who is writing the “hardest boiled 
*egs" in Greater New York? 


eres 


HAlcur, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
PRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha 


Denver Des Moines 
ee 











PAID FOR NEARLY A BILLION 


New York Life Has Another Great Year; 
Company Issued 299,728 New 
Policies; Its Income 

The New York Life paid for $900,613,- 
800 insurance in 1926, issuing 299,728 new 
policies. Its total paid insurance in force 
is now $5,752,828,977. Compared with 
1925, the New York Life increased in 
1926 its total first year premiums, ex- 
cluding annuities, by $1,500,000, its total 
for the year being $32,269,494. 

The total income for 1926 was $294,- 
— compared with $266,781,000 in 

The company has 2,220,784 policies in 
force. 





RIGHTS OF WIFE 

Life insurance payable to the estate 
or to the personal representatives of 
testator, it is held in the Iowa case of 
Miller v. Miller, 205 N. W. 870, may be 
disposed of by his will to his wife and 
children, notwithstanding a statute pro- 
viding that a policy on the life of the 
assured, in the absence of an agreement 
or assignment to the contrary, inures to 
the separate use of the husband and wife 
and children of assured, independently 
of creditors. 
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The Colonial Life Insurance Company of America 
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ent and Endowment, containing attractive 
Cost. 








Give Agents Unusual Money-Making Opportunities 








Officers 
Geo. T. Smith, Vice-President E. J. Heppenheimer, Presiden 3 
Chas. F. Nettleship, 2nd Vice-President 54 = 7 
Home Office—Jersey City, N. J. 
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Effective January 1, 1927 


Boston, Mass. 


New England Mutual Life Insurance Company 


This Company is now in the very 





New Increased Dividend Seale | 





Forefront on Low Net Cost 
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Building 


Life’ - 








hold public confidence. 
success in the insurance business. 


M. E. Singleton, President 


Accident’ - 


A Successful 
Insurance Business 


UCCESS in any undertaking is based very largely 
upon two-fold confidence—confidence in oneself and 
the confidence of the public. 


In building its organization of field men the Missouri 
State Life has been careful to select men who believe in 
themselves—men who have “ego” without the “e”. 
almost invariably follows that such men easily win and 
It is such men who achieve 


The remarkable growth of this Company, with the record 


of having practically doubled its business in the past five 
years, is due in large measure to the splendid type of 
men who represent it. 


We can always use more men of the ’go type. 


A great Company daily growing greater! 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


Home Office, Saint Louis 
Group 


Health’ - 


It 
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Union Central Field 
Managers’ Conference 


AGENCY PLANNING TALKS GIVEN 





President Sage Tells of Year’s Record; 
Robert J. Williams Discusses 


Training Course Plans 





The third annual Conference of man- 
agers and general agents of the Union 
Central, held at the home office on Janu- 
ary 14 and 15, drew seventy-five agency 
chiefs representing forty-four _ states. 
“Agency Planning” and “The Education 
and Training of Agents” were the 
themes of the gathering. 

President Sage reviewed and comment- 
ed upon the gains made in nearly all de- 
partments of the Union Central in 1926, 
noting particularly that the company’s 
agency force piled up $190,000,000 of new 
business (including revivals and addi- 
tions). The Union Central’s gain in as- 
sets during 1926 was $19,505,770, he an- 
nounced, bringing the total assets to 
$242,353,803. The percentage of actual to 
expected mortality being 52.15 in 1926 as 
against 52.88 in 1925, Mr. Sage reported. 

Fifty-two thousand leads for agents 
were accumulated by direct mail and dis- 
tributed through the Union Central 
Agency Force by the company’s service 
bureau during 1926, Assistant Superin- 
tendent Clark reported. 

C. B. Knight Talks 

Round table discussion on “Agency 
Management” brought out many practic- 
al methods which have been found suc- 
cessful in actual use. 

C. B. Knight of New York declared 
that the important problem in metropoli- 
tan territory was not in obtaining a suf- 
ficient number of new agents, but in get- 
ting those who were selected to realize 
that “every policyholder is an agent for 
the company if he is properly written 
and taken care of. 

“T have never advertised for men,” Mr. 
Knight said. “We can get more men 
than we want without advertising. The 
big thing is to show our men how the 
success of the agency as a whole: re- 
dounds to their own personal credit and 
profit. A successful general agency must 
be built upon the basis of hearty co-op- 
eration 
agent,” 

Edward S. Brashears, Union Central 
manager at Washington, D. C., said his 
policy was that of contracting congenial 
agents and getting them slowly. 

Answering the question of how turn- 
over among life insurance agents can be 
reduced, Manager James Elton Bragg of 
Philadelphia, said: “One reason why so 
many men drop out of our business is 
that they find it difficult to translate 
aspiration into definite methods. We 
can tell a man everything there is to 
know about selling life insurance, yet 
when he goes out to face his first pros- 
pect he may be completely at a loss as 
to what to do. We must not only tell 
a new man how to get prospects and 
sell to them, but actually make him do 
it that way. Then, after he has found 
out that it can be done, he can modify 
the methods we have taught him to suit 
his own ideas and his own  tempera- 
ment.” 

Agency Training 

Complete plans for training agents, 
which have been in preparation for sev- 
eral months, were announced. Robert 
James Williams, appointed director of 
education by the Union Central last Sep- 
tember, told the Conference that the 
training course for the present would 
consist of two major divisions: first, a 
brief set of lessons designed for new 
agents with the purpose of getting them 
started on the road to actual money- 
making as quickly as possible. Second, 
a weekly period of training and infor- 
mation which will be carried out iden- 
tically in every Union Central Agency 
in the country. Material for the latter 
course has been prepared and supplied 
by the Home Office, but the actual work 














Admitted Assets increased over 


An increase of 


Bonds, 


First Mortgage Loans (City and Farm) 
Collateral Loans - - - - 
Policy Loans - - - - 
Real Estate . - - - - - 
Premiums, Due and Deferred - 
Cash on Hand - - ~ - 
Interest Due and Accrued and Other 


Total - - 


Reserve on Policies - - 
Death Claims Due and Unpaid - ~ 


ments - - - - - - 
Premiums and Interest Paid in Advance 
Reserve for Taxes Payable in 1927 - 
Profits Payable to Policyholders in 1927 
All Other Liabilities - - 


Investment Fluctuation - - - 
Contingency Reserve 7 - - - 
Unassigned Surplus - - - - 


Total - - “ 


234 Million 
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NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


oO. J. ARNOLD, President 
Minneapolis, Minn. 
PROFIT SHARING INSURANCE—LOW NET COST 
42nd Year—A Year of Progress 
Gain in Paid-for Insurance in Force, over 
22 Million Dollars 


An increase over 1925 gain of over 


5 Million Dollars 
3 Million Dollars 


New Insurance Written, Paid-for basis, over 


44, Million Dollars 
214 Million Dollars 


Financial Statement—Decémber 31, 1926 
ASSETS 


Government, State, County, and Municipaly............. $3,146,701.90 
Ralisond, Publis Welty, Stic cs cccccsccccvesecsscesecvens 


“LIABILITIES 


Claims Reported but Proofs of Loss not Received - - - - . 
Present Value of Death, Disability, and Other Claims Payable in Instal- 


Reserve for Real Estate Depreciation, and Mortality, Disability 


Dollars Insurance in Force 


10% 
30% 
15% 


6% 


4,156,691.55 
$ 7,803,393.45 
9,281,138.38 
228,402.15 
4,244,766.95 
1,542,829.45 
1,088,834.00 
622,344.11 
564,757.30 


$24,876,465.79 


$20,792,335.00 
None 
221,552.52 


337,609.18 
163,422.38 
191,774.00 
999,223.78 
135,405.57 


312,496.71 
400,000.00 
1,322,646.65 


and 


- - $24,876,465.79 














and a square deal for every: 








of carrying it on will be assumed by the 
general agents themselves. 

James A. Fulton, vice-president of the 
Continental American of Wilmington, 
Del., gave an interesting talk to the con- 
vention about agency methods. 





NOW SHEPPARD & SHEPPARD 


Frank Sheppard, who has represented 
the Provident Mutual in Wilmington, 
Del., for thirty-two years as a general 
agent, has associated with him in part- 
nership under the firm name of Shep- 
pard & Sheppard, his sons Harold R. 
and Ernest M. Sheppard. 


TO SPEAK IN NEWARK 

The Newark Life Underwriters Asso- 
ciation will have J. Elliott Hall, general 
agent, Penn Mutual Life in New York, 
as the speaker at its February luncheon 
meeting on February 14. Mr. Hall’s sub- 
ject will be “The Value of a Definite 
Plan.” 

In March the association plans to have 
Dr. S. S. Huebner, of the University of 
Pennsylvania, speak before the life un- 
derwriters. 








Life “Policy You Can Sell.” 








Your Prospect’s Future 
Is The Same As Your Own 


When you line him up for the policy he wants, and the policy he needs, 
you have made a staunch friend, and contented customers mean repeat 
orders in insurance as well as other lines of business. Sell this contract: 


Any natural death.........ccccccccosccccccccssccce $5,000 
Any accidental death.............. Sisiieveles auteae™ ae 
Certain accidental deaths......... Sactebpaceaeesees aie 


Accident Benefits $50 per WEEK 


(Non-cancellable) 
Also Disability Income: Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the hands of a progres- 
sive agent and we invite you to give serious consideration to the United 


There may be an opportunity in your town. Our Vice President, Eugene 


E. Reed, will tell you all about it. Write him direct—and directly. 
UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


Concord, New Hampshire 


INQUIRE 





——_——.. 


EDWARD A. FERGUSON DIES 





Associated With Union Central Life in 
Chicago 30 Years; Identified With 
Business 41 Years 


Edward A. Ferguson, Union Central 
Life, leading general agent in Chicago 
in point of long service, died at his home 
on Saturday, January 15, after a linger- 
ing illness which had kept him from 
active work for many months. 

Almost at the moment of Mr. Fergu- 
son’s death, his colleagues attending the 
conference of Union Central managers 
at the home office in Cincinnati, were 
passing resolutions congratulating him 
upon his thirty years of service at the 
head of the Chicago Agency, and wish- 
ing him speedy recovery from his illness, 

Mr. Ferguson was 65 years old, and 
had_been identified with life insurance 
in Chicago for forty-one years. He first 
signed a contract as manager with the 
Union Central in 1897, and it had been 
planned in Chicago to celebrate his thir- 
tieth year with appropriate honors and 
ceremonies. 

_When Mr. Ferguson took charge of 
his office, the Union Central had $100,000 
of insurance in force in the Chicago dis- 
trict. Now it has in the neighborhood of 
$90,000,000. _In addition to his Cook 
County territory, Mr. Ferguson had a 
number of adjoining counties under his 
supervision for many years, but recently 
he had relinquished part of it, owing to 
increasing responsibilities in Cook Coun- 
ty proper. Last year the average pro- 
duction per man in the Ferguson agency 
was $300,000 or more, the organization 
consisting of 24 men. During Mr. Fer- 
guson,’s illness, the Chicago office has 
been in charge of U. C. Upjohn, assist- 
ant manager. 





GREAT E. A. WOODS YEAR 


Paid For $135,000,000 Including Group; 
66,000 Policies in All; M. J. 
Donnelly Leads 

According to Wm. M. Duff, superin- 
tendent, the E. A. Woods Co. of Pitts- 
burgh wrote, in 1926, over $135,000,000 
of new business, through more than 
66,000 policies, representing an increase 
of 122% over 1925. He stated that the 
Woods company alone has in force for 
the Equitable in this territory, 75% of 
the amount of insurance carried by the 
entire population of France or Germany, 
and substantially more than the amounts 
carried in Italy, Denmark, Switzerland, 
Brazil and many other countries. 

Considerable percentage of the in- 
crease was attributed to the growth of 
group insurance. 

M. J. Donnelly, John Pfeil, Wm. J. 
Powell, Harper K. Beegle, Wm. M. Duff 
and L. A. Spencer each wrote more that 
$1,000,000 during the year, which estab- 
lishes them among the leading Life Un- 
derwriters in the country. 


WANT GEORGE W. AYARS 








Los Angeles Man Being Considered For 
Managerial Post With National As- 
sociation of Life Underwriters 

George W. Ayars, who has made a fine 
record at Los Angeles for the Phoenix 
Mutual Life, and who is widely know! 
in life underwriting circles, is being 
urged by a number of people in national 
association ranks for the new manage 
rial position to be created by the Ne 
tional Association of Life Underwriters. 
A committee which is seeking a man 10 
this post was appointed at the annua 
convention in Atlantic City of the Nv 
tional Association. 





HONOR EDWARD GARNETT 

Associates of Edward Garnett, hea 
of the Buffalo agency of the New York 
Life, honored him with a dinner 4 
dance last week in the Hotel Lafayett® 
on the eve of his departure for the com 
pany convention in Florida, in celebet 
tion of his 25th anniversary with oy 
company. All music was furnished ) 
the agency force. Mr. Garnett will ‘re 
main in Florida for three months. 
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Brooklyn Men Attack 
Thrift Co-Insurance 

MONTHLY DEPOSIT PREMIUMS 

Plan Comes Under Fire at Luncheon of 


Brooklyn Life Insurance Managers; 
What They Say 








During the past year several “thrift 
companies” have been organized which 
offer a combination of savings and life 
insurance based upon a stipulated month- 
ly deposit. The institution deducts from 
the monthly deposits the amount neces- 
sary for the payment of premium on a 
given amount of life insurance. The 
balance of the money is left with some 
bank on compound interest. 


There has been no little criticism of 
this plan recently, Superintendent Beha 
himself having issued a statement in the 
form of a warning with regard to the 
type of misrepresentation which he says 
some soliciting sub-agents of thrift cor- 
porations are practising in selling insur- 
ance. 

Graham’s Analysis 

Over in Brooklyn some general agents 
representing well known, old line com- 
panies are discussing this movement with 
much zest and interest. In their opinion 
one of the best analyses thus far made 
of it is that of James P. Graham, gen- 
eral agent of the Aetna Life, in an ad- 
dress he made one day last week at a 
meeting of the Brooklyn Luncheon In- 
surance Club. His remarks were in part 
as follows: 

The first point I would like to make is that 
the plan has merit from a standpoint of accu- 
mulating liquid funds in a short time. It pro- 
vides a combination of ordinary life insurance 
in a high grade company and in addition a 
reputable trust company invests funds at 514% 
compound interest in first mortgage bdhds and 
certificates, which are guaranteed as to principal 
and interest by a reliable Title Insurance Com- 
pany. All of these operations are handled with- 
out effort on the individual’s part other than-the 
writing of a check once a month. 


Weakness of Plan 


The outstanding weakness in the plan is that 
the amount of life insurance is out of all pro- 
portion to the deposits involved, and that the 
amount of life insurance would be governed not 
by the needs of the individual but by the extent 
to which he could save money on this plan. 
For example: One unit of $50.00 per month or 
$600.00 per year at age 30 would take $6,000.00 
of life insurance which means that a man 30 
years of age who could lay aside $600.00 per 
year and not more, if he adopted this plan 
would be limited to $6,000.00 of insurance. 

A man aged 30, earning $5,000 a year who 
could put aside a maximum of 12% of his in- 
come under this plan could only have $6,000 
of life insurance, which amount, deducting 
$1,000 for burial expenses, etc., is equivalent to 
about $25 per month for his family. In brief, 

is plan would force such an individual to 
deprive his family of an adequate amount of 
protection in order that he might accumulate 
iquid funds more rapidly. 


Fundamental Idea of Plan 


The fundamental idea back of the United 
Thrift Plan is that of combining life insurance 
Protection and investment. This fundamental 
idea has been very scientifically worked out by 
actuaries and for many years has been offered 
to the public by life insurance companies in the 
form of endowment insurance. The outstanding 
advantage of the endowment plan over the thrift 
Plan is that the amount of protection purchasa- 

¢ for a given sum can be increased by length- 
ening the period of payment. 

Another important point, it seems to me, is 

at the great service of life insurance is being 
Perverted and used as bait to attract investors 
ma field outside of life insurance. The project 
makes no attempt to recognize that life insur- 


ance is a distinctive service and requires intelli- - 


gent and able advice and counsel. As I under- 
Stand it, the thrift organization will not employ 


















JoHN Hancock Mutua. LIFE 
INSURANCE COMPANY 








“CONTROL’’ 


Rules For Safe Driving 


The Best Booklet we have seen for automobile 
drivers and owners 


Gives an incentive to Road Courtesy and a fair 
Attitude toward the Other Fellow 


If you own or drive a car, and would be interested 
to have a copy of the booklet “Control” you 
may have one by addressing the Inquiry Bureau. 


LiFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


<i 





a life insurance man in securing depositors for 
the plan for the reason that he may attempt to 
sell the life insurance alone if he cannot put 
across the combined plan. In_ brief, in this 
plan, life insurance instead of being regarded as 
a great service is reduced to the function of a 
cigar coupon. 


Another Agent’s Comment 
Another Brooklyn insurance man, 
Warren T. Diefendorf, Jr., general agent 
of the Mutual Life, has this to say of the 
insurance features as embodied in the 


plan of the so-called thrift corporations: 

“After carefully looking over this plan I be- 
lieve it to be sane and logical. There are, 
however, three things, which should be taken 
into consideration regarding it: I find it not 
to a great extent, being sold by life insurance 
men but rather by men who have formerly sold 
securities. The result is that the purchaser does 
not know what he is getting or what he has 
gotten, at least as far as the life insurance is 
concerned. It is being sold and has perhaps its 
greatest appeal to a class of people who have 
very little or no insurance protection. I am 
sure it would be a much better plan in most 
of these cases to secure the greatest life insur- 
ance protection for the money it’s possible to 
save, and after a sufficient amount of life insur- 
ance is carried, then to consider investments and 
speculation. . 

“Taking the two above paragraphs into con- 
sideration I wonder what thought originated the 
plan—a method of selling more life insurance? 
A method of getting new. depositors for the 
bank or is it the commercial expression of an 
altruistic idea?” 


_ Atkinson Discusses Plan 
William F. Atkinson, general agent of 
the Northwestern Mutual Life, is also of 











The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 
Policies backed by one of the very strongest companies in the country, having ample 
capital, surplus and highest standard of reserves. 
Exceptional opportunity is offered to salesmen o 
character and ability. Communicate at once wit 
Agency Department, 77 Franklin Street, Boston. 

























Vion on a 
LEQIE DEED 


the opinion that the insurance feature 
of the average thrift corporation plan is 
not sufficiently emphasized. In his re- 
marks at the luncheon of the Brooklyn 
managers luncheon last week he dis- 
cussed these plans in part as follows: 


“In my opinion, the reason why. life insur- 
ance men should not be interested in these 
plans of the trust companies is, that I believe 
that until the minimum requirements of the 
family have been provided for, all of a man’s 
savings should be in life insurance premiums. 
I do not mean by this, that he should not have 
a_rainy day fund in the savings bank or pos- 
sibly even attempt to buy his own home, but 
that his financial plan of saving should rely 
entirely ufon life insurance until the minimum 
requirements of the family have been provided, 
and that life insurance is the best buy for the 
all around factors that enter into a well bal- 
anced financial program for himself. 

_. “Even operating with an ordinary life policy, 
it creates an immediate estate for the family, 
large enough to keep them from want and also 
supplies the old age retirement fund at age 60 
or 65, quite sufficient for the insured himself, 

“The trust company plan places all the em- 
phasis on the gradual building up of a perma- 
nent estate at some time quite distant in the 
future. I believe that the emphasis should be 
placed on the creation of an immediate estate 
with the biggest income to be paid in case of 
death, and a somewhat smaller income paid for 
old age when the children have been educated.” 





PROVIDENT MUTUAL WRITINGS 

In paying for $105,483,000 in 1926 the 
Provident Mutual Life beat its 1925 rec- 
ord by $3,001,000. 


Quote Com. Hyde Saying 
$2,500 Fee Was Legal 


REINSURANCE DEAL AFTERMATH 





Missouri Senate Passes Resolution Ask- 
ing Commissioner Questions About 
International-Standard Transaction 





The Missouri Senate on Tuesday of 
this week adopted a resolution asking 
Insurance Superintendent Hyde to ac- 
count for a fee of $2,500 alleged to have 
been paid him by the International Life 
for passing upon the merger of that 
company with the Standard Life of De- 
catur, Ill, in November, 1924. Senator 
Haynes of Springfield, Mo., says similar 
fees were paid Clifford Ireland, then di- 
rector of trade and commerce of IIli- 
nois; Frank N. Julian, Commissioner of 
Alabama, and Bruce T. Bullion, Commis- 
sioner of Arkansas. 

The matter may have some bearing on 
the confirmation by the senate of Super- 
intendent Hyde’s reappointment by Gov- 
ernor Baker. 

The legality of the merger of the In- 
ternational and Standard companies was 
approved by the then Attorney-General 
Otto, although some phases of the deal 
had been questioned by a special ex- 
aminer of the Kansas Department. 

The resolution also called upon Hyde 
to account for any other fees received 
for passing upon insurance mergers and 
reinsurance contracts since he took office. 

St. Louis newspapers quote Hyde as 
saying via long distance telephone from 
Kansas City that he received $2,500 fee 
and was legally entitled to it. 

International Life officials state that 
the fee paid Superintendent Hyde for 
services in the International-Standard 
merger was not unreasonable and was 
based on services rendered as the Super- 
intendent’s work covered a period of 
several weeks. The practice of insur- 
ance superintendents being paid such 
fees has prevailed for many years, the 
Missouri laws providing for compensa- 
tion in mergers and reinsurance deals, 
but apparently it is not clear whether 
the superintendent may retain them per- 
sonally. 





FINAL MO. STATE PAYMENT 


Rogers Caldwell announced final pay- 
ment in the purchase of the Missouri 
State Life by himself and associates will 
be made about February 1, instead of 
being spread over three more years, as 
originally provided in the purchase con- 
tract made last February. The price 
paid for 150,540 shares involved in the 
deal was approximately $14,000,000, of 
— about $10,000,000 remains to be 
paid. 

M. E. Singleton will remain as presi- 
dent for some time and still retains a 
small amount of stock in the company. 
As announced, the sale will not affect 
the administration of company affairs. 





NEW INDUSTRIAL GROUP 


The Hartford meeting of the Insur- 
ance Advertising Conference, May 23rd 
—25th will see a new group started. In 
addition to the life, fire and casualty 
group meetings a definite need has been ” 
voiced for an industrial group embracing 
the advertising and sales promotion ac- 
tivities of industrial life, health and acci- 
dent companies. 








AN INVESTMENT IN HAPPINESS 


—is a connection with the 


Philadelphia Life Insurance Company 
Joy comes from: 


1. Having the Thing That Will Sell—we have a great variety of policy 
contracts with very liberal features. 

2. Home Office Co-operation. You'll get it. Every help to help you sell. 

3. A Lifetime Connection. Agents have been with us 10, 15 and 20 years. 


111 No. Broad Street, Philadelphia, Pa. 


A. M. HOPKINS, Manager of Agencies 
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THE CHANGING ORDER 


Few people realize how completely the age of individuality in living has passed away. 


Not so long ago the farmer raised everything that his family ate, except sugar, 
tea and coffee, and some made their own sugar and a coffee of sorts. 


He and his wife and the boys and girls manufactured nearly everything they wore. 
That was independence, but it made life hard and narrow. 


At first slowly, then very rapidly, the great change has come. Everybody is a 
specialist, and everybody depends on others. Life has become co-operative. 


As a result the producing individual becomes increasingly powerful and valuable. 
But tragedy and disaster usually follow his premature death or disability. 


Through death or disability the producer defaults in the co-operative contract and, 
so far as his dependents are concerned, the entire social program breaks down, unless 


the value of the worker can in part be translated into cash, enabling dependents to go 
on with the contract. 


This calls for a co-operation which outreaches both disability and death. 


Life Insurance on the mutual plan outreaches both death and disability. 


For the mass of men who die in‘their producing years, with few assets except 


their earning power, Life Insurance is as necessary as water under a ship or steam behind 
the piston rods of a locomotive. 


Society would have had to invent Life Insurance as it progressed into the era of co-oper- 


ation had Life Insurance as a matter of fact not illustrated and applied the principle of 
co-operation long before it appeared in industry and living. 


LIFE INSURANCE IS THE INDISPENSABLE COROLLARY OF THE 
MODERN PROGRAM OF LIFE. 


It has preached and prophesied for many years. 
To its claims men now listen gladly. 


Its growth in recent years has been marvelous; but as expressed in its balance 


sheets and in its outstanding insurance, it still pitifully fails to express the value of 
human life. 


It is nevertheless unmistakably changing the picture of society. 


It is the sinking fund which meets the demands of death—the obligations that mature 
with the passing out of every worth-while life. 


Think about these truths. 

Recognize the new order. 

Put yourself in harmony with it. | 

See one of our ten thousand agents. He will complete the story. 


NEW YORK LIFE INSURANCE COMPANY, 
DARWIN P. KINGSLEY, President. 
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Life Insurance Trusts 








By M. Albert Linton 


: Vice-President Provident Mutual 
(From Mr. Linton’s Address Before American Bankers’ Association Fiduciary Conference) 


No. 2 








The Installment Options 

The second type of life insurance op- 
tion provides installments for a limited 
period. It appears in two different forms. 
The installment will be either a round 
sui, such as $100 monthly for as long 
a time as the principal and interest will 
last, or else the installment will be paid 
for a definite period, say twenty years. 
The excess interest makes the periodical 
payments vary in aniount when the period 
is fixed at the outset. The limited in- 
stallments are useful, primarily, in pro- 
viding a limited increased income, say 
during the educational period of a child; 
for example, until the child is eighteen 
or twenty-two years of age. As stated 
above, $10,000 on a fair interest basis will 
provide $100 a month for about eleven 
years and then will all be gone, prin- 
cipal and interest. 

There is a third type of option, install- 
ments for life, where the beneficiary re- 
ceives income for life with perhaps ten 
or twenty years’ payments. guaranteed. 
If she should die soon after the income 
started it would continue and take care 
of the children until their majority. The 
annuity principle is the life insurance 
companies’ unique contribution to the 
protection of the family. The annuity 
principle provides an income which the 
beneficiary cannot outlive. It is valua- 
ble.in meeting certain contingencies. 

For the same premium, an income life 
insurance policy will provide about forty 
per cent more each year than if the 
premium were paid for a lump sum pol- 
icy, of which the proceeds were kept 
intact and invested to yield five per cent 
net. Now that forty per cent increase 
may mean a great deal to the widow. 
Personally, I am much more interested 
in providing adequate income for wid- 
ows and minor children than I am in 
conserving principal to be spent by 
adults. I think we should frequently be 
ready to spend principal for the educa- 
tion of children rather than to cramp 
them in their preparation for their life 
work by saving up the funds for their 
later years. 

_ We hear a great deal about planning 
Insurance programs. In planning such a 
program there should always be a cer- 
tain amount of lump sum insurance to 
take care of the current needs when 
death occurs. There are always unpaid 
bills and frequently a mortgage. The 
lump sum insurance may be paid either 
to the wife or to the estate or to a trust 
company. Next, I am in favor of a cer- 
tain amount of income to be paid by the 
life insurance company during the life- 
time of the wife. The life insurance 
company’s guarantee of the income ap- 
peals to me as very valuable. Therefore 
what I shall discuss is the handling of 
the insurance which remains after those 
two provisions have been made. 

Limitations of Insurance Options 

Before taking up the trust company 
Service in detail, let us consider a few 
of the limitations of the insurance com- 
Pany’s service in handling the options. 

y lawyer friends point out to me that 
a life insurance company in administer- 
ing a settlement option is carrying out 
the terms of a contract and is not acting 
in the capacity of a trustee. There is a 
ifference between these two functions. 

trustee has the protection of courts 
Of equity. The life insurance company 
0€s not have the same protection. When 
difficulties of interpretation arise, the 
trustee can go to the court and say, 

ere are two claimants for the money, 
What shall we do?” If the court issues 
an order to do thus and so, the trustee 
1§ protected. The life insurance com- 
Pahy is not in that happy position. If, 
under its contract it pays to the wrong 


person, there is still the possibility that 
under some other jurisdiction the other 
person can also collect. Even if that 
extremity should not be reached, there 
is always the possibility of expensive lit- 
igation that must be paid for by the 
company and of delay that is annoying 
to the beneficiaries. On account of these 
difficulties, life insurance companies 
should keep their settlements simple and 
unambiguous. The avoidance of compli- 
cated settlements will pay big dividends 
in the future satisfaction of beneficiaries 
and the saving of litigation costs. 

Unfortunately, life insurance agents in 
the field sometimes put pressure upon 
their home offices to undertake to carry 
out extremely complicated types of set- 
tlements. This is a mistake. The tying 
up of insurance proceeds under iron clad 
settlements covering complicated contin- 
gencies extending a long time into the 
future is likely to be fraught with grave 
consequences for the beneficiaries. It 
will tend to reflect upon the life insur- 
ance companies themselves. Suppose, for 
example, a policyholder dies, leaving be- 
hind one of these iron clad settlements. 
A few years later the family may be in 
great need of a certain amount of prin- 
cipal to meet some emergency. But they 
cannot get it as it is tied up absolutely 
by an income settlement which must go 
on inflexibly to the bitter end. 

Now, who is going to be blamed for 
that situation? Is the widow going to 
blame her dead husband? No; she is 
going to say, “You, life insurance com- 
pany, should not have allowed this thing 
to happen. From your experience you 
should have known that an inflexible 
settlement was likely to cause hardship. 
You should have seen to it that a more 
flexible arrangement was made.” If the 
insured himself could return, he would 
be the first to recognize the error that 
had been made. As-life insurance men, 
we have a great responsibility to our 
policyholders not to allow them to tie 
their funds up inflexibly under iron clad 
modes of settlement extending a long 
time into the future. n 

The insurance company’s service nat- 
urally appeals to the life insurance man 
in the field, because the proceeding is 
relatively simple. It is frequently a part 
of the original canvass. Details are ar- 
ranged in the insured’s office or -in his 
home. ‘There is no need to establish 
connection with a third party, such as 
the trust company. Everything is ac- 


‘complished through channels the agent 


knows and is dealing with every day. 
Many agents are hesitant about going 
into a bank or trust company and get- 
ting its co-operation. Nevertheless, this 
is what the up to date life underwriter 
must be prepared to do if he hopes to 
write large lines of insurance. 

The Service of Fiduciary Institutions 

Against this background, let us now 
discuss the details of the life insurance 
trust. In the first place, how does the 
life insurance money get into the hands 
of the trust company? There are two 
ways. Either the trust company can 
receive the proceeds as beneficiary or 
assignee under the policy, or it can re- 
ceive the proceeds as executor and trus- 
tee under the insured’s will, the policies 
having. been made payable to his estate. 
The first method we shall call the insur- 
ance trust method. The second, the es- 
tate method. ‘ 

Whatever may have been the case in 
years gone by, all life underwriters prob- 
ably now realize that the estate method 
is not the better way to get the money 
into the hands of the trustee. In the 
first place, that method involves court 
costs, Jegal fees and all the charges that 


(Continued on page 38) 





What’s Ahead ? 


If the answer does not Satisfy, learn the advantages of a 
contract with Fidelity. More than 36,000 direct leads a 
year from Head Office lead service. 


States. Full level net premium reserve basis. Over 
$325,000,060 insurance in force—growing rapidly. 


| 
| 
| 
Fidelity is a low net-cost Company, operating in forty | 
| 
Write for our booklet ‘‘ What’s Ahead?’’ | 


WATER LeMAR TALBOT, President PHILADELPH 


The Fidelity Mutual Life Insurance Company a 
IA 








THE BERKSHIRE LIFE INSURANCE COMPANY 


founded in 1851, has just completed its Seventy-Fifth Anniversary, with a substantial increase 
in new business over 1925. I previous records have been shattered. This great expansion 


is due in marked degree to the splendid spirit of co-operation between the Home Office and the 
Field Force. 


Men contemplatirg entering the life insurance business would do well to communicate with 
this fine old Massachusetts company before deciding. 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 




















INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $100,000.0u, 
with premiums payable annually, semi-annually or quarterly, and INDUSTRIAL 
olicies up to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1925 


Assets ..... POEL CTT TCT Oe ECL EE TT Te PO Oe Ccccesenceedescedce > 

Liabilities «1.2.4... shatindins biebencacacumehads aanesandies jolie Gosendie ¥39,940,092.25 
Capital and Surplus....ccccccccccccccccccccs Socecccccccce Seccescce +  6,622,575.15 
SEE Rs nasccecescncoctannccesons piiniaeadedin ican 292,834,191.00 
Payments to ROMCPROIER ss 5 oesccécvacsesscaseca Aidéacetns eoccees $,392,156.76 
Total Payments to Policyholders Since Organization.......... eoccees 39,176,371.91 


BRADFORD H. WALKER, President 

















Write it in the £tna 


Call 
GRAHAM and LUTHER 


Triangle 7560 176 Montague Street 
General Agents Brooklyn and Long Island 


AETNA LIFE INSURANCE COMPANY 


“A POLICY FOR EVERY NEED” 























SIX MILLIONS ON 
POLICY HOLDERS 


OCTOBER—“POLICY HOLDERS’ MONTH” estab- 
lished a new record. 

OUR TOTAL OF NEW EXAMINED business for the 
month was $21,081,774, of which $6,452,939, or more 
than 30 per cent., was on the lives of policy holders. 


COMPANY PLANS FOR POLICY HOLDER co-opera- 
tion made this possible. 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 
Established 1879 Des Moines, Iowa 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business, 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 





Edwin N. Eager, Associate Editor; Wal- - 


lace L. Clapp, Associate Editor. The 
address of the officers is the office of this 


newspaper. Telephone number: Beek- 
man 2076. 
Subscription Price $3.00 a year. Single 


copies, 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 


countries outside of al $1.50 for 
postage should be added. 


Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 








GAYLE T. FORBUSH’S FIRE RATE 
SIMPLIFICATION SUGGESTIONS 
Most fire insurance executives will 

agree with Gayle T. Forbush, United 
States manager of the Royal Exchange, 
that what is needed today in fire insur- 
ance rate-making is a definite turning 
away from elaboration and involution to- 
ward simplicity and clarity of rates, and 
an attempt to introduce greater flexibil- 
ity into the rating scheme. 


Mr. Forbush made this declaration in 
an article he wrote for the inforntative 
insurance review number of the “Journal 
of Commerce,” out this week. 


But Mr. Forbush has gone farther 
than merely to make an abstract sugges- 
tion, which is more or less obvious. He 
makes a concrete contribution to the sub- 
ject by offering a method of computing 
and publishing rates at a high level—a 
list price, as it were, wtih adjustment 
and promulgation of percentage dis- 
counts to meet general local or class ex- 
perience. Here is his suggestion, the 
adoption of which or a similar program 
for concerted action throughout the 
country, he thinks, could not fail as a 
demonstration of efficient standardiza- 
tion, with reflected economy in the ex- 
pense of transacting the business of fire 
insurance. 

For simplicity, risks of similar and 
practically equivalent hazard should be 
included in group or class ratings, and 
specific rates should be published only 
for those which deviate 20% or more 
from the average or normal of each re- 
spective group. Rate intervals of specific 
ratings should be not less than 5%, e. g., 
none between 1% and 1.05, 2% and 2.10, 
and rating schedules should be recast 
with this definite object to be attained. 
Contents rates need not be published in 
any case. A table of differentials, in as 
few groups as possible, could establish 
the additions to building rates. Manda- 
tory forms, clauses, permits, warnings, 
etc., should be reviewed to see which of 
them are obsolete or unnecessary or can 
be abbreviated or combined. 

Mr. Forbush is not optimistic enough 
to believe that existing rates or current 
schedules would be abandoned, but he 
does insist that the latter could be sys- 
tematically simplified by continuous and 
gradual modification until the objective 
had been reached. 


CHARLES H. ANGELL DEAD 





Vice-President And Actuary of Massa- 
chusetts Mutual; Held in 
Wide Esteem 

Charles H. Angell, vice-president and 
actuary of the Massachusetts Mutual, is 
dead at the age of 55 from a heart at- 
tack. A Princeton graduate with a B.A. 
degree he became associated with David 
Parks Fackler, actuary, five years later 
going with the Massachusetts Mutual, 
becoming assistant actuary in 1902, actu- 
ary in 1914, and vice-president in 1916. 
He was much beloved by his associates, 
and had a high standing throughout the 
fraternity. 





R. H. BLAND ON COMPENSATION 
R. Howard Bland, president, United 
States F. & G,, in his annual report this 


week said that while the compensation of , 


the company continues to be unprofita- 
ble, a distinct improvement had been 
shown by an analysis of the premiums 
and losses on a policy year basis. “This 
indicates that the increased rates and 
measures we have adopted from time to 
time to put the business on a higher 
plane are having their effect,” stated Mr. 
Bland. 





BARRETT TO HANDLE PUBLICITY 

David F. Barrett, St. Louis newsp7per 
man, has formed a part-time connection 
with the American L ife Convention. His 
work will be in connection with pub- 
licity. 





DUNHAM EXAMINATION 
Commissioner Dunham of Connecticut 
is examining the Aetna Life and the 
Aetna Casualty & Surety. 














The Human Side of Insurance 











J. J. ATKINSON 








J. J. Atkinson, general manager of the 
Royal, who has been visiting this coun- 
try, is returning home by way of Aus- 
tralia and the Orient. 








New Home Of New York Life 














Building to be erected at Madison Square, New York 


A picture of the new 34 story building 
of the New York Life is reproduced on 
this page. It will occupy the entire block 
bounded by Madison and Fourth Ave- 
nues, Twenty-sixth and Twenty-seventh 
streets; and will cost between $15,000,000 
and $20,000,000. The style of the build- 
ing, designed to meet the requirements 


of the zone laws, was inspired by the old 
town halls and civic buildings of France 
and the Netherlands. Cass Gilbert is the 
architect. It will have a height of 610 
feet from the sidewalk, and 27,000 tons 
of steel will be used in its construction. 
On the site formerly stood Madison 
Square Garden. 


F. Norie-Miller, general manager and 
director of the General Accident, is ap- 
proaching his half century of expericnce 
in the insurance business. His work in 
building up that company has been bril- 
liant. 

Acquisitions by the General Accident 
have included the Scottish General lire; 
Law, Fidelity & General; Regent Fire; 
Northern Plate- Glass; Scottish Live 
Stock; Life & Health; English; Road 
Transport & General; General Life; 
General Accident of Canada; Scottish 
Canadian; Indian Guarantee & General; 
Potomac of the District of Columbia, and 
Patria Generale of Buenos Aires. The 
latter company was taken over in 1924. 
Mr. Norie-Miller began his insurance 
career with the London & Lancashire in 
London, which company he left in 1&0 
to join the Ocean. When the then newly 
established Employers’ Liability was 
looking for a chief clerk for its accident 
and guarantee department he was sclect- 
ed for the position and entered upon his 
new duties in 1882. Four years later he 
left London for Glasgow where in 1885 
he was made assistant secretary at the 
chief office of the Mercantile Accident 
& General. In 1887 he was elected sec- 
retary of the General Accident, and in 
1889 was made general manager. Mr. 
Norrie-Miller is a justice of, the peace, 
honorary president of the Perth Insur- 
ance Institute and a fellow of the Char- 
tered Insurance Institute. 

a 


Fred J. Breen, formerly of the Na- 
tional Board of Fire Underwriters, is 
now engaged upon his new duties with 
the National Union of a where 
he is assistant to President E. Cole. 
He left New York on Sunday “ this 
week. Few men in the insurance busi- 
ness have been able to make so many 
friends as has Mr. Breen and he will be 
missed not only by those who go to the 
National Board of Fire Underwriters but 
also by members of the Blue Goose, the 
New York Pond of which he was secre- 
tary. Part of the great success of the 
Blue Goose dinner held at the Waldorf 
Roof on January 6 was due to Mr. Breen. 

on ae 

Frank P. Evans has been appointed 
Statistician of the Virginia industrial 
commission succeeding C. W. Dudley, 
who resigned recently to enter private 
business in his home town of Rocky 
Mount, Va. Mr. Evans is a_ former 
treasurer of Warren County and a form- 
er cashier of the Front Royal Nation: 
bank. 

* * x 

Frederick Ackerman, special agetit of 
the National Union in this territory, is 
on a trip to Jamaica, the Canal Zone 
and Costa Rica. 

* * 

George Siisew: for many years with 

The Prudential, has gone to California. 





MADE BUFFALO MANAGER 
E. H. Liphart, formerly associated with 
the Detroit office of the Equitable Life, 
has been made manager of the Buffalo 
agency. He succeeds A. F. Germony, 
who has been called to the New York 
office of the company. 





DEAN MARSH TO SPEAK 
Dean C. S. Marsh of the Unive 
of Buffalo will address the Buffalo Lik 
Underwriters, Inc., at its meeting Fr- 
day noon, January 28th, giving an idea 
of the outsiders’ view of life insurance. 


rsity 


Life 





ADLER AT 1775 BROADWAY 
David B. Adler, associate general agent 
of the Penn Mutual Life, on Monday 
opened his new office at 1775 Broad- 
way. 
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FIRE INSURANCE | 











Prohibition Chief Asks Rating 
Office To Detect Hidden Stills 





Government Would Like Fire Companies To Aid in 
Espionage; New Jersey Rate Expert Says His 
Office Does Not Inspect Dwellings; Policy 
Affected If There Is Hazard Increase 


Ira L. Reeves, prohibition administra- 
tor of New Jersey, has recently discov- 
ered that there is an increasing number 
of so-called home stills, ranging from five 
to twenty-five gallons in capacity, in 
many of the larger cities in the state. 
The fire menace, which Mr. Reeves says 
is increasing daily, he thought should be 
taken up immediately by the insurance 
companies, and that homes should be in- 
spected when it is learned that a still 
exists in such places. 


Letter to Rating Office 


In a letter addressed to the Schedule 
Rating Office of New Jersey he stated in 
part that: 

“You doubtless have been reading in 
the papers the large number of stills 
ranging from fifty to several thousand 
gallons in capacity, which have been cap- 
tured and destroyed through the activi- 
ties of this office. One result of this 
campaign is the opening up of a large 
number of small stills, ranging from five 
to twenty-five gallons in capacity in pri- 
vate houses. We can reach these places 
only on search warrant. By reason of 
their comparative smallness in size they 
are harder to locate than the larger ones. 

“You doubtless are aware of the fact 
that these so-called home stills are not 
only a menace to life but greatly increase 
the fire hazard. I consider it the duty 
of this office to advise you of this con- 
dition, as you may care to cause to have 
made careful inspections of the homes on 
which your association carries insprance.” 

As the Rating Bureau has no author- 





ity to inspect homes in any part of the 
State, sent the following reply to Mr. 
Reeves’ request: 


“This office, as you are aware, makes 
fire insurance rates in the State of New 
Jersey for a number of the fire insur- 
ance companies legally authorized to do 
business in the State, and naturally 
where there is an increase in hazard we 
attempt to get an increase in rate, but 
as we do not inspect private dwellings, 
we do not, of course, become aware of 
increases in hazard unless they are 
brought to our attention by the insured 
or his agent. ‘ 

“However, there is a very important 
factor in this connection which many in- 
sured overlook, and to which some pub- 
licity might be given. The standard 
form of fire insurance policy required by 
law has a provision that the insurance 
written under that policy shall become 
null and void if there is any increase in 
hazard within the knowledge and control 
of the assured. There is no doubt that 
the use of stills on a commercial scale 
is an increase in hazard, and the insur- 
ance company proves that the increase 
in hazard was within the knowledge and 
control of the assured, then the company 
would not be legally liable. 

“In view of the great number of pri- 
vate dwellings, it is, of course, impos- 
sible for us to inspect them, but it would 
seem that so far as the fire insurance 
companies are concerned, the provisions 
of the standard form of policy afford 
them considerable protection.” 








AWAIT BALTIMORE ACTION 


Fire insurance agencies in Baltimore 
are now considering the proposals made 
to them last week by the Baltimore com- 
mittee of the Eastern Underwriters’ As- 
sociation. These proposals include cer- 
tain downward readjustments in commis- 
sions, agency limitations and_ several 
other features, and are in the nature ofa 
compromise. The E. U. A. committee 
was cordially received by the Baltimore 
agents last week and the company execu- 
tives were tendered a dinner by the 


agents at the end of the first day’s dis- 
cussions. 





CLAIMS FIRST AUTO POLICY 


The Boston Insurance Co. claims the 
distinction of writing the first automobile 
surance policy in this country. This 
Policy, covering a two-seated Stanley 
for $1,000 against fire and marine risks, 
was written on June 2, 1902 The car 
Was a one-cylinder model. 





BALTIMORE APPOINTMENT 


Joseph W. Brooks & Co. of Balti- 
more have been appointed agents in that 
ctty for the Pittsburgh Underwriters 
Succeeding Riall Jackson & Co., who re- 
cently resigned the agency. Joseph W. 

tooks & Co. represent a large number 
of fire companies and have been making 

he progress in the agency field. Rod- 
ney J. Brooks, head of the agency, is 
also president of the Seaboard of Bal- 


- timore, which is represented in the 
agency, 


N. Y. LOSSES UP NEARLY 8% 


_ Fire losses in New York City last year 
increased 7.92% over 1925, with incurred 
losses, according to the figures of the 
New York Board of Fire Underwriters, 
amounting to $27,951,055 in 1926 com- 
pared with $25,901,862 in the previous 
year. 





R. P. BARBOUR TO SPEAK 


Robert P. Barbour, general attorney 
for the Northern Assurance in this coun- 
try, will be the principal speaker at tbe 
annual meeting in. Chicago on March 1-2 
of the Fire Underwriters Association of 
the Northwest. Frank L. Britton is 
president of the Association. 
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(Camel Cigarettes—R. J Reynolds Tobacco Co ) 


That’s how well some folks like a particular brand 
of cigarettes. 
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—and there are other folks who would walk a mile 
or more to be sure their property was adequately in- 
sured in The Home of New York.. But it is seldom 
they have to go that far, there is a Home agent just 
aroun the corner in most every village, town and city 
in the United States. 


INSURANCE 
COMPANY 


THE HOME NEW YORK 








THREE WORST MARINE YEARS 
‘The last three years, 1924, 1925 and 
1926, have been the worst experienced in 
marine insurance for many a year, ac- 
cording to one of the leading underwrit- 


ers in New York. He believes 1927 will 
show a good improvement, even for no 
other reason than that the very worst 
has come and the future must show a 
change for the better. 


ALBANY AGENTS BALK 


There has been considerable trouble in 
Albany, N. Y., among fire insurance 
agents over the new scale of commis- 
sions of the Eastern Underwriters’ As- 
sociation. A few weeks ago many agents 
in the capital city of New York tried to 
get all the agents together to refuse to 
accept the cuts in commissions. This at- 
tempt apparently came to naught because 
since then a fairly large number of the 





Albany agencies have signed up with the 








STANDARD 


INSURANCE COMPANY 


OF NEW YORK 


E. U. A., while some others are still 
holding out. . 





COTTON HAZARDS STEADY 


One of the leading cotton insurance 
brokers in New York said this week to 








J. A. KELSEY, President 


Head Office: 45 John Street, New York 
G. Z. DAY, Vice-Pres. and Secretary 


The Eastern Underwriter that the low 
price of cotton had not seriously in- 
creased the moral hazard on this line of 
insurance.. Instead of trying to burn out 





CAPITAL ‘ : 
PREMIUM RESERVE . 
OTHER LIABILITIES . 
NET SURPLUS ‘ . ° 
TOTAL ASSETS. : : 








Statement December 31, 


cotton, owners are going ahead with the 





1925 selling of their bales or holding them in 

: + $1,000,000.00 warehouses in the hope of higher prices 

: : 610,292.51 later in the year. The extra large crop 

‘ . ° 135,010.00 of cotton for the 1926 season has, this 

. Roe 1,251,747.80 broker says, increased the amount of in- 
me te ay sg aN 2,997,050.31 surance required and in that way has 


helped the insurafice end of the busi- 











ness. 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 





NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINCER, Vice-President and Secretary WELLS T. BASSETT, Vice-President and Secretary 


JANUARY Ist, 1926 STATEMENTS 


_ FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 





ASSETS LIABILITIES CAPITAL_ NET SURPLUS POLICY HOLDERS 
$21,285,738.13 $9,955,309.55 $5,000,000.00 $6,330,428.58 $11,330,428.58 





ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE CO., OF PHILADELPHIA, PA. 
$5,800,834.29 $3,461,203.02 $1,000,000.00 $1,339,631.27 $2,339,631.27 





ORGANIZED 1854 


MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
$4,478,484.10 $2,971,049.18 $600,000.00 $907,434.92 $1,507,434.92 





ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., OF PITTSBURGH, PA. 
$5,508,164.57 $4,071,227.38 $1,000,000.00 $436,937.19 $1,436,937.19 





ORGANIZED 1871 


SUPERIOR FIRE INSURANCE CO., OF PITTSBURGH, PA. 
$4,872,321.76 $3,197,308.18 $1,000,000.00 $675,013.58 $1,675,013.58 





ORGANIZED 1870 


CONCORDIA FIRE INSURANCE C0., OF MILWAUKEE, WIS. 
$6,564,842.84 $4,763,794.03 $1,000,000.00 $801,048.81 $1,801,048.81 





ORGANIZED 1886 


CAPITAL FIRE INSURANCE CO0., OF CONCORD, N. H. 
$915,931.65 $72,839.60 $300,000.00 $543,092.05 $843,092.05 





TOTAL OF ASSETS TOTAL OF LIABILITIES TOTAL NET PREMIUMS 
$49,426,317.34 $28,492,730.94 $22,498,413.63 


HOME OFFICES 
NEWARK, NEW JERSEY 


PHILADELPHIA, PA. CONCORD, N. H. MILWAUKEE, WIS. PITTSBURGH, PA. 
DEPARTMENT OFFICES 

















WESTERN DEPARTMENT PACIFIC DEPARTMENT 
H. A. CLARK, Manager W. W. & E. G. POTTER, Managers 
844 Rush Street 60 Sansome Street 
CHICAGO, ILL. SAN FRANCISCO, CAL. 
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Bridgeport Agency Is 
One Hundred Years Old 


STRONG LIST OF COMPANIES 





Three of Them Were Established More 
Than Century Ago; D. Fairchild 
Wheeler Is President 





The Bridgeport Land & Title Co. rep- 
resents also the Aetna Insurance Co. of 
Hartford, which wrote its first policy in 
August, 1819. Incidentally, this company 
was formed in the old Coffee House of 
the Morgan family in Hartford and J. 
P. Morgan is a director at the present 
time, as was his father, J. Pierpont Mor- 
gan, and his grandfather, J. S. Morgan. 

The Franklin Fire of Philadelphia, rep- 
resented by the Bridgeport Land & Title 
Co., will not be a hundred years old until 
April, 1929. 

Bridgeport, Conn., has an insurance 
agency which is a hundred years old. 
It is the Bridgeport Land & Title Co. 
Instead of being moribund the agency 
is exceedingly progressive and has as 
fine a collection of insurance companies 
in its office as any agency in the coun- 
try. Recently it moved into a remod- 
eled building with more space. Inci- 
dentally, a complete sprinkler system has 
been installed, which is rather unique 
for an insurance agency. 

Since the inception of the Bridgeport 
Land & Title Co. it has absorbed the 
following insurance agencies which were 
once well known in Bridgeport: 

Highby & Deforest, Fairchild & Mead, 
A. A. Camp, Bartram & Greene, The 
Schribner Co., J. H. Crossley, Fred W. 
Harrison and W. B. Prendagast. 


Has $250,000 Capital 


The Bridgeport Land & Title Co. was 
originally capitalized for $20,000. This 
has been increased to a capital of $250,- 
000 with a surplus of $100,000 and un- 
divided profits of $57,403. 

A list of the companies in the agency 
follows: Fire companies—Aetna, Com- 
mercial Union, Connecticut, Hartford, 
Fidelity-Phenix, Fireman’s Fund, Frank- 
lin, Insurance Company of North Amer- 
ica, Liverpool & London & Globe, 
Phoenix of Hartford, Scottish, Union & 
National, Springfield Fire & Marine. 
Casualty companies—Globe Indemnity, 
Metropolitan Casualty, Travelers. Life 
companies—Travelers. 

The president of the company is D. 
Fairchild Wheeler. The other officers, 
all of whom. have been associated with 
the company for a number of years, are: 
Egbert Marsh, vice-president; Herbert 
M. Lyon, secretary; -Alvin H. Hancock, 
treasurer, and Arthur Bradshaw, assist- 














O. J. PRIOR, President 





INCORPORATED 1868 


Che Standard Hire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 

















CUTS LOSS RATIO 87% 





Bay City, Mich., Achieves Phenomenal 
Goal of Reducing Losses From 
$1,333,000 to $169,176 


Bay City, Mich., will undoubtedly get 
any prizes being offered for the city 
that has reduced its fire loss ratio the 
greatest percentage during 1926. It 
sounds almost too true to believe, but, 
nevertheless, the authentic _ statistics 
show that Bay City achieved an 87% 
reduction in its fire losses last year. In 
1925 the fire losses of that Michigan ctiy 
amounted to $1,333,198 and last year that 
total was reduced to the infinitesimal fig- 
ure of $167,176. 

At the beginning of 1926 the citizens 
of Bay City were aroused at the ex- 
traordinary large fire losses of their city 
and the Bay City Chamber of Commerce 
decided to enter the country-wide Inter- 
Chamber Fire Waste Contest. That the 
faith put into the widespread campaign 
of fire prevention was justified is proved 
by the loss figures. The whole city en- 
tered eagerly into the efforts to cut the 
losses. 








ant secretary. Mr. Wheeler has been 
president since 1907. In addition to run- 
ning an insurance agency, of course, the 
company does a considerable land and 
title business. 

Three of the American companies in 
the agency are more than a century old. 

The oldest of those companies is the 
Insurance Company of North America, 
which commenced business in 1792 and 
which at the start was in the perilous 
business of insuring ships at a time when 
France and England were at war. It is 
now one of the greatest of insurance 
companies with total admitted assets of 
more than $60,000,000. 

Another company in the agency is the 
Hartford Fire, which began writing bus- 
iness in August, 1810, and which at the 
present time writes more premiums than 
any of the fire companies. This com- 
pany demonstrated its strength in the 
San Francisco conflagration when it sus- 
tained a net loss of $6,766,937. 


GOVERNOR ON INSURANCE 
Wisconsin State Head Recommends to 
Legislature Changes in Taxation 
and State Fund Investments 


Governor Fred R. Zimmerman, in a 
message to the Wisconsin legislature on 
Thursday, January 13, recommended the 
appointment of a non-partisan commit- 
tee to investigate the subject of taxa- 
tion in the State and asked that State 
Insurance Funds now invested by the 
Commissioner of Insurance be placed in 
the hands of another board. There were 
practically no definite recommendations 
on insurance. The only statement which 
the Governor’s message had upon insur- 
ance is as follows: 

“The interim committee makes a rec- 
ommendation on the stibject of insurance 
which should receive your attention. 
We should not handicap insurance com- 
panies which are organized under the 
laws of our state by taxing them at a 
higher rate than is placed upon their 
competitors organized in other states 
but doing business in Wisconsin. 

“Under the existing statute the ad- 
justment of losses on property insured 
in the state insurance fund is left en- 
tirely to the commissioner of insurance, 
and no provision is made for an ap- 
praisal or appeal from his decision. It 
is suggested that the appraisal provision 
of the Wisconsin standard policy should 
be made to apply to the adjustment of 
losses on state policies in case of dis- 
agreement.” 





WILL H. HARRISON ELECTED 

Will H. Harrison, Iowa State agent 
of the National Fire of Hartford, has 
been elected president of the Iowa State 


Fire Prevention Association to succeed 
W. W. Waddell, who has resigned. 





HIGH COST OF FIREBUGS 


Fairfield County, Conn., is called the 
most dangerous place in the East for a 
firebug, according to the National Fire 
Protection Association. Triple rates are 
demanded by incendiarists for “jobs” in 
that county, the Association avers. 


Victor Roth Head 
Of the Security 


SUCCEEDS LATE J. W. ALLING 





Has Been In Insurance In Eastern States 
Since 1888; Burton Mansfield 
Elected a Director 





Victor Roth, president of the East & 
West of New Haven, and vice-president 
of the Security, also of New Haven, has 
been elected president of the latter com- 
pany to succeed the late John W. 
Alling. He has had a long career in 
insurance and possesses a_ thorough 
knowledge of insurance and physical 
conditions, especially in all of the East- 
ern States. His election as head of the 
Security will mean continued progress 
for that company. 


Mr. Roth began his insurance career 
as a clerk in the local agency of Still- 
man & Son at Troy, N. Y., in March, 
1888. He served as an inspector for the 
Underwriters Association of New York 
State, and as special agent for the group 
of foreign companies then under the 
management of Weed & Kennedy, cov- 
ering at various times New York, New 
Jersey, Pennsylvania, Massachusetts, 
Rhode Island and Connecticut. 


In 1904 Mr. Roth became associated 
with the Security as special agent in 
New York State with headquarters at 
Syracuse. He was successively general 
agent, assistant secretary, secretary and 
vice-president. prior to his election late 
last week to the head executive position 
of the Security. 

Burton Mansfield, well-known to in- 
surance men throughout the country as 
insurance commissioner of Connecticut 
for many years prior to the administra- 
tion of the present commissioner, How- 
ard P. Dunham, was elected a director 
of the Security to succeed Mr. Alling. 
Mr. Mansfield is now president of the 
Connecticut Savings Bank, and a direc- 
tor in the Merchants National Bank, the 
New Haven Water Co., and the Pilot 
Reinsurance Co. of New York. While 
he was insurance commissioner of Con- , 
necticut he also served as president of 
the National Convention of Insurance 
Commissioners. 

He is one of the most distinguished 
lawyers in Connecticut. 





Boland-Gibbons, Inc., Johnson City, 
N. Y. Brokers and adjusters in insur- 
ance, has been chartered at Albany with 
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NSURANCE THOUGHTS 


Carolinian— 


Experience is the best guide 
in insurance matters. Upon it 
is based the need of protec- 
tion for the future. 

Many calamities give clear 
warning —disease is usually 
preceded by signs of lowered 
vitality—bankruptcy, by fall- 
ing sales and mounting ex- 
penses—war, by severance of 
diplomatic relations and for- 
mal declaration. 

But there are others that 
come unheralded — FIRE 
strikes suddenly — WIND 
changes from a gentle zephyr 
to tornado velocity in a few 
minutes—one instant you may 
be riding in security, the next 





NEW YORK OFFICE 
59 MAIDEN LANE 


$20,000 capital. 


an AUTOMOBILE accident 
has happened—a thief works 
quickly when he steals a car— 
and so on down the line. 
Every day in the year hap- 
penings of this kind result in 
heavy property losses. There 
was no warning, but if the 
values were insurable and were 
insured, the financial loss was 
not felt. Let this be your 
guide. Almost everybody has 
some need for adequate and 
sound insurance protection. 
The Carolina Insurance 
Company offers a wide range 
of insurance covers. Assure 
satisfaction with a Carolina 
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Commissioners Name 
Committees For 1927 


FIFTEEN CHAIRMEN CHANGED 





W. E. Monk, Massachusetts, Heads Fire 
Insurance Committee; Reduce Num- 
ber of Committee Members 


Many changes have been made in the 
chairmen and personnel of the various 
standing committees of the National 
Convention of Insurance Commissioners 
for 1926-1927 under the administration of 
President Harry L. Conn of Ohio. The 
number of commissioners on each com- 
mittee has been reduced in several in- 
stances so that there will not. be such 
an overlapping of responsibilities. The 
Fire Insurance Committee now has ten 
members instead of eleven, the Laws and 
Legislation Committee has ten members 
insjead of fifteen last year and the Com- 
mittee on Blanks has had its member- 
ship reduced from fifteen to twelve com- 
missioners. ; 

Of the twenty-two committees new 
chairmen have been appointed to head 
fifteen of them. Commissioner Wesley 
E. Monk of Massachusetts heads the 
important Fire Insurance Committee. 
The only other new member of that 
committee was Commissioner Olaf. 
Johnson of Wisconsin, who has since 
retired from his office, leaving a vacancy 
on the committee. W. R. Baker of Kan- 
sas continues to head the Laws and Leg- 
islation Committee; H. D. Appleton 1s 
still chairman of the Committee on 
Blanks, and Superintendent James A. 
Beha remains at his post on the Com- 
mittee on Valuation of Securities. 

The new committee chairmen follow: 
accident and health, Clarence G. Wy- 
song, Indiana; rates of mortality. and 
interest, George W. Wells, Jr., Minne- 
sota; fire insurance, Wesley E. Monk, 
Massachusetts; reserves other than life, 
John D. Saint, Louisiana; assets of in- 
surance companies, John C. Luning, 
Florida; social insurance, George 
Porter, Montana; codification of rulings, 
H. O. Fishback, Washington; creden- 
stials, T. M. Baldwin, Jr., District of Co- 

nbia. 
ag Stacey W. Wade, North 
Carolina; workmen’s compensation, Ray 
A. Yenter, Iowa; publicity and conser- 
vation, Will Moore, Oregon; fidelity and 
surety, Carville D. Benson, Maryland; 
unauthorized insurance, Robert C. Clark, 
Vermont; Jackson Cochrane, Colorado ; 
and rates of insurance companies, Ed- 
ward Maxson, New Jersey. ea 

Frank N. Julian, Alabama commission- 
er, is chairman of the executive com- 
mittee. Other members include Ben C. 
Hyde, Missouri; Howard P. Dunham, 
Connecticut; James A. Beha, New York; 
Jesse G. Read, Oklahoma; S. A. Ols- 
ness, North Dakota; John E. Sullivan, 
New Hampshire, and the officers of the 
National Convention. 





BILL TO FIX BROKER’S AGE 

Under the provisions of a bill intro- 
duced in the New York Assembly at 
Albany by Richard J. Tonry, Democrat, 
of Brooklyn, section 143 of the insur- 
ance law is amended by providing a per- 
son to receive a broker’s certificate of 
authority must be over 21 years of age. 
The bill has referred to Committee on 
Insurance. Mr. Tonry has introduced 
this bill for the third year and in pre- 
vious years has never been able to get 
it out of committee. In the past it has 
neither met with the favor of the super- 
intendent of insurance nor of a majority 
of the insurance committee. 





OIL INSURANCE CHANGES 


The special committee of the Board of 
Fire Underwriters of the Pacific which 
has been studying the question of oil 
insurance, last week recommended that 
the Oil Insurance Association amend its 
constitution so as to permit the present 
non-member companies to join the asso- 
ciation for the Pacific Coast territory. 


CHAMBER INSURANCE SERVICE 


A new service of particular interest to 
insurance members has been inaugurated 
through the Jersey City Chamber of 
Commerce’s connection with the insur- 
ance department of the National Cham- 
ber of Commerce. Arrangements have 
been made whereby the Jersey chamber 
will be kept informed of the introduc- 
tion and status of bills affecting policy- 
holders. When this information appears 
to be of such a nature as to warrant 
consideration, it will be placed at the 
disposal of the members of the chamber. 
In cases when the National. Chamber is 
committee to a principle which relates 
to proposed legislation, printed matter 
bearing on the particular subject will be 
available. In other case, material will 
be prepared, if desired. 





FIELD CLUB RESOLUTION 

The Fire Insurance Field Club of 
Virginia, at its meeting in Roanoke last 
week, adopted a resolution to the effect 
that when an agency delinquent in its 
balances is taken over by the companies 
those whose accounts are of more re- 
cent date shall have preference in di- 
vision of the assets over those whose 
accounts are long past due, the idea be- 
ing that the companies which have been 
lax in extending credit and in collecting 
balances are not entitled to the same 
consideration as those which try to keep 
theirs as nearly up to dave as possible. 
The resolution was carried by a vote of 
28 to 14. 





L. E. FALLS TO SPEAK 


Laurence E. Falls, assistant secretary 
of the American of Newark, will be the 
principal speaker at the monthly meet- 
ing of the Connecticut Field Club, which 
will be held on February 7. His subject 
will be, “Are Field Clubs Worth What 
They Cost?” 





PERCY W. CLARK PROMOTED 


Percy W. Clark, assistant secretary of 
the Alliance of Philadelphia, has been 
elected an assistant secretary also of the 
Insurance Company of North America. 
Mr. Clark went to the home office of 
the North America and Alliance four or 
five years ago following a number of 
years’ service as special agent in New 
York State. 











Col. Taggart of Sunbury 
New Pa. Commissioner 


HE SUCCEEDS EINAR BARFOD 





New Appointee a Lawyer and Active in 
National Guard; Appointment 
a Surprise 





The incoming Governor of Pennsylva- 
nia, John S. Fisher, has completed his 
cabinet, and Einar Barfod will not be 
retained as insurance commissioner. It 
had been reported in Harrisburg that the 
new governor would keep Mr. Barfod on 
until he had cleaned up the liquidation 
proceedings which he has started against 
many companies. Instead, the Governor 
on Monday of this week announced the 
appoinment of Colonel Matthew H. Tag- 
gart of Sunbury, Northumberland Coun- 
ty, Pennsylvania. 

Colonel Taggart was born on a farm 
in Union township, Northumberland 
County, September 4, 1878, graduating 
from Northumberland High School. He 
read law with General Charles M. Clem- 
ent and was admitted to the bar in 1900. 

For many years he has been an officer 
in the National Guard, serving in the 
Spanish-American War and in the 
World War. He was inspector general 
of the Twenty-eighth division and par- 
ticipated in all of its campaigns. He 
also served in the army of occupation 
in Germany and did personal work for 
General Pershing. Colonel Taggart 
served as executive secretary to the 
Commission to Revise the Constitution. 

unbury, Pa., the home of Col. Tag- 
gart, is the home office of the City Insur- 
ance Co., which was created in 1920 by 
the merger of the City Insurance Co. of 
Pittsfield and the North Branch Fire 
Insurance Co. of Sunbury. 

The Taggart family has been one of 
the most, prominent in Northumberland 
County since the days of the Revolution 
and it is known for its successful busi- 
ness and professional men with a ver- 
dant memory also in the person of Cap- 
tain James Taggart, leader of a valiant 



































GENERAL FIRE ASSURANCE CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


EAGLE STAR & BRITISH DOMINIONS 
INSURANCE CO., Ltd. 


of London, England 


Underwriting Service Throughout The United States 











company of soldiers in the Civil War 
who fell on the field of battle and whose 
body was never found. 

Colonel Taggart has made a remarka- 
ble‘contribution to the civil welfare of 
the community and has been prominent- 
ly identified with every worth while 
movement for its advancement in the 
past quarter century. He served for 
more than twenty years as Borough So- 
licitor for Northumberland and has also 
been Solicitor for the Northumberland 
school district. 

He is a member of the firm of Knight 
and Taggart, prominent attorneys, whose 
office has been signally honored in the 
past few months, Harry S. Knight, 
senior member of the firm, having re- 
cently been chosen president of the 
Pennsylvania Bar Association. 





VIRGINIA CLUB MEETS 


When the Fire Insurance Field Club 
of Virginia met last week in Roanoke, 
Va. George McG. Goodridge, State 
agent of the Fireman’s Fund, said that 
good progress had been made toward 
establishing an insurance institute in 
Richmond, which would enable young 
men and women engaged in fire insur- 
ance to learn more about the business, 
M, F. Jones, special agent of the Dixie, 
said that the committee in charge of 
arranging luncheons weekly in  Rich- 
mond was working on the program. The 
next meeting of the Club will be held in 
Lynchburg on Tuesday, March 8. 





PARTY FOR M. A. FREEDY 


Milton A. Freedy, the new insurance 
commissioner of Wisconsin, is to be hon- 
ored with a dinner and ball by the Wis- 
consin home nest of the Blue Goose at 
the Wisconsin Club on January 31. 





FALLEN BUILDING CLAUSE 
__A bill has been introduced in the Cal- 
ifornia legislature designed to eliminate 
the fallen building clause from the 
standard fire policy. 





INCREASE FRANKLIN DIVIDEND 

Directors of the Franklin Fire of 
Philadelphia have declared a dividend of 
$2 a share, thereby increasing the an- 
nual dividend from $7 to $8. 
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Preliminary Program 
Of Ad Conference 


IN HARTFORD, MAY 23, 24 AND 25 
Sessions at Hotel Bond; “Checking Rule 
of Thumb by Experience” Is 
Suggested Slogan 





At an executive committee meeting 
held recently in Hartford progress was 
made in shaping up the fifth annual 
convention of the Insurance Advertising 
Conference, to be held in Hartford, May 
23, 24 and 25. J. W. Longnecker, adver- 
tising manager of the Hartford Fire, who 
is chairman of the program and arrange- 
ments committee, reported that he had 
held a conference with Leon A. Soper, 
manaver of sales promotion of the Phoe- 
nix Mutual Life, at which a general time 
schedule had been worked out. An out- 
line of the program follows: 

Sunday, May 22—Arrival and registra- 
tion of delegates who will be welcomed 
by a greeters committee composed of 
Hartford members of the Insurance Ad- 
vertising Conference. 

Monday morning, May 23—The meet- 
ing will be called to order and got un- 
der way to adjourn for luncheon at 
12:15. Monday afternoon—General pro- 
gram will be continued, with an inter- 
esting list of subjects discussed by well 
known experts. : ae 

3eing an advertising meeting it is to 
be expected that a slogan would be one 
of the first things selected. The pro- 
eram committee suggested as the 1927 
slogan, “Checking the Rule of Thumb by 
Experience,” from which it will be ap- 
parent that an effort is to be made to 
brine to the insurance men as much 
usable helpful council as can be secured 
for a meeting of this kind. 


Will Visit Hartford’s Attractions 


Tuesday morning is to be devoted by 
the delegates to looking over Hartford 
to see what it has and is as an insur- 
ance city. Some delegates may play a 
little golf or try some of the tennis 
courts and the like afforded by the rec- 
reation grounds of the Hartford home 
offices. 

The Hartford Advertising Club has 
taken a keen interest in the convention. 
Tuesday noon the visiting delegates will 
join with the local club at a joint lunch- 
eon in connection with which some im- 
portant and interesting features are be- 
ing worked out. 

Tuesday afternoon there will be the 
customary group meetings covering fire, 


life, casualty and indemnity insurance, . 


and this year a new group will meet for 
the first time, there being a newly 
formed industrial life division to the 
conference. The leaders of these groups 
are being worked out as well as the 
meeting places. 


Headquarters at Hotel Bond 
Headquarters have been established at 
the Bond Hotel where delegates will be 
housed and the general sessions held. 
——— — 


FOREST FIRES COSTLY 





Nine Southern States Alleged to Have 
Sustained 64% of Country’s Loss 
in 1925 


Figures just made public by the Forest 
Service of the Department of Agricul- 
ture show that nine southern states suf- 
fered approximately 64% of the total 
forest fires in this country during 1925. 
The territory burned in these states was 
84% of the total area swept by forest 
fires in this country, with an estimated 
loss of $18,000,000. However, the figures 
just made public represent a 35% de- 
crease in the same territory for 1924. 

E. L. Demmon of the southern forest 
experiment station, who analyzed the es- 
timate, points to the effect of the loss 
on the general public. . 

“The huge money value of the timber 
burned each year by forest fires in the 
south should make clear the importance 
of fire prevention,” declares Mr. Dem- 
mon. “Private timberland owners suffer 
the greater loss but ultimately it is paid 
for by the general public. The fact that 
the loss in the south in 1925 was twice 
as great as that of all the remaining 
States combined, warrants the considera- 
tion of all who are interested in the con- 
servation of one of the South’s greatest 
assets.” , 

The Southern Forest Experiment Sta- 
tion is making extensive studies of the 
actual loss of timber growth which oc- 
curs when fires burn over forested areas 
periodically.” 





W. R. BOWEN DIES 


W. R. Bowen, a member of the promi- 
nent fire insurance agency at Syracuse, 
N. Y., of Bowen, Perry & Fobes, died 
on January 10, following an attack of 
pneumonia. He was forty years old, a 
graduate of Cornell University, and had 
been with the agency for twenty-one 
years. Several years ago he was ad- 
mitted to the firm, of which his father 
is also a member. 








Reservations can be made now by those 
who want first pick of accommodations 
and should be directed to J. W. Long- 
necker. Leon A. Soper will have charge, 
as chairman, of the arrangements for 
entertainment of delegates. 

A. W. Spaulding, of the Hartford, has 
been appointed chairman of a commit- 
tee on cooperation with the insurance 
press. There will be no exhibit of ad- 
vertising although some original draw- 
ings, paintings and the like will prob- 
ably be used in the decorations of the 
hotel lobby and meeting rooms. 

Wednesday morning will be devoted 
to the business of the convention, the 
awarding of the “Rough Notes” trophy 
for the year’s best series of insurance 
company journal advertisements, and the 
“Weekly Underwriter” prize of a trip 
to Bermuda to the designer of the best 
piece of advertising copy produced in 
any insurance journal, as well as the 
election of officers. 
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SPECIAL CLEAN-UP DRIVE 





Fire Prevention Committee of N. F. P. A. 
To Launch International Conserva- 
tion Drive in the Spring 

The Fire Prevention Week Commit- 
tee of the National Fire Protection As- 
sociation, at a meeting in New York last 
week, decided to foster and take the 
leadership in a Spring campaign to be 
known as the “Fire Prevention Clean- 
Up_ Campaign” to be conducted inter- 
nationally the third week in April. T. 
Alfred Fleming, head of the conserva- 
tion department of the National Board 
of Fire Underwriters told The Eastern 
Underwriter that the object of the cam- 
paign is to unify all the forces of the 
country in a movement for the advance- 
ment of a policy of conservation of 
health, life and property, in accordance 
with Secretary of Commerce Herbert 
Hoover’s program of conservation. This 
drive is in addition to the regular Fire 
Prevention Week in the Fall. 





TRENTON AGENCY DINNER 


A. M. Freeman Co., local agents at 
Trenton, N. J., gave a dinner early this 
year to the brokers and solicitors who 
have during the past year doubled their 
previous year’s business and made the 
success of the agency possible. Starting 
in 1923 the A. M. Freeman Co. now 
represents sixteen companies in the fire 
and casualty field and closed 1926 with 
close to $100,000 in net premiums. Ten 
of the leading producers were present at 
the dinner in Trenton. The two princi- 
pal speakers were unable to attend the 
banquet due to a train wreck near New- 
ark. Nevertheless there was a jolly 
party attended by Major James M. 
Hynes, Joseph Spector, S. Frank Ur- 
baniak, Michael Commini, F. C. McDer- 
mott, Charles Joynson, Morris Perlitch, 
John Lumsden, Joseph Manzeand, and 
A, M. Freeman, president and treasurer 
of the agency. 





TAKE ENTIRE FLOOR 


Owing to the expansion of business, 
Marmorstein & Horwitz, located at 378- 
80 Jackson Avenue, Jersey City, have 
taken an entire floor at their present 
location. The firm, who do a general 
insurance business, was organized in 
January 1922 and opened two small of- 
fices in the Fulton Theatre Building. 
Two years later they moved to their 
present quarters, which they thought 
would be adequate space for their busi- 
ness. Their business expanded so rap- 
idly however, that they were forced to 
take an entire floor. The firm is also 
interested in real estate. 





MADE DEPUTY SUPERINTENDENT 

Joseph E. Kennedy, of Oshkosh, has 
been appointed deputy insurance com- 
missioner of Wisconsin by Insurance 
Commissioner M. A. Freedy. Mr. Ken- 
nedy is special agent for the Mayville 
Limited Mutual and has been in fire in- 
surance for several years. 
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General Brokers’ Ass’n. 
Installs New Head 


R. M. KELEHER IS PRESIDENT 


Retiring President Bayern Submits Long 
Report on Achievements of 1926; 
New Program Outlined 





Herman A. Bayern, New York broker, 
and first president of the General Brok- 
ers Association of Metropolitan District, 


-Inc., handed over the duties of his office 


last week to the newly elected presi- 
dent, Robert M. Keleher, at the first 
meeting of the Association this year. 
Other officers installed at the same time 
were: George W. Cornell, first vice- 
president; Arthur Arnow, secretary, and 
Miss Phoebe E. Marks, treasurer. Re- 
tiring President Bayern delivered a 36- 
page report on his administration. 

President Keleher, on being installed, 
pledged on behalf of himself and _ his 
fellow officers, their hearty support of 
the program and_ policies already 
adopted. The activities that will imme- 
diately engage the attention of the new 
administration are as follows: 

(1) Opposition to the Eastern Under- 
writers Association agreement, having 
for its purpose the reduction of commis- 
sion, and also against acquisition cost 
committees who try to reduce commis- 
sion of brokers. 

(2) Proposal of the Central Bureau 
for clearing earned premiums under 
“Not Taken” and cancelled casualty pol- 
icies and binders. 

(3) Amendment to the insurance law 
requiring a written test for all brokers 
seeking a certificate of authority. 

(4). Federated council of all brokers’ 
associations. 

(5) Rigid enforcement of our Code of 
Ethics and 12 objects, through an active 
grievance committee. 

(6) Militant membership committee 
with the slogen of “A Man a Day.” 

(7). Educational talks at each monthly 
meeting. 

It was voted that the second annual 
dinner be held at the Hotel Astor on or 
about April 13 and a committee com- 
posed of J. S. Hirsch and S. Nicoll 
Schwartz was named to take charge. 
Also a committee of ten was appointed 
to represent the Association at the fif- 
teenth annual dinner of the Brooklyn 
Brokers Association, which is to be held 
on January 25 at the New Imperial, 
Brooklyn. 





NATIONAL UNION SPECIAL 

Raymend R. Romsey, of Raleigh, N. 
C., has been appointed special agent of 
the National Union Fire of Pittsburgh, 
Pa., for North Carolina. His appoint- 
ment creates the first “father and son: 
state and special agents” combination in 
the North Carolina field. Mr. Ramsey 
has served under his father, P. K. Ram- 
sey, for the past year, in the capacity 
of chief clerk of the National Union’s 
service office at Raleigh. 
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THE The Insurance Broker in New York City is as nec- 
PERPLEXING PROBLEM essary in negotiating and placing insurance as the 
OF THE lawyer is in drawing a will, or the physician when 


INSURANCE BROKER _ disease is prevalent. 

If it were not for the intelligent efficient work of 
the insurance broker in securing for the assured complete and sound insurance cover- 
age, the courts would be glutted with lawsuits resulting from errors, omissions and 
misunderstandings between the insurance companies and the assured. 


There was a time when the Insurance Broker received a liberal compensation for 
his services, but decreasing rates, lower commissions, increased rents and higher 
wages have eliminated practically all of the possible profits. The average insurance 
broker considers himself fortunate nowadays if he is able to meet his expenses and 
earn a bare livelihood. Many insurance brokers have gone out of business. Others 
have consolidated in order to cut down overhead expenses. 


| INCREASE The more progressive, intelligent insurance brok- 

PROFITS BY INCREAS- ers have met existing conditions by enlarging the 

ING PROFITABLE scope of their activities. They have taken on new 

BUSINESS lines of insurance in addition to the ones in which they 

had heretofore specialized. During the past few years, 

| casualty and fire insurance commissions have been materially reduced. The one class 

of insurance where commissions have not been decreased is LIFE INSURANCE. Inas- 

much as this class of insurance is better understood nowadays and is universally con- 

sidered an absolute essential by every intelligent individual, be he rich or poor, a tre- 
mendous amount of life insurance is being written. 


The up-to-date insurance broker knows that approximately only one in a hundred 
of his acquaintances have any considerable amount of fire or casualty business to offer. 
On the other hand, practically every one of his friends and acquaintances needs life 
insurance for the protection of his family or business. The Insurance Broker through 
his business connections is in a position to make contacts not available to the ordinary 
solicitor and is therefore able to write life insurance at minimum effort and expense. 






EXPERT With the advice and assistance of our Agency, 
ADVICE AND ASSIST- many Insurance Brokers are making big profits in life 
ANCE AVAILABLE insurance. A life insurance department is the natural 

| and logical development of a general insurance 




















business. 







If you are interested in substantially increasing your income through the medium 
of life insurance, we are in a position not only to give you a liberal contract, but also 
expert assistance in handling your business. 











A GOOD NEW YEAR’S Come in and see us, or telephone and one of our 
RESOLUTION: representatives will call on you. 
GET BUSY! 










HOEY, ELLISON & WENDT, INC. 


General Agents 
EQUITABLE LIFE INSURANCE CO., OF IOWA 
99 WILLIAM STREET - JOHN 0833 
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Analyzes Fire Profits 
And Dividend Returns 


INDEMNITY IS SOLD AT COST 





Dividends Appear Large But Represent 
Also Returns on Funds Paid in 
to Surplus Accounts 





Financial questions of fire insurance 
companies are discussed in detail in a 
booklet entitled “Underwriting Losses 
and Investment Profits” which has just 
been published by the Fire Underwriters’ 
Association of the Pacific. The subject 
matter was originally delivered in a ser- 
ies of lectures before the associate mem- 
bers of the organization by Thomas F. 
Ryan, statistician of the Fireman’s Fund 
of San Francisco. 

Analyzing the low cost of fire insur- 
ance and the small profits and large 
losses sustained by many companies 


which have entered this particular field 
of business Mr. Ryan writes: 

“Primarily, our inquisitor is interested 
in underwriting profits. What, then, is 
an underwriting profit? An underwriting 
profit is the residue of earned premiums 
after caring for incurred losses and oper- 
ating expenses. From the booklet I have 
picked out twenty-one average sized 
American stock companies that have 
written a premium income during the 
ten years, 1914 to 1923, inclusive, of be- 
tween twenty to sixty millions of dol- 
lars, or in other words, companies en- 
joying an average annual premium in- 
come of from two to six millions of dol- 
lars; mind you, this period includes war 
years, considered in all the industries as 
the most profitable in history. 


Selling Indemnity at Cost 


“Think of it, $696,229,644 of earned 
income has produced a profit of only 
$8,778,906; one or two conflagrations sim- 
ilar to our Berkeley fire and this profit 
would have been swept away. I am 
going to prove to you that instead of 
making a reasonable underwriting profit 
we have been practically selling indem- 
nity at cost, if not at an actual loss; 
and further, that the stability and in- 
creasing strength of our stock compa- 
nies are due not to insurance profits but 
to the sagacity of management in the 
financial marts of the world. 

“It is of record that for the period 1880 
to 1906, inclusive, 912 fire insuruance 
companies retired from business in the 
United States, leaving 162 stock com- 
panies reporting to New York. Under- 
Writing was done at competitive rates in 
those days. This period includes the 
Baltimore and San Francisco conflagra- 
tions. In none of the ten-year periods 
for 30 years prior to 1909 did insurance 
produce a profit. 


New York Reports 
“Beginning with the year 1909, the re- 
vised convention form of reporting an- 
nual statements, the same as used today 
except jor a few additional segregations, 
was adopted, which was a great forward 
Movement. These statements call for 
Separation of underwriting and invest- 
ment exhibits of the year’s results. For 
our purpose we will resort to the New 

ork Siate reports and take as the basis 
of our facts the experience of the Ameri- 
Can stock companies’ reports to that 
State. This includes all the big com- 
Panies and about 90% of American stock 
Companies. The report will, therefore, 
Show approximately experience of all 
companies based on the same average. 

th You know and I know of companies 
thie have been forced to retire during 
“ls period. Think of it! Sixteen years 
including the country’s most prosperous 


and practically all of our stock fire in- 
Surance 


. corporations combined could 
— a profit of only $13,904,896, less 
on a quarter of 1%, while one manu- 


pes not known twenty years ago, 
hufacturing one article not known 
an years ago, has become the rich- 

Of men and maintains a cash surplus 


in his business of over $450,000,000, when 
we with the greatest of sagacity and 
acumen in conserving our asset earnings 
and with the calling in of additional cap- 
ital and surplus funds could increase our 
surplus for 16 years by only $247,066,700. 

“If it took sixteen years, including the 
country’s most prosperous, to produce a 
profit of only a quarter of 1% preceded 
by 30 years of loss one must be forced 
to conclude insurance is and has been 
sold below cost. 


Investment Returns Reasonable 


Speaking of the investment returns on 
fire insurance stocks, dividends which 
appear extraordinarily large, but which 
are not nearly as large on invested funds 
as would appear, Mr. Ryan writes: 

“Now what have the finances of the 
business accomplished during the fifteen 
years that underwriters were earning a 
profit of less than a quarter of one per 
cent? 

“First—With every step of increasing 
liability assumed by underwriters, the 
financial departments produced new cap- 
ital and new surplus funds, in all about 
$200,000,000. 

“Second—Paid a reasonable dividend 
to stockholders, not from insurance prof- 
its. No—but from interest earnings, and 
yet retained from these same interest 
earnings for surplus account and confla- 
gration reserves, the munificent sum of 
$154,000,000, almost twelve times that of 
underwriting profits. 

Explaining Large Dividends 

“No doubt many of you are bewildered 
at my statement, ‘a reasonable dividend 
to stockholders,’ when you are seeing 
broadcasted ‘declared dividend’ of from 
20 to 24 per cent. These dividend rates 
are based on net capital, with no con- 
sideration of surplus funds paid in, or of 
accumulated reserves, or of long deferred 
distribution of earnings that were al- 
lowed to accumulate. The position of 
insurance stockholders is analogous to 
the man who deposits $1000 in the bank 
at 4 per cent, neither drawing on prin- 
ciple or interest until he has accumu- 
lated $2000, and then takes his earnings 
of $80 a year. That man is not getting 
an 8 per cent dividend, as might appear 
in the case of insurance stockholders, 
but an earning of 4 per cent on his ac- 
cumulated capital. 

“The average dividend earnings for fire 
insurance stockholders for the seven 
years—1918 to 1924, inclusive, was 6.38%. 
‘“Were it not for the transfer of sur- 
plus funds to capital account by the 
process of stock dividends on the part 
of a few of our leading companies in 
1920 and again by others in 1922, the 
average would have been 6 per cent. 

“Of all the romantic hallucinations of 


corporate control, that of stock dividends. 


is possibly the least understood and most 
fanciful of prospect—the mere shifting 
of surplus fund into a fixed and perma- 
nent account such as capital, that cannot 
be decreased or increased without due 
process of law, every increase tending 
to strentghen the corporate body, and 
carrying with it no greater possibilities 
to stockholder than increased earnings, 
usually anticipated and discounted on 
the stock market, a dividend and yet not 
a dividend, as the corporate body has 
given away nothing. 

“For example, take an insurance com- 
pany of 10,000 shares, par value $100, 
capital $1,000,000, paying a dividend at 
the rate of 12 per cent or $120,000 a year, 
after years of accumulation finds itself 
with a surplus of $4,000,000 and interest 
earnings of about $300,000. It is readily 
seen that this company: has been hoard- 
ing earnings and can well afford to in- 
crease its dividends. This can be ac- 
complished by paying 24 per cent, or 
$280,000, or declare a stock dividend of 
100 per cent and continue to pay divi- 
dend of 12 per cent with increased capi- 
tal. The prosperous financial condition 
of the company is known and its stock 
usually sells at a price that anticipates 
increased earnings.” 

Insurance managers, who have review- 
ed the thirty-page booklet, declare it to 
be one of the most complete and 
comprehensive discussions of the 


SMALL LOSS BY FIRE 





Essex County Insurance Fund of New 
Jersey Pays For Only $20 Blaze 
in 1926; Its Income 


‘Required to pay but one fire loss last 
year, a blaze at the Court House July 
26, doing a damage of $20, the Essex 
County Insurance Fund of New Jersey 
reported a balance of $338,436, to the 
board of freeholders last week in New- 
ark. This fund showed a balance of 
$279,792.40 the previous year. 

To this was added in 1926, $10,846.49 
in interest, $6,618.24 in premiums for poli- 
cies issued by the commission, and $41,- 
179.07 transferred from the general ac- 
count. Premiums paid by the commis- 
sion for the year amounted to $36,820.46. 

During the past year the commission 
issued its own policies of $500,000 on 
Overbrook Hospital and $200,000 on the 
court house, bringing the total the coun- 
ty carries on its own property to 
$1,800,000. About $8,000,000 insurance is 
carried by companies on which the coun- 
ty pays premiums. 





LABELS HELD ILLEGAL 

Insurance Superintendent Beha has no- 
tified fire insurance agencies and brokers 
ers in New York City that the use of 
labels and stickers containing warnings 
to pay premiums promptly as free insur- 
ance is illegal on fire insurance policies 
is forbidden. It has come to the atten- 
tion of the Insurance Department that 
many brokers and agents have been 
pasting labels on policies saying that the 
Insurance Department has issued a rul- 
ing or that the State has passed a law 
to the effect that all earned premiums 
must be paid. Supt. Beha in a state- 
ment says that there is no new ruling 
or new law on free insurance, but that 
such has always been illegal and that 
the present campaign against free insur- 
ance was sponsored by the companies 
themselves and not upon demand of the 
Insurance Department. 





NAMES INSURANCE COMMITTEE 

Members of the Michigan Senate 
committee on insurance were named dur- 
ing the past week by Lieut. Gov. Luren 
D. Dickinson, presiding officer of the 
upper house of the Michigan legisla- 
ture. Senator Norman B. Horton of 
Fruitridge heads the committee and 
other members are: Senators Baxter, 
Gansser, Condon, Campbell, Defar and 
O’Connell. Senator Gansser has been 
connected with various insurance entcr- 
prises. He introduced a bill at the 1925 
session designed to‘establish a standard 
fire form for mutual insurance compa- 
nies. He denied authorship of the meas- 
ure, however, and it received no notice- 
able support, dying in committees. Speak- 
er Gardner is expected to announce 
members of the house insurance com- 
mittee, along with other committee ap- 
pointments, when the legislature recon- 
venes during the coming week. 





EX-FIELDMEN’S DINNER 

The seventh annual dinner of the New 
York Ex-Fieldmen’s Society will be held 
Wednesday evening, February 16, at 7 
p. m. at the Crescent Athletic Club in 
Brooklyn. It is expected that there will 
be even a larger attendance this year 
than heretofore as several new names 
have been added to the membership list. 
Harry W. Barley will preside at the 
meeting. 


JOINS KESNER & CO. 
Eugene J. Shields, former fire mar- 
shal, has become a member of the firm 
of Kesner & Co., fire insurance loss ad- 
justers in New York City. Mr. Shields 
served fifteen years with the New York 
Fire Department as Fire Marshal. 











financial statement and “inner work- 
ings” of fire companies yet published. 
Copies may be procured by writing to 
Mrs. J. P. Moore, librarian, Fire Under- 
writers’ Association, Merchants Ex- 
change, San Francisco, Calif. A nomi- 
nal charge of twenty-five cents a copy 
covers printing and mailing. 


Take Steps to Study 
Local Agency Costs 

QUESTIONNAIRES TO AGENTS 

Experts Submit Methods of Efficient 


Agency Accounting at Agents-Com- 
pany Meeting in New York 
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Experts Offer Plans 


Methods of keeping agency records 


were submitted by A. F. Lafrent f 
4 cium Company, New Yorks 
=. S. Jos 


Joseph of the Uni - 
pany in Harrisburg, Pf ere a 
Heckrotte of the American S$ Som- 
n System Com- 
pany, Roanoke, Va. The three plans 
were taken under advisement and it was 
decided to hold a meeting on February 
17, 18 and 19, to be attended by a sub- 
ne consisting of two expert ac- 
countants representin 
ganization. : Se 

The National Association will also be 
represented on the sub-committee. This 
smaller group will go into the three plans 
submitted, in full detail, and later make 
its recommendations. For the agents the 
big object, in addition to introducing an 
efficient method of keeping office rec- 
ords, 1s to give them accurate figures on 
their ‘costs of doing business, so that 
they will be able at all times not only to 
justify their place in the business but to 
furnish accurate and reliable cost infor- 
mation when the subject is under con- 
sideration. 

An important thing to be told the 
agent, in the opinion of Mr. Holland 
was that the money he collects is a trust 
fund, not to be handled indiscriminately. 
Mr. Harrington said that the Better 
Business Methods Committee of the Na- 
tional Association aimed to do away with 
insolvent agencies, by which he meant 
agencies which are not managed properly 
and are unable to draw up an exact 
picture of their financial condition. 

The committee drafted a questionnaire, 
the answers to which will show the costs 
of doing business in a particular agency. 
This questionnaire is to be submitted to 
all the members of the National Asso- 
ciation, who will not be asked to give 
names. From. these returns figures will 
be compiled to show the national aver- 
age of the various items of expense that 
arise in a local agency. Such averages 
will be transmitted to the members, so 
that an agent in a particular class will 
know whether or not his expenses ap- 
proximate the national average. The in- 
formation will also be of material as- 
sistance to the committee in the prose- 
cution of its work. 





NEW BILL AT ALBANY 


Under the provisions of a bill intro- 
duced in the New York Assembly at 
Albany by De Witt C. Dominick, Re- 
publican of Orange County, the general 
business law is amended relative to fire 
escapes on hotels, inspections and in- 
junctions where owners of hotels fail to 
comply with law. A similar measure last 
year failed of passage. 
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Work of Laboratories 
On Sprinkler System 


ORNATE SPRINKLER HEADS USED 





Large Resort Hotels Vie With One 
Another for Beauty; Constant 
Improvements Made in Heads 





One of the most interesting features 
of the work of the Underwriter Labora- 
tories of Chicago is the department de- 
voted to the examination and inspection 


of automatic sprinkler systems. With 
sprinkler systems coming into such gen- 
eral use in hotels, office buildings, ware- 
- houses, stores, theatres, and_ broadly 
speaking, all types building outside of 
dwelling houses, the local agent has a 
responsibility in seeing that these sprin- 
klers are kept in working order and are 
equipped with the latest improvements. 

In the report of the Laboratories it is 
brought out that hotels in Florida and 
California are buying so-called ornate 
sprinklers so that they will not mar the 
beauty of the interior decorations. The 
report also states that concerns at the 
rate of two a day are sending in sprin- 
kler heads to have them examined for 
their reliability. 

On the work of the Hydraulic Depart- 
ment, which handles the sprinklers, the 
report says in part: 

“Aside from the usual run of work on 
automatic sprinklers, the sprinkler divi- 
sion has, during the year, investigated 
wax-coated sprinklers of four different 
makes and one with a lead coating. 
These wax-coated and lead-plated sprin- 
klers are intended for us in situations 
where corrosive atmospheric conditions 
are prevalent. This division has also in- 
vestigated a sprinkler equipped with or- 
namental trimmings, which has been 
called the “Florida” type sprinkler, not 
because of the big wind, but because the 
Florida hotels in which this sprinkler has 
been installed extensively has been out 
to beat those of California and want 
their fire protection ornate. 


“In the of automatic 
sprinklers it appears that the punch 
press is taking over production work 
which once belonged entirely to the foun- 
dry and this is evidenced by the fact 
that the department has in recent months 
investigated two sprinklers which have 
stamped instead of cast levers, and three 
pressure gauges with stamped brass 
cases instead of cases of cast brass. 


Two Reports a Day on Old Heads 


“For many years various underwriting 
organizations have made it a practice 
to select old sprinklers from risks in 
their territories and send them to the 
Laboratories for investigation and re- 
port as to their reliability. This work 
has constantly grown in volume. Based 
cn an average ot a report for every nine 
old heads submitted, two reports have 
been rendered every working day for the 
past year. Wherever the available infor- 
mation and the test results warrant such 
action, these reports carry definite rec- 
ommendations regarding the reterition or 
replacement of sprinklers of which rep- 
resentative samples have been tested. 
This service is made possible by the co- 
operation of the automatic sprinkler in- 
dustry, the cost of the work being borne 
by the manufacturers because of their 
interest in maintaining sprinkler equip- 
ment through the country in its most 
efficient state. 

“In the sprinkler laboratory will be 
found what is perhaps the most complete 
collection of ancient, mediaeval, and 
modern sprinklers in existence, and en- 
deavor is constantly being made to in- 
crease the size of the collection by trad- 
ing duplicates. with others who have 
sprinkler collections. The work of the 
Hydraulic Division of the Hydraulic De- 
partment has been confined largely to 
the investigation of fire main and stand- 
pipe equipment, automatic sprinkler su- 
pervisory systems, and extinguishers of 
the soda-acid, foam and anti-freeze 
types. 


Pipe for Public and Private Service 


manufacture 


“Municipalities, all industrial organiza- 
tions, fire insurance organizations, busi- 


ness of every sort, and the people 
throughout the country as individuals are 
all vitally interested in the integrity of 
their water supplies, both from the 
standpoint of the utilization of water 
for domestic purposes and as the prin- 
cipal aid to man in the fighting of fires. 
Although the Hydraulic Division has 
been concerned chiefly with appliances 
having to do with water supplies used 
for private fire service, one line of its 
activity has related to water supplies in 
their broader application, involving the 
investigation of pipe used for both pub- 
lic and private service. The work which 
has been done on pipe started with con- 
sideration of the raw materials entering 
into the product, and wound up with re- 
ports setting forth the results of tests 
of the chemical and physical properties 
of the finished article. During the in- 
vestigations which have been made, field 
inspections were included as an essen- 
tial feature of the work, these inspec- 
tions dealing with the shipment, unload- 
ing, and installation of the pipe, and also 
the testing of complicated pipe lines. 

“No investigation of this kind is con- 
sidered as having been completed until 
the factory facilities provided and the 
shop practice followed in the production 
of the article has been thoroughly looked 
into. This important phase of an inves- 
tigation frequently leads to improvement 
of facilities of manufacture, betterment 
of test equipment, and improved shop 
methods. Improvement in any one or all 
of these tiems usually results in an in- 
crease in production and a decrease in 
production costs. The Laboratories, 
therefore, performs a marked service in 
this direction to manufacturers, many of 
~— have registered their appreciation 
of it 





L. B. GRIBBLE WITH N. B. & M. 

Leo B. Gribble has been appointed 
special agent of the North British & 
Mercantile, the Commonwealth and the 
Mercantile in Missouri, assisting State 
Agent W. F. Sweazea, with headquarters 
in Kansas City. Mr. Gribble has been 
with the Springfield F. & M. in Mis- 
souri as special agent. 


= 


N. Y. INSURANCE COMMITTEE 





Several New Members on Committee of 
Assembly; Five Insurance Men 
and Six Lawyers 

There are six lawyers, five insurance 
men, one real estate man and a clerk, 
in the appointments to the committee on 
insurance named by Speaker Joseph A. 
McGinnies of the New York State As- 
sembly. Wheatley of Steuben, for many 
years chairman of this committee, was 
elected to the Senate this year; Dun- 
more of Onondaga was named majority 
leader of the Assembly, and Freiberg of 
Erie the next ranking member on the 
committee, was also elected to the Sen- 
ate. Stone of Onondaga, who stood 
fourth on the 1926 committee, was there- 
fore named chairman. 

Merriam of Schenectady, Gedney of 
Rockland, Rogers of Herkimer, Garn- 
jost of Westchester, Republicans served 
on the committee last year. McKay of 
Monroe, Dickey of Erie and Edmunds 
of Steuben are the new Republican mem- 
bers of the committee. The committee 
will have four Democratic members this 
year compared with three in 1926. Eber- 
hard of Bronx and Tonry of Kings old 
members and Meegan of Erie and Con- 
ray of New York, new men on this 
committee. 





C. I. Hitchcock, president of the “In- 
surance Field,” Louisville, underwent an- 
other operation the morning of January 
17. The Louisville Board of Fire Un- 
derwriters, at its last meeting, adopted 
resolutions of sympathy and esteem in 
connection with Mr. Hitchcock’s illness, 
and named a committee compose of 
Thomas S. Dugan and Edward J. Miller 
to deliver in person the resolution and 
suitable floral offering. 





A conference was held in the office of 
Superintendent of Insurance Beha in 
New York on Wednesday afternoon to 
determine whether the marine tax Dill 
and curbing the writing of unauthorized 
marine insurance in this state will a; gain 
be introduced in the legislation this 
year. 
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A Full Kat of Tools for Agents 


Building Bigger 


R. P. Barzsour, Mer. 


WESTERN DEPT. 

H. D. Lewis, Mer. 
Monadnock Block 
Chicago, Ill. 





PACIFIC COAST DEPT. 
C. E. Atten, Mgr. 
228 Pine Street 

San Francisco, Cal. 


Business 


NORTHERN ASSURANCE COMPANY LIMITED, 
OF LONDON ’ 


UNITED STATES BRANCH. 


135 WILLIAM STREET, NEW YORK 
H. N. Ketsey, Deputy Mgr. 





C. W. Cooper, Sec’y. 


MARINE DEPT, 
Wma. H. McGee & Co. 
11 So. William St. 
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Amend New U. & O. 
Coinsurance Form 


NOW BEFORE N. Y. RATING BODY 





Several Modifications Suggested to In- 
surance Department Embodied in 
New Proposed Forms 





The New York Fire Insurance Rating 
Organization now has before it the co- 
insurance form of use and occupancy 
policy which it filed with the New York 
Insurance Department and which the lat- 
ter amended in certain respects. The 
coinsurance form was filed after Super- 
intendent Beha had ruled that under cer- 
tain conditions valued U. & O. forms 
were not illegal. 


The outstanding modifications in the 
forms as suggested from various sources 
to the Insurance Department, which are 
incorporated in the now proposed forms, 
are as follows: 

The word “earned” wherever used in 
connection with fixed charges and ex- 
pense throughout the form has been 
amended to the word “incurred.” This 
has been suggested by reason of the 
many conflicts and misconstructions 
placed upon the interpretation of the 
word “earned” as used in connection 
with fixed charges and expenses. Dec- 
laration of coverage desired is left open, 
so that building, machinery and/or 
equipment and/or stock could be in- 
serted as desired. 


Coinsurance Clause 


Coinsurance clause is amended by 
leaving out the words “during the period 
of twelve months immediately following 
the fire.’ This phraseology had ap- 
peared ambiguous in view of the decla- 
rations in the schedule attached to and 
made part of the contract as suggested 
by the Insurance Department. A sched- 
ule of profits, charges and expenses 1s 
suggested and made part of the modified 
form of the Insurance Department, and 
the following provision is incorporated 
in the form: 

“The attached schedule of profits, 
charges and expenses in the absence of 
proof to the contrary, will be deemed 
to be the measure of the extent to which 
they would have been earned and/or in- 
curred had no fire occurred and there- 
fore as representing in column C there- 
of the amount exposed to loss.” 

This inclusion, in the modified form, 
is important as it fully takes care of the 
needs of those who are inclined to feel 
the need of valued forms, but at the 
Same time enables the underwriters to 
know just what they are being called 
upon to insure, which will place them in 
a better position to underwrite the class. 
It will eliminate, to a great extent, the 
many differences of opinion on the part 
of the adjusters in the settlement of 
claims on the use and occupancy con- 
tracts, and the brokers will be in a posi- 
tion to more generally know what are 
the subjects of insurance actually cov- 
ered, and the assureds, by reason of 
their making up the required schedule, 
would be placed in the position of re- 
sponsibility for declarations made in the 
schedule. 

A specific exclusion is inserted so that 
adjusted claim for expenses incurred for 
the reduction of any loss shall not be 
Included in computing the operation of 
the coinsurance clause. Provision for 
Payments on account is another one of 
the important suggestions in the modi- 
fied form, which makes it mandatory 
or the company to make payments on 
account not later than sixty days fol- 
lowing the date of the fire and monthly 
thereafter, provided the company is lia- 
le under the policy, and the extent of 
Such payments to be as large and com- 
Patible with the progress of the ad- 
Justment, 

5% Waiver Clause Modified 


The 5% waiver clause is another important 
amendment suggested, which reads: : 
‘In the event that the aggregate claim for 


any loss is both less than $10,000 and less than 
5% of-the total amount of insurance stated 
herein at the time such loss occurs, no special 
data or appraisal of value and/or loss shall be 
required.” - 4tef 

This has the effect of setting aside any re- 
quest on the part of the insurers for a special 
audit or appraisal of value which might extend 
beyond the amount of loss claim involved, thus 
créating an unfair hardship against the assured, 
which is not proper indemnity. 

The lightning clause is amended so that it 
is no longer possible to exclude the exceptions 
provided in the electrical exemption clause, and 
likewise, the electrical exemption clause amend- 
ed so that hte only exception would be from 
lightning. This operates so that if as the re- 
sult of lightning damage occurring to any elec- 
trical apparatus, even though the damage was 
confined to the electrical machinery, but as a 
result thereof there should be an interruption 
in the operation of the business, the company 
should be called upon to indemnify under such 
condition, 





A. J. BARRETT ADVANCED 

Alfred J. Barrett, comptroller of the 
Baltimore American of New York was 
on Tuesday elected to the position of 
vice-president in addition to the office 
he now holds. Other officers elected in- 
cluded: George U. Tompers, president; 
Charles H. Coates.and Norman T. Rob- 
ertson, vice-presidents; Benjamin B. 
Weaver, secretary; and David C. Thoms 
and Edward E. Ikier, assistant secretar- 
ies. Mr. Barrett went with the Balti- 
more American in 1924 and has been in 
insurance since 1895. 








BROOKLYN BROKERS’ DINNER 


Annual Affair Will Be Held At the 
Imperial Hotel, Brooklyn, 
January 25 


The Fifteenth Annual Dinner of the 
Brooklyn Insurance Brokers’ Association 
will take place, January 25, at the New 
Imperial, Lane and Fulton Streets, 
Brooklyn. This promises to be the big- 
gest affair of the kind ever held and a 
large attendance is anticipated. 

H. G. Ellis, Jr., is chairman of the 
dinner committee which consists of about 
twenty persons. Mortimer Weinberg, 
the new president of the organization, 
will preside. The names of the speakers 
will be announced later. 





TO MEET IN BUFFALO 


Leonard L. Saunders, executive secre- 
tary, Insurance Federation of New York, 
said this week that the annual meeting 
of his organization will be held in Buf- 
falo on May 13 and 14. A local com- 
mittee has already been organized in 
Buffalo to make arrangements and it is 
expected that this meeting will eclipse 
all previous state conventions held by 
the Federation. 








THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its Policy. 

CHARLES Ww. HIGLEY, President 
MONTGOMERY CLARK, Vi i 

g. FARRAR, So 
i ee v 
F. E. SAMMONS, Asst. Secy 








A. E. GILBERT, ‘Asst. Secy- 
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a YORK. - 
Howle, Jarvis & Wright, Ine., Gen’l Agts. 


Metropolitan District 


81 JOHN STREET NEW YORK 
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“AMERICA Fore” 





NOW— 


The logical time to push Sprinkler Leakage Insurance. 
With the thermometer hovering around freezing, the 
danger of frozen sprinkler heads and pipes is ever present. 

Push Sprinkler Leakage Insurance NOW. The peak 
season for this coverage is here. 


Let none of your clients experience an uncovered sprinkler 
damage loss. 


And perhaps you can wedge in on a new account 
with a Continental Sprinkler Leakage policy. 


‘Obe CONTINENTAL 


INSURANCE COMPANY 
EIGHTY AMCAIDEN LANE, NEW YORK, N.Y. 


ERNEST STURM, Chairman of the Board 


PAUL L.HAID, President 


CASH CAPITAL“ TEN MILLION DOLLARS 


NEW YORK * CHICAGO * MONTREAL ¢# 


Make the most of it. 


SAN FRANCISCO 














Page 24 











January 21, 1927 




















1720 sine 1927 
QRS) 
Se 
CORPORATION 
OVER A HALF CENTURY IN THE UNITED STATES 
U. S. BRANCH 
84 William Street New York City 


John H. Packard, United States Manager 
Everett W. Nourse, Assistant Manager 


PON every milestone of LONDON ASSURANCE 

history covering more than two centuries has been 
stamped utmost fairness toward agent, policyholder and 
competitor. 


It believes in high ideals in business and has given this 
heritage to the MANHATTAN FIRE AND MARINE. 


An agent of the LONDON ASSURANCE or the 
MANHATTAN FIRE AND MARINE is to be con- 
gratulated because in the minds of those of good judgment 
in the insurance world, character and the LONDON 
ASSURANCE are so closely identified as practically to 
be synonymous terms. 





Che Manhattan Hire and Marine Insurance Co. 


84 WILLIAM STREET NEW YORK CITY 
John H. Packard, President 

Everett W. Nourse, Vice-President J. M. Mendell, Vice-President 

Frederick A. Johnston, Secretary Wm. Schaefer, Asst. Secretary 
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Lessons Taught By 
Florida Hurricane 


BUILDING MATERIAL TESTS 





H. G. Foard, Secretary of Home, Tells 
What Types of Buildings Best 
Withstood Severe Winds 





Losses were not the only results of 
the Florida hurricane for the fire insur- 
ance companies. They learned, at a 
fairly dear price, to be sure, a lot about 
building construction in the “boom” 
areas which undoubtedly will be of much 
value in the future. H. G. Foard, secre- 
tary of the Home, who was sent to 
Miami shortly after the hurricane swept 
through the lower part of Florida, has 
written some interesting observations for 
the annual insurance number of the 
“Journal of Commerce” in which he says 
in part: E 

“Many Miami structures were hastily 
‘and carelessly built, many were built 
otherwise. All were put to a tremend- 
ous test. A resulting underwriting les- 
son is necessity of scrutiny of municipal 
building codes and their enforcement 
with respect to hurricanes. Underwriters 
must know more about protection against 
winds, where hurricanes are indigenous, 
just as they have had to know about 
municipal protection against fires every- 
where. What goes into individual build- 
ings, especially socalled fire resistive 
buldings, must be checked as closely for 
windstorm underwriting as for fire un- 
derwriting. Otherwise windstorm poli- 
cies will be substituted for proper wind 
bracings, as apparently was done in one 
building in Miami, without rate penalty 
or without information whereby under- 
writers would have curtailed net reten- 
tion. 


How Different Types Stood Up 
“Again, building well done came into 
its own. Camouflage construction, so- 
called masonry, revealed its true frailty. 
Concrete hollow blocks were extensively 
used in buildings in the hurricane-swept 
area, Small concrete hollow block dwell- 
ings perhaps fared as well as frame 
dwellings. Larger buildings of concrete 
hollow block, presenting larger wall sur- 
faces of inherently weak bond between 
block units suffered heavily. Whether 
* other materials used to the same extent 
might have behaved similarly or better 
or worse is not in question here. A 
. number of underwriters at once with- 
drew from accepting any and all con- 
crete hollow block structures, to the con- 
siderable alarm of mortgagees. Other 
underwriters continue writing any such 
buildings, or dwellings only, of this con- 
struction, However, much was learned 
about the importance of proper bond be- 
tween units of all building materials. 
“Fire resistive buildings presented 
larger losses generally than was ex- 
pected. Their exteriors did not suffer 
heavily except where decorated with 
much ‘gingerbread’ ornamentation, roof 
gardens and wide, overhanging eaves. 
They presented unexpectedly heavy dam- 
age within, principally from water blown 
into breaks in walls and windows. Fu- 
ture windstorm net retentions on them 
will undoubtedly be somewhat curtailed. 
Underwriters may conclude fire resis- 
tive buildings in sections subject to hur- 
Ticane visitation are to be desired for 
fire liability more than for windstorm 
cover. 


Windstorm Policy Lesson 


“An outstanding underwriting lesson 
Was that windstorm policies covering 
Structures subject to high water damage 
Cannot escape that most destructive haz- 
ard; primarily because of the difficulty 
of separating wind from flood damage. 

€ jorm of windstorm contact and the 
Tate at which offered does not contem- 
Plate covering such heavy loss in addi- 
tion to assault by wind. 

Danish type tile. roofs, as generally 
Put on, showed high susceptibility to 
weakness, which materially increased in- 
terior damage from rain water. Most 
of them damaged had to be removed and 
aid again entirely. Liability on con- 


INDIANA PROGRAM 





Well-Known Speakers to Represent Fire, 
Life and Casualty Lines 
On Insurance Day 


A varied program has been arranged 
for the observance of Indiana Insur- 
ance Day at Indianapolis on next Tues- 
day, January 25. Sessions will be held 
during the morning and afternoon at the 
Claypool Hotel. Claris Adams, secretary 
and general counsel of the American 
Life Convention, will be the master of 
ceremonies. Edward C. Stone, of Bos- 
ton, United States manager of the Em- 
ployers Liability, will speak on compul- 
sory automobile liability insurance, and 
Walter H. Bennett, secretary of the Na- 
tional Association of Insurance Agents, 
will represent the agency forces of the 
country. 

Wallace G. Rogers of the Hartford 
Fire at Chicago, will give a talk on the 
relations between insurance and the pub- 
lic. Frank M. See, manager at St. Louis 
for the Union Central Life, will deliver 
an address on life insurance at the after- 
noon session. Lieutenant-Governor Har- 
old Van Orman of Indiana, will give a 
talk on Monday, January 24, before the 
Indiana Casualty Adjusters Association 
at the Claypool. . 





BRITISH INSURANCE CHART 


The 1926-27 Handy Insurance Chart 
printed by the “Post Magazine,” 9, St. 
Andrew Street, Holborn, London, E. C. 
4, has reached this country. It con- 
tains the usual amount of valuable data 
which has characterized this publication 
in the past. 

The footnotes in this edition have been 
further amplified and they give: The 
net reserve adjustment and its ratio to 
premiums; the net underwriting profit; 
the net underwriting profit, less charge 
in P/L account, these charges usually 
being chiefly taxes on profits, Colonial 
and foreign taxes charged by most com- 
panies in the department accounts; the 
profit plus interest on other income. 
(Other income meaning a net figure after 
deducting loss in exchange and amounts 
written off, if any.) The ratios are 
stated of this profit both as to premiums 
and also to paid-up capital. 





HARTFORD BOARD MEETS 


G. Burgess Fisher was last week re- 
elected president of the Hartford Board 
of Fire Underwriters at the annual meet- 
ing held in Hartford. This will be Mr. 
Fisher’s third term. He has been a 
member of the board since 1900 and is 
president of George B. Fisher Co., Inc. 
Other officers elected were: J. Watson 
Beach, vice-president; Edwin S. Cowlers, 
Jr., secretary-treasurer. The executive 
committee consists of the following: 
Earl W. Goodell, Newton E. Arnold, 
William E. Chapin, Melvin W. Title. 
Raymond W. Webster. The Hartford 
Board was organized in 1865 and has 
today 125 members. 





NIPPON FIRE RETIRES 

The Nippon Fire of Tokio, Japan, 
which has been entered in the United 
States since 1919, has decided to cease 
underwriting and withdraw from the 
country. It has been writing fire rein- 
surance through Fester, Fothergill & 
Hartung. 








tents of buildings generally increased 
the ratio of loss to liability above the 
loss ratio on buildings only; a pertinent 
underwriting lesson. Solar water heat- 
ing devices above roof levels, where 
prevalent, will probably hereafter be 
dealt with by careful underwriters. Awn- 
ings, which architects lavished upon 
Florida, for decorative effect as well as 
practical use, proved a menace in the 
hurricane. They threshed about, break- 
ing window panes, letting wind and rain 
into the buildings to which they were 
attached; and of course greatly in- 
creased interior damage. Prudent un- 
derwriters will possibly hereafter give 
more consideration to awnings as well as 
to mention of them -in windstorm policy 
forms.” 
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“MORE THAN A CENTURY OF SERVICE” 


The Voice of the People 


A sertes of letters seleted from company and a gency files 




















NUMBER ONE 


@ On June 20, 1924, the Etna Fire 
Agent in Chippewa Falls, Wisconsin, 
was pleasantly surprised upon reading in 
his local paper the paid advertisement 
which is reproduced below: 


Editor of Chippewa Gazette, 

Dear Sir: 

Since my home was destroyed by fire 
on the eleventh of June, I have had | 
several phone calls and many times) 
been asked what kind of a settlement I | 
got. I want to take this means of an-| 
swering these questions. I had an in- 
surance policy with the Aetna Insur- 
ance Co., written by F. R. Hughes, 
covering $3,000 on my house and before | 
the smoke cleared away, Mr. Hughes | 
was at my place and started me clean- | 
ing up to rebuild, and six days after the 
fire I was all settled up for the full | 
amount of insurance on the house and | 
for all the furniture that was lost, and | 
I can ‘assure any one, he does not need | 
to worry if Mr. Hughes writes your in- | 
surance in the Aetna, he will be on the | 
job if you have a loss. | 

— Adv. FRED POLZIN. | 


@ Mr. Powzin did a fine thing in pub- 
lishing this appreciative testimonial. Too 
bad that he could not have published 


also the following postscript : 


| 
! 
| 
| 
| 
| 
| 





P.S. One of the most gratifying things | 
in connection with my loss was the re- 
minder by Mr. Hughes that I had Rental 
Value insurance in connection with my 
fire insurance and that I will receive 
from tke tna enough extra money to 
hire temporary furnished quarters at the 
rate of $35.00 per month for the next 
6 or 7 months while my own house is 
being rebuilt. This extra insurance cost 
me only a little over a dollar but I feel 
as good as though I had just received a 
Christmas present—and a dandy! 

—Adv. 











Etna (Fire) Insurance Co. 
RALPH B. IVES, President 
















~, 


Ke Xu 





a Xi _} 


————" 


e Xe _¥X 







Si XS 








ey 


7 


i) 


/ 


(oN e| Gum ierie! 






i 


YT we ih _Y 






Yi 







e } 


tx 


Yu 


ro rc 


aaa 


oN 





i 






i Xi SX! 


/ 


Or or a 


aX 








\\ 





q If you have a difficult insurance problem, consult 
The Insurance Information Bureau, main- 
tained for the benefit of agents everywhere by the 
ETNA INSURANCE COMPANY, THE WORLD FIRE AND 
MARINE INSURANCE COMPANY, and THE CENTURY 
INDEMNITY COMPANY. Write for information to 


THE INSURANCE INFORMATION BUREAU 
670 Main Street, HARTFORD, CONN. 
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Printer Urges Public 
To Study Fire Covers 


HAS HOUSEHOLD INVENTORY 





C. F. Crawford Gains Attention of 
Printing Trade by Efforts to Co- 
operate with Insurance 





According to C. Frank Crawford, an 
authority on printing and president of 
the printing firm of Albert B. King & 
Co, of New York, comparatively few 
people that have fire insurance take the 
trouble to determine the exact value of 
their household furnishings with a view 
to obtaining sufficient coverage. He 
says many policyholders, if they had a 
certified inventory made, would find that 
they required additional coverage against 
losses from fire. In other words, he 
thinks a large number of policyholders 
are underinsured. 

He himself has gone to the expense of 
having a certified inventory made of 
everything in his home. This inventory 
was prepared by an expert in such mat- 
ters and shows the actual value, as well 
as the insurance value, of every article 
in his home. As he talked to a repre- 
sentative of the Eastern Underwriter 
the other day, he took from his desk 
this inventory ‘and explained some of its 
details. It is a fine looking affair in 
leather and gilt binding. The entries 
are carefully typed and set forth the 
various articles in his possession such as 
draperies, furniture, statuary, paintings 
ad infinitum. 

He went on to say that after compar- 
ing the actual insurance value of his be- 
longings with the amount of fire insured 
he actually had, he came to the conclu- 
sion that he needed double the amount 
of coverage and immediately telephoned 
to his broker to increase his insurance. 
Mr. Crawford said this was a pretty 
good proof that many people require 
more insurance. He said he had been 
absolutely certain that his house proper- 
ties and furnishings were completely 
covered, but that the inventory showed 
him to be mistaken. He was of the 
opinion that every business house should 
be inventoried in the same way. 


Long a Student of Fire Prevention 


Mr. Crawford is much interested in 
the subject of fires and fire prevention 
and has been studying such conditions 
in printing establishments for many 
years with a view to eliminating fire 
hazards and losses resulting from fires. 
He gave some of his views’on fire pre- 
vention, and told of some of the things 
he has attempted to do in this connec- 
tion. He has worked unselfishly and 
unremittingly to reduce the number of 
fires, and he is vitally interested in any 
ideas that bear on the subject. He has 
worked out a plan of his own which he 
thinks is a practical one. 

Mr. Crawford said that he looks upon 
a fire of any kind with the utmost hor- 
ror; that he regards every fire as more 
or less of a tragedy and as something 
that might possibly have been prevented. 
He referred to the recent fire in a movie 
house in Montreal in which seventy- 
seven persons, mostly children, were 
burned to death, as being nothing short 
of criminal. Speaking of the Equitable 
fire in New York several years ago, he 

said that it may have been caused by a 
mere trifle, a lighted match, whatnot. 

Deplores Loss of Life 

“It is shocking to think,” continued 
Mr. Crawford, “that a fire in a large 
building involving losses of millions of 
dollars may have been due to the care- 
lessness of some person who had a stand 
in it that was only worth about $500. 
Yet that is often the case. The person 
in charge of some small flower or news 
stand has, let us say, allowed papers and 
other waste materials to be thrown in a 
haphazard fashion under the counter and 
a lighted match thrown there starts a 
conflagration. To me it is not the loss 
of property, but the loss of life that is 
the appalling fact. Lives can never 
be replaced.” 

Mr. Crawford says statistics show that 


at least 85% of all fires are preventable. 
His Plan to Reduce Fires 

One of the things that Mr. Crawford 
is most concerned in is the reduction 
of fire losses in printing establishments, 
although he says this really means busi- 
ness establishments of all sorts. Believ- 
ing, a he does, that most fires result 
from carelessness, he says the time has 
come to punish those who permit fires to 
start on their premises. He says every- 
thing possible has been done in the way 
of education, moral suasion and physical 
prevention to stop fires, but that they 
continue just the same. He thinks the 
time has now come to use force. His 
plan is to amend insurance contracts so 
that the insttred cannot collect insurance 
if the fire starts on his premises unless 
caused by some outside influence, such 
as lightning or an adjacent building 
which has taken fire. 

He has already interviewed the heads 
of some fire insurance companies in New 
York, Providence and Hartford and has 
laid his plan before them. Some of 
these, he says, have promised to co- 
operate with him in his attempt to re- 
duce fire hazards and fire losses. Some 
of the trade journals in the printing field 
have been publishing his articles and 
letters in this connection. In other 
words, he has stirred up the printing 
industry a good deal and its members 
are now fully awake to the seriousness 
of the matter. 

In an illuminating letter of his which 
appeared in the January 1 issue of 
“Printing,” a magazine devoted to the 
printing and lithographing arts, Mr. 
Crawford discusses his plan as follows: 

“People work themselves into a high 
temperature about the loss of life and 
property caused by war and loudly de- 
mand that wars must cease; but, how 
few ever stop to think that more lives 
are lost in fires in this country every 
year than there were American soldiers 
killed in the four years of the world war 
and that this great loss goes on year 
after year; that the loss of property by 
fire in this country last year was over 
five hundred eighty two million dollars 
and to that must be added the loss of 
wages and the loss of business, which 
amount to ten times as much more and 
about this terrible loss no one is much 
disturbed. Draw the attention of ninety- 
nine out of every hundred people to the 
result of a fire and their first remark 
will be ‘Yes—but they were well in- 
sured.’ Statistics show that, at least, 
85% of all fires are preventable and are 
the result of pure carelessness and just 
because ‘They are insured.’ 

Remedy Suggested 

“What is the remedy for all this loss 
of lives and money and for the present 
high rate of insurance? We have tried 
education, moral suasion and the physical 
prevention of fires is being improved all 
the time and still fires continue and the 
loss of lives and property increases; 
therefore, the only thing left to do is to 
punish those who permit fires to start on 
their property and to make the act carry 
with it the punishment, without the ne- 
cessity of elaborate investigations and 
costly law-suits. 

“There is only one way to bring about 
the desired result and that is to so 
amend insurance contracts that, while 
losses by fire from outside causes will 
be paid for as at present, the insured 
will not collect one cent if the fire starts 
on his premises, unless caused by some- 
thing beyond his control, such as light- 
ning, earthquake, or something of that 
character. The immediate result will be 
that fires will cease and that will be fol- 
lowed by reductions of over 50% in in- 
surance premiums. The owner of prop- 
erty occupied by a tenant, or the holder 
of a mortgage on property of any kind 
will be as fully protected as at present, 
but the culprit will be rightfully pun- 
ished. 

“Such a measure as I suggest will work 
hardship in some few cases but no hu- 
man progress has been accomplished ex- 
cept over the bodies of some and the 
sacrifices of many and so it must be 
with this.” 

In addition to his activities. in connec- 
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tion with preventing fires in business 
houses, Mr. Crawford is interested in 
safeguarding other institutions such as 
old people’s homes. He is president of 
the Long Island I. O. O. F. Home Asso- 
ciation, home for the aged which is sit- 
uated at Hollis, Long Island, and is do- 
ing everything possible to make secure 
the lives of the forty or more inmates. 
He said that only recently they had put 
new safety exits in the building and also 
plan to install other fire prevention 
equipment from time to time. He said 
it would be an unspeakable tragedy to 
allow a fire to take place in such an 
institution; and that it never will take 
place if he can prevent it. 

He is a former president of the United 
Typothetae of America and also of the 
Employing Printers’ Association of New 
York. He has addressed printing organ- 
izations all over the country and last 
year made an address on fire insurance 
to a group at a convention. 





FIRE MARSHAL BILL 


Under the provisions of a bill intro- 
duced in the New York Senate at Al- 
bany by Benjamin Antin, Democrat of 
the Bronx, a new article 10-a is added 
to the executive law, creating a bureau 
of fire prevention in the department of 
state police in the executive department. 
This bill is a redraft of the old state 
fire marshal’s law, except that insur- 
ance companies and rate making bodies 
are not required to make periodical re- 
ports of fires and losse paid, etc. Under 
it the superintendent of state police 
would exercise the duties of fire mar- 
shal. Regulation of storage of gasoline 
and explosives would be subject to rules 
prescribed by him, not inconsistent with 
law or local ordinance. A similar bill 
was introduced last year. 





ESMOND EWING PROMOTED 


Esmond Ewing, district manager at 
Atlanta, Ga., of the Travelers Fire, has 
been appointed manager of the Southern 
department at the home office in Hart- 
ford, effective February 1. Mr. Ewing 
has been with the company since its 
early days. Assistant District Manager 
James A. Hall has been promoted to 
succeed Mr. Ewing as district manager 
of the Southern department and_ will 
continue his headquarters in Atlanta. 
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Statement, January 1, 1926 
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TENTH ANNIVERSARY 
The tenth anniversary of the estab- 
lishment of the Richmond, Va., branch 
of the Aetna affiliated companies was 
held on January 14 at the Westmoreland 
Club in that city. 


Installment Buying 
Rediscount Company 


(Continued from page 1) 
sure,” he emphasized, “that the finance 
companies affliated with the American 
Rediscount Corporation have proper in- 
surance. We will not do any business 
except through local agents and brokers 





_ and our affiliations in the insurance busi- 


ness will be with half dozen big fire and 
casualty company groups.” H. W. Al- 
len, Inc., will specialize in automobile 
fire and theft. 

Briefly, when a finance company ap- 
plies for membership in the American 
Rediscount system, the first step of H. 
W. Allen, Inc., will be to look into its 
insurance and if it is not up to the stand- 
ard set by the parent organization, they 
will make it so. 

Colonel Pope’s Qualifications 

Colonel Pope’s experience has covered 
a period of twenty-five years in most 
every branch of the insurance business. 
Starting with the United States F. & G. 
in 1901, he has specialized in suretyship 
almost exclusively. Following the world 
war, in which he served as a captain and 
later a major, he joined the Royal In- 
demnity as fidelity department manager. 
His next appointment was with the Phil- 
adelphia corporation of Stokes, Packard, 
Haughton & Smith, Inc., as secretary 
and treasurer. For the past year he has 
been in charge of the New York office 
of this agency and will continue tem- 
porarily as its manager until new at 
rangements are made by the agency for 
operation in New York City. Colonel 
Pope holds a commission in the Quarter- 
master’s Corps, U. S. A. Reserve and 
just recently returned from six weeks’ 
service at the War College in Washing- 
ton. 
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Carl Schreiner Raps 
N. Y. Reinsurance Laws 


DISCRIMINATION IS ALLEGED 





Says Laws Favor Direct Writing Com- 
panies; Asks Reinstatement of 
Grady Law, Repealed in 1910 





Carl Schreiner, president of the Pilot 
Reinsurance, and one of the best known 
reinsurance men in this country and Eu- 
rope, charges in an ‘article written for 
the annual insurance review number of 
the “Journal of Commerce” this week 
that the present New York State insur- 
ance laws discriminate against reinsur- 
ance companies and favor direct writing 
companies. At the outset of his article 
Mr. Schreiner quotes two provisions of 
the law dealing with reinsurance. They 
follow : ; aes 

“Every insurer authorized to issue policies in 
this State may reinsure in any other insurer any 


part or all of any risk or risks, other than life, 

assumed by it; but such reinsurance * * * 

shall not geduce the taxes to be paid by or the 

reserve or other liability to be charged to the 
* * 


ceding insurer. * In case such reinsur- 
ance is effected with an insurer so authorized 
or so recognized for reinsurance in this State, 
the ceding insurer shall thereafter be charged 
on the gross premium basis with an unearned 
premium liability representing the proportion of 
such obligation retained by it, and the insurer 
to which the business is ceded shall be charged 
with an unearned premium liability representing 
the proportion of such obligation ceded to it cal- 
culated in the same way.” : 

It is further provided in the fifth par- 
agraph: 

“Nothing in this section shall be deemed to 
permit the ceding insurer to receive through 
the cession of the whole or any risk or risks 
any advantage in respect to its unearned pre- 
mium reserve. * * * 

It is finally provided: : 

“For the purpose of this section, the word 
‘insurer’ shall be deemed to include the word 
‘reinsurer’ and the words ‘issue policies’ shall 
be deemed to include the words ‘make contracts 
of reinsurance.’ 

“Section 118 provides: 

“When an examination is made by the author- 
ity * * * in estimating its liabilities, there 
shall be charged * * * a sum equal to the 
total unearned premiums on the policies in force, 
calculated on the gross sum without any deduc- 


tion on any account, charged to the policyholder 
on each respective risk from the date of the 
issue of the policy.” 


Fundamental Error of the Law 


The Insurance Law makes the funda- 
mental mistake of bringing the insurer 
and the reinsurer into the same category, 
writes Mr. Schreiner, entirely overlook- 
ing the very decided difference in the re- 
lationship as between the assured and the 
insurer and as between the insurer and 
his reinsurer. In practically every case 
of insurance the assured deals with the 
insurer through an intermediary, who 
may be either an agent of the insurance 
company or a broker. Theoretically, the 
broker is the agent of the assured; in 
actual practice, however, the broker ful- 
fills most of the functions of the com- 
pany’s duly appointed agent, he is remu- 
nerated for his services by the insurance 
company and the status of the broker as 
eng in fact the company’s agent has 
been aflirmed by the court. 
trespective of the commission paid by 
the insurer to the intermediary of what- 
ever name, the company in case of can- 
cellation of its policy is liable to the as- 
sured for the proportionate amount of 
teturn premium without any deduction 
for commissions paid to intermediaries. 
tis consequently fair and proper that 
the “insurer” be required to calculate his 
wnearned premium reserve on the basis 
of the premium charged to and paid by 
the assured, as the sum so obtained rep- 
Tesents his actual liability as to the as- 
sured, 
_ The reinsurer, on the other hand, deals 
variably directly with the insurer. The 
femsurer assumes his proportionate 
share of the acquisition cost, usually re- 
erred to in the reinsurance contract or 
agreement as “commission.” These rein- 
Surance agreements also invariably pro- 
Vide that in case of cancellation the re- 
surer agrees to. reimburse all premiums 
on unexpired risks after deducting there- 
‘om the proportionate amount of the 
Commission previously paid. 
© compel the reinsurer to calculate his 
farned premium reserve on the same 


basis as the insurer is required, is to ig- 
nore the basic differences in the conduct 
of the “insurance” and “reinsurance” 
business; the law is contradictory and 
illogical in that it requires the reinsur- 
ance company to carry a non-existing li- 
ability and in that it enables the insur- 
ance company to receive through the 
cession of the whole or part of any risk 
or risks an advantage in respect to its 
unearned premium reserve, which advan- 
tage is exposed in another part of the 
law as not permissible. 


What Is Unearned Premium? _ 


Unearned premium is a liability for di- 
rect companies as well as for the rein- 
surance company. 

When calculating the liability of such 
reinsurance reserve, the direct writing 
company (the insurer) should provide for 
such liability that portion of the pre- 
mium of the respective policy issued to 
the assured, which is not earned and 
which would cover that part of the time 
of the policy which has not expired on 
the date from which the unearned pre- 


mium is calculated. 


In short, the unearned premium should 
represent such part of the premium paid 
by the assured, which when returned, re- 
lieves the insurer of all liabilities. 

A reinsurance company should be 
charged with that portion of its premium 
received for the assumed risk, which will, 
when tendered to the reinsurer (the ced- 
ing company), relieve the reinsurance 
company of its liability. 

A deviation from this principle can 
only lead to errors and produce false fig- 
ures on the balance sheet and profit and 
loss account. 

Certainly a great measure of criticism 
would be avoided if the Insurance Law 
contained a provision which made it 
mandatory for insurer and reinsurer to 
charge as unearned premium (premium 
reserve) such an amount and not more, 
which when returned to the insured and 
insurer would relieve the insurance com- 
p°nies of their liability assumed under 


the respective insurance policy or con- 
tract. 


Remedy Proposed 


What is the remedy and the solution? 
The reinstatement of the Grady Law 
which was in effect and on the statute 
of the Insurance Law of New York dur- 
ing the years from 1904 to 1910, the stip- 
ulations of which were as follows: 

“When the reinsurance is made by any other 
than a life insurance corporation, the corpora- 
tion so reducing its direct amount at risk shall, 
for the purpose of computing its unearned pre- 
mium fund, deduct from the original or policy 
premium on said direct amount at risk, the net 
sum actually paid for reinsuring each risk. The 
corporation taking over or acquiring the risk 
through reinsurance, shall enter in premiums in 
force at any time the premium actually received 
for risks thus acquired through reinsurance. The 
unearned premium to be computed by the cor- 
po-ation ceding the risk upon the balance of 
policy premium in force after deducting the sum 
actually paid as a premium consideration for 
the risk so ceded. The corporation taking over 
such reinsurance shall compute its unearned pre- 
mium fund on account thereof upon the basis of 
the actual amount of net premium so received 
and in force at the time of such computation. 
But this provision shall not apply to a corpora- 
tion that reduces by reinsurance its direct liabil- 
ity to the holders of its policies as a step pre- 
liminary to its permanent or final retirement 
from business. Said retiring corporation shall 
then be credited in reduction of its outstanding 
policy liability with the original or policy pre- 
mium reinsured, irrespective of the net sum ac- 
tually paid for such reinsurance and the cor- 
poration taking over such outstanding risks shall 
be charged with an unearned premium fund on 
the original or policy premiums on said risks, as 
the same appear in the outstanding policies of 
the retiring company.” 





LEE PARKER’S CAREER 


Lee N. Parker, who succeeded Fisher 
Simmons as vice-president and general 
manager of the American Service Bu- 
reau, is a graduate of Michigan where 
he received the Bachelor of Arts degree. 
He was an officer in the World War and 
was in Denver before going to the St. 
Louis headquarters of the American 
Service Bureau. 





Payne, Day & Company, Inc. New 
York City, insurance agency, has been 
chartered at Albany with $10,000 capital. 

















SMOOTH SAILING 
FOR THE AGENT 


How much smoother sailing it is for the agent when 
the company he represents is accepted without ques- 
tion by the prospective policyholder. 


Alliance Agents write a large volume of business per 
agent largely because they can get down to business 
without first “selling” their company. 


THE ALLIANCE 
INSURANCE COMPANY 


of PHILADELPHIA 


| 











COMPTROLLER APPOINTED 





Mayflower Companies of Newark Name 
E. D. Bistline for Position; Has 
Had Broad Experience 
The Mayflower Companies of Newark 
have appointed E. D. Bistline as comp- 
troller with the executive positions of 
secretary and treasurer of each company. 
_Mr, Bistline is a member of the Na- 
tional Association of Cost Accountants, 
Engineers Society of Pennsylvania and 
the a of Naval Architects and Ma- 
rine Engineers and has the degree of 
L.L.B. and B.CS. His icatediiiee ex- 
perience has covered a wide range as 
comptroller for various industrial and 
utility corporations including his activi. 
ties as comptroller of the Stamford Roll- 
ing Mills Co. U. S. Steel Corporation 
Bethlehem Steel and Bethlehem Ship- 

building Corporation. 

While Mr. Bistline’s experience does 
not include any practical insurance ac- 
counting, the company expects to provide 
him with the assistance of experienced 
auditors and accountants. 

The present line-up of officers for 
these companies which will soon start 
onerations is as follows: Samuel M. 
Hollander. chairman of the board; Si- 
mon ¥. Steiner, president; James A. 
Blainey. vice-president and general mian- 
ager; Albert Hollander, vice-president; 
Louis H. Kreitman, vice-president; Max 
Grossman, vice-president, and Mr. Bist- 
line, secretary-treasurer. 





COMPANY SUSPENSIONS STAY 


Tnsurance Commissioner Einar Barfod 
of Pennsylvania, who recently suspended 
the Pennsylvania licenses of the Pitts- 
burgh Fire and the Marquette Fire of 
Chicago, said last week that these li- 
censes would not be renewed until the 
companies had complied with certain 
conditions. The Marquette is required 
to replace $749,000 worth of its bonds 
held by. the Pittsburgh Fire either with 
cash or securities acceptable to the In- 
surance Department and to replace ap- 
proximately $80,000 which the Commis- 
sioner claims the Marquette Fire paid 
for losses from the funds of the Pitts- 
burgh company. 





NEED NO SEARCH WARRANT 

That officers need no search warrant 
to break into a building when it is afire 
and that any evidence of incendiarism 
discovered on such occasions may be 
properly used in prosecutions arising 
therefrom was set forth in a recent su- 
Preme court decision in the case of 
Louis Chimovitz of Flint, Mich. Chimo- 
vitz was convicted of arson some time 
ago on evidence obtained by officers 
when they broke into his store after 
fire broke out. He appealed on the 
grounds that the officers broke into the 
establishment without proper authority. 
The court could see no greater authority 
necessary that the performance of duty 
in endeavoring to extinguish fire. 





DEVELOPING LOCAL BOARDS 

Chas. H. Doscher, field representative 
of the National Association of Insur- 
ance Agents, left New York recently on 
a trip through the South to boost the 
formation of more local boards among 
fire insurance agents. Mr. Doscher is 
now in Virginia and will later go to 
Georgia, Florida, Alabama and follow- 
ing that to Kansas, Missouri and Iowa. 





OLD AGENCY INCORPORATES 

The Adam Muller Agency, which is 
one of the oldest fire agencies in Jersey 
City, N. J., and whose offices are lo- 
cated in the Chamber of Commerce 
building, was recently incorporated with 
a capital of $100,000. The incorporators 
include Joseph A. Muller, Marian C. 
ing and Anna Muller, all of Jersey 

ity. 





Archibald W. Pine, Inc., Ilion, N. Y., 
general insurance agency, has been char- 
tered at Albany with $10,000 capital. 
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MARINE & AUTOMOBILE DEPARTMENT 

















British Hopeful Of 
The Marine Outlook 


WILL BE BETTER 





THINK = 1927 





See in Developments of Last Year 
Encouraging Features For Future 
of Marine Insurance 





In a review of the marine market for 
1926 and a forecast for 1927, the marine 
insurance correspondent of the London 
Daily Telegraph says: 

“Underwriters have closed their books 
for the 1926 account with something like 
a sigh of relief, and have opened the 
account for 1927 in a spirit of optimism 
which was certainly absent a year ago. 
The past account has been notable for 
many incidents. In January a crisis de- 
veloped in the hull market, which was 
threatened with a renewed and acid rate 
war, but this was averted by the diplo- 
matic treatment of the situation by the 
Joint Hull Committee, and in February 
an understanding was come to by which 
the more important underwriters en- 
gaged themselves to observe certain 
principles, among these being the bet- 
terment of rates, non-interference with 
business led by other underwriters, and 
an all-round reduction of commitments, 
this last arrangement setting free a con- 
siderable amount of business for a 
starved market. The result of this un- 
derstanding is only now becoming ap- 
parent, and only a continuance of the 
efforts already made can bring about the 
restoration of this class of business. 

“In the cargo market improvement in 
rates has been less_ noticeable, but 


against this it can be recorded that an. 


advance has been made in the campaign 
for the exclusion of non-marine risks 
from the marine policy. 

“A notable event of the year was the 
conference of the International Marine 
Insurance Union at Scheveningen, in 
September, London underwriters being 
represented for the first time in the his- 
tory of an organization which has ex- 
isted for more than fifty years. At this 
conference many resolutions and agree- 
ments were adopted which will undoubt- 
edly have a very beneficial effect on 
marine insurance in all countries. Other 
events of importance have been the re- 
drafting and amendment of Warranties 
and Clauses, both the North America 
Warranty and the Baltic Warranty hav- 
ing undergone material alteration, while 
the work of the Technical and Clauses 
Committee of the Institute of London 
Underwriters has proved that this com- 
paratively new institution fulfills a very 
useful function in the market. The New 
Year opens with every hope that a long 
overdue return to prosperity has at last 
commenced.” 





LARGE BRITISH FLEETS 

Statistics showing the largest British 
fleets have been compiled in the annual 
review number of “The Syren & Ship- 
ping,” an English shipping and insur- 
ance weekly publication. According to 
these figures, the Ellerman Lines & As- 
sociated Companies lead the field with 
220 vessels, and a gross tonnage of 
1,003,118. The Furness Line is second 
with 143 vessels and a gross tonnage of 
777,648. Third comes the British India 
Steam Navigation Co. with 134 vessels 
and a gross tonnage of 774,664. Alfred 
Holt & Co. is next with 88 vessels and 
the White Star Line is fifth with 40 ves- 
sels and a gross tonnage of 638,382. The 
Cunard Line fleet is eleventh in size with 
27 vessels with a gross tonnage of 418,543 
tons. In all, the gross tonnage of all 
fleets of over 50,000 tons gross equals 
14,481,642 tons. 


Keeper of Lloyd’s 
Loss Book Retires 


FORTY-FIVE YEARS OF SERVICE 





George Hansford Has Witnessed Many 
Dramatic Moments Since He Took 


Charge of the Casualty Book 





George Hansford, who has been forty- 
five with the Corporation of 
Lloyd’s in London, is retiring. For the 
last thirty years he has had charge of 
the well known “casualty book,” in which 
is entered records of all losses. The 
London Daily Telegraph, in commenting 
on Mr. Hansford, says: 

“Mr. Hansford came to Lloyd’s when 
steamers were in their infancy. In those 
days underwriters sat in their boxes in 
top hats; “The Room” was lit by gas, 
and wireless was unknown. Then the 
first thing an underwriter did was to 
glance at the dial which still shows the 
direction of the wind, for he knew that 
with a southwesterly breeze ships lying 
in the Downs might be expected to ar- 
rive in London, while if the wind were 
in the east arrivals were not to be 
Icoked for. In those days practically all 
business was done on each voyage a 
vessel made, and the twelve months’ pol- 
icy on which steamers are now insured 
was practically unknown. Moreover, the 
technicalities of sea carriage and insur- 
ance were then such that the vessel, and 
not the cargo, was the most important 
factor in a maritime casualty. 

“Because of this there was then a set 
of rules for writing up the casualties in 
the big book which stands at the east 
end of the room, and which is now 
known as the ‘Casualty Book,’ although 
in those days it was the ‘Loss Book,’ a 
name by which it is still known by the 
older generation of underwriters. Inci- 
dentally, this book remains the same in 
appearance as when Lloyd’s first moved 
from Lombard Street to the Royal Ex- 
change, for in the committee room at 
Lloyd’s there is a portrait of the first 
secretarv to the corporation, in which 
the familiar criss-cross figuring which is 
used today is plainly observable on one 
of the books in the background of the 
picture. 


years 


Loss Rules Amended 


“In more recent years the set of rules 
which used to govern the entries have 
been amended, for while the loss of a 
mast was a serious accident to a sailing 
vessel, it is nothing to a steamer, while 
collision and fire in cargoes have be- 
come very different affairs from those 
of the days of sailing ships, when the 
one ‘was almost unknown and the other 
almost unquenchable. 


“During his life at Lloyd’s Mr. Hans- ~ 


BRITISH DEAL 
Sun Insurance Office to Underwrite For 
the Planet, Which Has Been Closely 
Identified With Shipping 

An agreement has been concluded be- 
tween the Sun Insurance Office and the 
Planet Assurance Company, Ltd., where- 
by the Sun will undertake the under- 
writing of the latter office. The capital 
of the Planet has been increased from 
£100,000 to £300,000 in £1 shares of which 
10s. per share is paid up. All of this 
capital has been taken. 

The chairman of the Planet, Sir Fred- 
erick W. Lewis, Bart., will continue to 
act in that capacity, and the Hon. Sir 
W. H. Goschen, K. B. E., chairman of 
the Sun, has been appointed deputy 
chairman of the Planet. Other Sun di- 
rectors to join the Planet board are 
Frank Chaplin, W. M. Prior, D. S. O., 
and W. W. Otter-Barry, the general 
manager of the Sun Insurance Office. 

The Planet Assurance Co. has been 
closely connected with shipping, and in- 
surance interests controlled by Furness- 
Withy and Company, Ltd., and it will be 
noted that Sir Frederick Lewis is also 
chairman of the Economic Insurance 
Company. Marine business is the prin- 
cipal line of insurance controlled by this 
office, though it also transacts fire in- 
surance. 





ford has known some dramatic mo- 
ments. He it was who entered on the 
casualty book the accident to the Titanic 
and there is hardly a maritime disaster 
of any consequence which he has not 
chronicled with that wonderful flowing 
script done with a quill, which will mark 
for all time his stewardship of the book. 
He, too, it was who wrote in separate 
and private loss books the submarine and 
mine casualties of the war, and it is 
significant of the trust reposed in him 
by the committee that, while the ut- 
most secrecy was preserved as to the 
names and number of vessels lost by war 
perils, Mr. Hansford compiled, in the 
war loss books, what is probably the 
most complete record of the toll of our 
enemies at sea from 1914 to 1918. Nat- 
urally, in his duties, he has become an 
expert in such matters as voyages, 
shoals, rocks, and all the minutiae which 
go to make marine underwriting one of 
the most fascinating occupations in the 
city, and underwriters often have occa- 
sion to seek from him information which 
would take hours to look up in books, 
but which he invariably could supply 
almost off-hand. 

“How greatly his services have been 
appreciated is proved by the presenta- 
tion of a gold watch, some jewelry for 
his wife, and a check, which was made 
on behalf of his many friends at Lloyd’s 
last Wednesday, and he takes with him, 
into his well earned retirement, the 
good wishes of practically everyone at 
Lloyd’s, for few of these have not had 
occasion to seek his help at times, and 
it was invariably given with the utmost 
good will.” 








APPLETON & COX, Inc. 


1 South William Street, New York 





AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,976,780.91 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $7,400,761.92 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,285,952.89 
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FIRM WILL ADVANCE PREMIUMS 


Plan of Schlossberg & Gluckman, Jersey 
City; W. P. Kern To Manage 
Insurance Department 

It has been announced by Schlossberg 
& Gluckman, Jersey City, that the firm 
has recently been incorporated and that 
they have admitted to the firm, Harry 
Goldowsky and William P. Kern. 

Mr. Kern has assumed full charge of 
the insurance department and has intro- 
duced a unique method of doing business 
for his clients. In the event of a firm 
or individual applying for insurance who 
cannot pay the entire amount of the 
premium, Schlossberg & Gluckman, will 
advance the premium and the client can 
pay them on an instalment plan. 

Before Mr. Kern entered the insur- 
ance business he was employed in the 
Internal Revenue office in Newark, and 
age a Freeholder for Hudson County, 





CHECKING FIRES AT SEA 





Special Attention Being Paid to Fire 
Hazards of Oil Burning Pas- 
senger Carrying Ships 
Measures are now being adopted in 
steam and motor passenger ships to 
comply with new regulations as to fire- 
extinguishing appliances framed by the 
Board of Trade in England. These reg- 
ulations have been elaborated with great 
care, with the object of making the ar- 
rangements for coping with outbreaks of 

fire as effective as possible. 

Special attention has been paid to the 
dangers in passenger ships which bum 
oil. Such ships must have appliances 
for discharging into the machinery and 
boiler rooms froth consisting of a chen- 
ical mixture which will extinguish any 
burning oil on the floors, or other ar- 
rangements of equal efficiency. The 
regulations of a general character re- 
quire the provision of an adequate water 
service by means of which every part ol 
a vessel can be reached in case of fire, 
portable chemical fire extinguishers for 
putting out small outbreaks in the quar- 
ters of crews and passengers, safety 
lamps, and smoke helmets. ; 

In the case of foreign-going ships 0 
over 1,000 tons gross tonnage, the Board 
of Trade recommends that the arrange 
ments should include means of convey 
ing to each compartment in which cargo 
is carried steam or gas for putting out 
fire. The provision of means of admit- 
ting steam to the lower parts of the 
boiler-room is recommended in steam 
ships using oil fuel. 


JERSEY MARINE CLUB MEETS 

Reviewing the work accomplished by 
the Jersey Marine Club in the past yeal 
and a half, Fred Broad, secretary a 
organizer of the club, in a short talk # 
last week’s luncheon-meeting, pointe 
out the need for all marine interests 
the Jersey side of the harbor to get t 
gether and study the problems of fit 
and police protection which must be met 
in the event of abrogation of the New 
York-New Jersey port treaty of 1833, 
under which this city is called upon! 
furnish police and fire protection for the 
Jersey water front. Referring to the 
need for better fire protection, he said 
the insurance companies had provnised ! 
grant a reduction of 5% in premiums 
on all water front property in Huds 
county if one fireboat was installed ther 


WISCONSIN DEPUTY 


Joseph E. Kennedy, Oshkosh, !:as bet! 
appointed deputy insurance commnissio 
er for Wisconsin. Mr. Kennedy, for the 
past twelve years has been connecte 
with mutual insurance companic: of 
state and prior to that time was “™ 
ployed in the fire marshal’s office # 
Madison. At one time Mr. Kennedy ¥* 
county superintendent of schools in She- 
boygan County. 











Gatter & Sons, Inc., Freepor!, N..’ 
insurance agency, has been chartered : 
Albany with a capital of 50 shares co” 
mon stock non par value. 
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When Amsden Appointed Phillips 

Gilbert T. Amsden, prominent insur- 
ance agent in Rochester, N. Y., and at 
one time president of the New York 
Association of Insurance Agents, and 
Jesse S. Phillips, president of the Great 
American Indemnity, were lunching at 
the Drug Club in New York the other 
day. Their meeting recalled an earlier 
encounter, Away back in 1900 Mr. Phil- 
lips was an attorney in the town of An- 
dover, N. Y. Representing the National 
Surety at the time Mr. Amsden arrived 
in Andover looking for an agent. He 
called upon Mr. Phillips, told him about 
the marvelous possibilities of the surety 
business and Mr. Phillips, being duly im- 
pressed, became agent of the company. 
He was a gogd agent: Later, he was 
made superintendent of the New York 
State Insurance Department. 

2K 


William B. Joyce and Will Rogers 

When William B. Joyce, of 115 Broad- 
way and Beverly Hills, California, ar- 
tived in New York a few days ago he 
was asked if the report were correct that 
he had applied for the job of executive 
secretary of Will Rogers, humorist, lec- 
turer, newspaper and magazine writer 
and mayor of Beverly Hills. He said 
that he had. Just as the writer was 
about to say, “Well, how come?” Mr. 
Joyce, who is chairman of the board of 
the National Surety and New York In- 
demnity, went on to explain: 

“I will be the same kind of a ‘secre- 
tary’ that Mr. Rogers is a ‘mayor.’ That 
Story going the rounds of the newspa- 
pers that Will has been elected mayor 
Is one of those felicitous movie pleasan- 
tries. Beverly Hills in reality has no 
Mayor, as it is run by a board of trus- 
tees, but a lot of Will’s friends—and 
there are thousands of them—got to- 
gether and welcomed his return home 
with a procession, banners to ‘our mayor’ 
and speeches. It simply meant that if 
Beverly Hills could elect a mayor, Will 
Rogers would be the mayor the inhabit- 
ants, who include some of the leading 
stars of the country, would elect. No 
other candidate would get a vote if he 
Were running.” 

* * « 

Advocate Of No Insurance System 

At the hearing in the New York In- 
surance Department on group insurance 
Commissions recently one subject dis- 
cussed was the Postal Life Insurance 
0. which has no agents. The competi- 
tion of a non-agency company and its 
telations to commissions earned by 
aents of companies writing groups, or 
lack of those commissions, were referred 
to as types of competition facing agents, 
such competition including benefit asso- 
Clations formed by a.corporation or self 
Msurance., 

“ ne of the group men said something 
P the superintendent about the plight 

t the agent when faced with competi- 
.{00 where no commissions are paid, and 

€ rather stressed the difficulties of the 
agent working on a commission, where- 


‘New York. 








upon Superintendent Beha broke in long 
enough to say: 

“T am not the advocate of any par- 
ticular system of insurance nor is it part 
of my duties to guarantee that an agent 
or a broker will make a profit out of an 
insurance risk. I am not against non- 
agency mutual insurance or against stock 
companies writing without agents, if they 
are authorized to transact such an insur- 
ance business in this state. My chief 
interest is to see that those insurance 
systems are conducted in a way to meet 
the requirements of the law. 

“Our only objection would be that by 
reason of competition or other practices 
there results discrimination between 
policyholders in rates, dividends or other 
benefits.” 

ee © 
Airgraph of Pittsburgh “Golden Triangle” 

Logue Bros. & Co., Inc., a Pittsburgh 
agency of which Harry C. Fry, Jr., is 
president; W. H. Kensinger, secretary; 
and J. A. Hetrick, treasurer, are dis- 
tributing to their friends a splendid cal- 
endar for 1927, on which is pictured an 
airgraph of Pittsburgh’s “Golden Tri- 
angle.” 

It is a different view than that which 
appeared on their calendar for 1926. It 
is made from an airplane and shows the 
famous point at which merge the Alle- 
ghany and Monongahela Rivers into the 
Ohio River; three of the bridges cross- 
ing from Pittsburgh business center to 
the Alleghany on the north side, and 
five of the bridges crossing the Monon- 
gahela to the south side, with the fa- 
mous south hills in the background. 

All of the prominent business build- 
ings in the golden triangle are easily 
recognized. An interesting feature of the 
photograph is that it was made at the 
time the Los Angeles, the navy dirigi- 
ble, flew over Pittsburgh and headed 
down the Ohio River. The Los Angeles 
in view has all the appearance of a great 
torpedo being hurled through the air. 
It is a splendid picture. 

ee 
A Judge Who Was Offered The 
Presidency of a Surety Company 

It is not known generally that many 
years ago in the early days of the Na- 
tional Surety the presidency of that com- 
pany was offered to William Harmon 
Black, now Supreme Court justice in 
New York, who addressed the Life Un- 
derwriters Association of New York last 
week. This episode was before William 
B. Joyce entered upon the New York 
scene. Mr. Rlack had come here from 


Atlanta, was practicing law and had at-. 


tracted the favorable attention of offi- 
cers and directors of the company. 

The offer was declined as Black was 
about to enter upon a public career hav- 
ing been made Commissioner of Ac- 
counts of New York. F 

Later he was special corporation coun- 
sel and also Acting District Attorney of 
In the prosecution of the 
last Shaw case, he was instrumental in 
securing the return from Italy of mur- 


derer Boff. He has been vice-chairman 
of the National War Labor Board of 
which ex-President Taft was chairman. 
He is the author of works on New York 
and New Jersey Corporation law and of 
the only New York Criminal Law book 
that describes the course of a criminal 
prosecution in this state. He made the 
annual address on crime before the Bar 
Association of New York last year, and, 
after making a study of crime, he wrote 
a series of articles on the criminal laws 
of England, Ireland, Belgium, France and 
Switzerland for the International News 
Service. 

Judge Black is probably the most trav- 
eled of the New York jurists, having 
made a trip around the world by way 
of Siberia and another trip by the more 
Southern route. He traveled extensively 
in South America, and has written nu- 
merous books of travel which have been 
widely read. He is a bachelor, jolly, 
friendly, an interesting character. Inci- 
dentally, he has some very outspoken 
views about children believing that they 
are so much petted and pampered that 
they are the boss, not the parents, in the 
average American family home. 

ess 


Priddy Wins An Originality Prize 

Lawrence Priddy, censor of the life 
insurance ethics of New York, chief in- 
vestigator for the Good Practices Com- 
mittee of the Life Underwriters’ Asso- 
ciation, and incidentally one of the best 
agents in the insurance business, won the 
January, 1927, prize for nerve and orig- 
inality last Thursday in the office of 
Superintendent Beha at a hearing fol- 
lowing an attack by the underwriters’ 
association on the practice of upsetting 
life insurance policies by agents attempt- 
ing to substitute new policies for old 
ones. 

Mr. Priddy was making a_ speech. 
Superintendent Beha interjected a com- 
ment, whereupon the insurance agent re- 
torted a little impatiently: 

“You are interrupting my train of 
thought.” 

* * * 
When John Wanamaker 
Automobiles 

I was looking over the biography of 
“John Wanamaker” by Herbert Adams 
Gibbons the other night, giving it rather 
careful reading, and I found much that 
would interest the advertising men and 
production people of the business, as 
well as the underwriters who closely 
watch all economic developments. For 
instance, there is a chapter on the auto- 
mobile. 

Wanamaker had been quick to see 
the advantages of having a store lighted 
by electricity, going to visit Edison at 
Menlo Park in 1876 and becoming con- 
vinced that this was the light of the fu- 
ture. He did the same thing with the 
telephone when it was regarded as a toy. 
He was one of the first to install it. 
The Bell Telephone Co. was organized 
in 1879 and in February of that year got 
out a directory of the subscribers, John 
Wanamaker’s store being one of the 269 
listed. 

When the automobile came out he was 
fascinated by it and became one of the 
first car owners in America. It had a 
strong appeal to him because his stores 
used hundreds of wagons in delivering 
and hauling and he had often been out- 
raged by witnessing cruelty to animals 
by drivers. Whips were forbidden on 
his wagons, but he could not always be 
there to see that horses did not have to 
pull too heavy loads up grades, or have 
blankets on them on cold days, or be 
put in the stable when they were lame. 
He first tried electric wagons but had to 
discard them. Then he had some more 


Sold 


delivery wagons built and _ substituted 
gasoline for electricity. ; 
Wanamaker read that the Detroit 


mechanic, Henry Ford, who had raced 
cars of his own construction, was form- 
ing a company to make automobiles 
within the reach of everybody. He got 
the New York agency for the car. At 
the time he said that he had little inter- 
est in the automobile as a merchandising 
proposition but he felt that someone 


should take the agency who would stand 
behind the movement to make automo- 
biles a commodity and not a luxury. He 
knew there would be the annoyance of 
applying the Wanamaker rules of guar- 
antee and exchange to an article of 
merchandise at the time it was in an 
experimental stage. Ford was having 
hard sledding because George B. Selden, 
the New York lawyer, who had obtained 
a patent for a gasoline engine in the 
early days of experiment had contended 
that his patent covered all vehicles pro- 
pelled by internal combustion engines. 
Selden never manufactured cars himself 
but when the automobile industry was 
launched he held up manufacturers for 
license fees. Ford could not carry out 
his idea if he had to pay royalties to 
Selden. He asserted that his engine dif- 
fered in principle from the engine pro- 
tected by the Selden patent.. He defied 
Selden and Selden entered suit, winning 
a preliminary decision in the lower court. 

The American League of Automobile 
Manufacturers saw the opportunity to 
run the Ford car out of the market by 
frightening prospective purchasers. 
Wanamaker, in consideration of being 
given the agency for New York and 
Philadelphia, offered to undertake the 
defense of the suit in New York. He 
got the agency and immediately ran ad- 
vertisements illustrated with caricatures 
of the bogey man and scarecrow and 
saying that in his opinion the Selden 
patent was worthless so far as it applied 
to Ford; that the litigation was really 
persecution; that he, John Wanamaker, 
would stand behind every purchaser of 
a car from his store; and that they need 
fear no litigation growing out of in- 
fringement suits as it would not cost 
them a cent. This ad was printed be- 
cause the American League of Automo- 
bile Manufacturers had given the impres- 
sion that if Selden won the case pur- 
chasers of cars would have to pay royal- 
ties out of their own pockets. 

Wanamaker held the agency only for 
a time, probably just long enough to get 
a lot of advertising for his store out of 
it, and after it came through gave it up. 

It is interesting to note, too, that 
Wanamaker for a time sold aeroplanes 
in his store. 

* * 4 


Wanamaker As a Buyer of Big 
Advertising Space 

Tradition has handed down a large 
collection of stories relative to Wana- 
maker’s early advertising, including the 
fact that he used the first full page ad. 
Dr. Gibbons discusses the matter author- 
itatively. 

Wanamaker figured that he could not 
let a working day pass without using 
the newspapers. In September, 1874, he 
used -the first half-page advertisement in 
a newspaper to set forth in detail the 
principles upon which his business had 
been founded and which had been de- 
veloped and practiced and copyrighted 
the ad. 

Most of these ads at the time read 
like news articles. In December, 1879, 
during the great reception given to Gen- 
eral Grant upon his return from girdling 
the globe, appeared his first full-page 
advertisement in an American news- 
paper. On January 2, 1899, the Asso- 
ciated Press carried an item announcing 
that John Wanamaker had entered into 
a contract to use one page in the Phil- 
adelphia Record daily, except. Sunday, 
for one year at a cost of $100,000. It 
was the first contract of the kind and 
the large amount involved in advertising 


- contracts up to that time. 


In the early ’80’s he used full page 
ads in the “Century” and “Scribner’s.” 
He conceived the idea of a store maga- 
zine for women and got out a complete 
newspaper, the “Philadelphia Store 
News,” in 1883 devoted entirely to items 
about his business. “Everybody’s Jour- 
nal,” a little periodical issued as an ad- 
vertisement for his store, grew into 
“Everybody’s Magazine,” a pioneer in 
the 10c. field. Before the end of his 
first decade in business he was spending 
$500,000 in weekday advertising in the 
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W.B. Joyce Happy Over 
National Surety Year 


COMPANY DID WELL IN 1926 





John L. Mee Presides Over Snappy Din- 
ner Of Executives Of Two Com- 
panies; Time Limit On Speakers 





The executives of the National Surety 
and the New York Indemnity gave a 
dinner at the Waldorf-Astoria Roof Sat- 
urday night of last week, and it was a 
jolly affair. 

There have been a number of impor- 
tant appointments in the executive staff 
of the New York Indemnity recently and 
the new vice-president of that company, 
William C. Billings, was one of the 
speakers at the dinner. The speaking 
was novel as Toastmaster John L. Mee 
started by announcing that he would call 
on some man on the floor who would be 
given two minutes, and at the conclu- 
sion of his talk the speaker would in- 
troduce another man who would speak 
for two minutes. From’ then on this 
endless chain would be forged. Mr. Mee 
was equipped with a gong which sound- 
ed exactly on the split second, and which 
was no respecter. of persons as it was 
rung on Joel Rathbone, vice-chairman ; 
E. A. St. John, president National Sure- 
ty; Spencer Welton, president New 
York Indemnity; E. M. Allen, assistant 
to the presidents of both companies; 
Counsel Garner of the National Surety; 
Charles H. Burras of Chicago; Vice- 
President Bean, New York Indemnity; 
and other insurance celebrities. An ex- 
ception was made in the case of Secre- 
tary Hewitt, who was given permission 
to read a statement telling in what man- 
ner the National Surety made history in 
its epoch-making career. 

Mr. Burras, however, was later per- 
suaded to recite several pieces of bur- 
lesque poetry which brought down the 
house. 

W. B. Joyce’s Talk 

After the two-minute men had con- 
cluded their stunts, Chairman William 
B. Joyce, who had arrived but a few 
days before from California, made a 
clever but earnest speech telling why 
top surety executives have difficulty in 
sleeping at night. Mr. Joyce had bouts 
with Morpheus in the exciting surety 
days following the war readjustments, 
but he said he was glad to say that the 
National Surety had such a fine year in 
1926 that life was now beautiful and 
peaceful. He never had been so opti- 
mistic as he was in his Waldorf talk. 
He said that both companies have built 
up fine organizations and he was espe- 
cially proud of the types of executive 
gathered to administer the affairs of the 
New York Indemnity. 

Mr. Joyce again referred to the speech 
made by Commissioner Button of Vir- 
ginia at White Sulphur in which Colonel 
Button gave credit to Mr. Joyce for 
leading the surety business out of chaos 
and uncertainty and directing it along 
the road to solvency. Mr. Joyce said 
that Colonel Button’s speech was the 
first public recognition of what he had 
done and that he had read the speech 
with great pleasure as he knew it was 
sincere. 

1926 Was Biggest Year 

That Chairman Joyce has good reason 
to be pleased with the 1926 showing of 
the National Surety will be seen by the 
financial statement of the company. It 
wrote $17,309,000 in net premiums last 
year, exceeding the 1925 writings by 
more than $928,000. It was the largest 
volume the comnany has had in any one 
year. The losses incurred were $7,034,- 
000. The net earnings of the company 
for the year were $3,137,380, or $31.37 
per share. 

The premium reserve is $10,911,575, or 
63% of the total net premiums written 


MRS. E. A. ST. JOHN DEAD 





Wife of National Surety President 
Passes Away Suddenly; Caused by 
Inflammation of the Brain 
It was a distinct shock to casualty and 
surety men this week to learn of the 
death of Mrs. Helen B. St. John, the 
wife of E. A. St. John, president of the 
National Surety, and the entire sympathy 
of the insurance fraternity is extended to 

Mr. St. John. 
Mrs. St. John had been ill since De- 


cember 28 with inflammation of the 
brain, and although the doctors re- 
garded it with seriousness they felt 
that there was every chance _ for 


her recovery. In fact, Mr. St. John had 
been assured by the doctors this week 
that the danger had passed and was quite 
cheerful about it. But Monday night his 
wife took a change for the worse and 
passed away early Tuesday morning. 

They were married in December, 1897, 
and have a daughter, Helen, who is 13 
years old. The funeral was held yes- 
terday morning at St. Joseph’s Roman 
Catholic Church, Garden City, Long 
Island. 





TO FORM TAXICAB BUREAU 





Mutual Companies Writing This Busi- 
ness in New York Believe it Will 
Eliminate Existing Evils 
A step in the right direction was taken 
last week when representatives of mu- 
tual companies, in New York, writing 
p'blic liability and surety on taxicab 
risks, met at the Insurance Department 
and agreed to organize a bureau to for- 
mulate both rules and rates and regulate 
practices. This bureau will see to it that 

the rules drawn up are lived up to. 

It was also suggested that the Insur- 
ance Department would favor amend- 
ment to the law so as to provide even 
stricter supervising power over this class 
of business with defined penalties for 
violations. All the companies present 
agreed to the proposals made and a com- 
mittee was appointed to carry out the 
plan for the organization of a bureau. 








for the year. The National’s surplus 
showed nearly a $2,000,000 increase after 
the company had paid off $1,150,000. 

At the annual election of the National 
Surety Co. on Tuesday the following di- 
rectors were elected: 

Frederic W. Allen, Albert B. Ashforth, 
N. F. Brady, Franklin Q. Brown, Mat- 
thew C. Brush, E. H. Clark, Frederic H. 
Coudert, Wm. T. Dewart, Howard EI- 
liott, P. A. W. Franklin. Parmely Her- 
rick, H. Hobart Porter, P. A. Rockefel- 
ler, Samuel Sloan, Henry E. Huntington, 
C. B. Geger, Elisha Walker and Edgar 
S. Bloom. 
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GROWTH OF MARYLAND IN 1926 





Shows Net Premium Increase of $2,316,- 
000; $3,767,000 Jump in Assets; 
$526,636 Added to Surplus | 
President F. Highlands Burns of the 
Maryland Casualty in his annual report 
this week reported the year 1926 as the 
largest in the history of the company. 
The company rolled up a total premium 
volume of $32,007,649; less reinsurance of 
$1,995,946, making net premiums of $30,- 
011,702. This shows a gross premium in- 
come of $2,401,000 as compared with 
1925 and after deducting reinsurance it 

stands at $2,316,000. 

Two interesting items in the company’s 
statement were: $581,754—paid for in- 
spection service for improvement of risks 
and prevention of accidents; and $2,474,- 
274— paid for investigating accidents, ad- 
justing claims and defending suits against 
policyholders—showing the Maryland’s in- 
terest in accident prevention. Assets of 
the company increased $3,767,000 and 
$526,636 was added to surplus. Taxes 
were 17.1% on the capital. 





WHY T. J. GRAHAME IS HAPPY 


New York Office of Globe Indemnity 
Wrote More Than $7,250,000 Pre- 
miums Net Last Year 


Reports on William Street are that the 
New York office of the Globe Indemnity 
had a remarkably successful year; that 
it wrote more than $7,250,000 of pre- 
miums; that its increase in net premiums 
for 1926 over 1925 was $1,250,000, and 
that the underwriting profit was more 
than Manager Thomas J. Grahame had 
ever made before, which underwriters 
will admit is quite an achievement. 








$57,000,000 IN 17 YEARS 


Charles H. Anderson, thirty years an 
insurance man, and large Chicago pro- 
ducer, has produced $57,000,000 in the 
past seventeen years. 
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Hyde Orders Big Cut in 
Missouri “Comp” Rates 


AFFECTS 94 





CLASSIFICATIONS 


Reductions Were Even More Than En. 
ployers’ Organization Hoped For; 
Companies May Appeal 








Drastic cuts in the rates for compen- 
sation insurance on 94 of the 694 clas- 
sifications covered by the new Missouri 
compensation act from the schedule filed 
by the National Council on Compensa- 
tion Insurance were made known this 
week by Superintendent of Insurance 
Ben C. Hyde at Jefferson City, Mo. The 
new rates are retroactive to January 9, 
the date the sections of the law affect- 
ing the liability of employers for injuries 
to their employes became effective. 

The Associated Industries of Missouri 
and other organizations who protested 
the tentative rates have expressed theit 
approval of the action taken by Superin- 
tendent Hyde. It is felt in Missouri in- 
surance circles that his reduction order 
has effectively killed the mutual com- 
pensation insurance company which 3 
committee of the Associated Industries 
was considering. In fact, this commit 
tee is expected to recommend that the 
need for it no longer exists. 

Although the reductions on each of the 
94 classes affected varied, the average 
cut from the National Council’s sched- 
ules was 19.7% and are approximately 
28.1% lower than the old employers’ lia 
bility insurance rates for the same clas- 
sifications and conditions. The class- 
fications on which Mr. Hyde has reduced 
the rates represent about 80% of the 
volume of workmen’s compensation In 
surance. “. 

Was Hard Pressed for Time 

While he has temporarily approved the 
schedule of rates filed for the remaining 
600 classifications, hearings will be held 
later if the affected employers deman 
to be heard. 

As an explanation of why Mr. Hyée 
has ordered reductions in some rates 
while temporarily approving others, ! 
will be remembered that Attorney Get 
eral Gentry ruled that under the pro 
visions of the state compensation at 
passed by the voters on Election Day; 
he would have but sixty days in whic 
to approve a schedule of rates aiter tt 
Governor had proclaimed the act to be- 
come a law. With such a short pert 
of time Mr. Hyde had time only to 
vestigate the principal classifications. , 

Members of the Associated Industries 
of Missouri and other employers orga" 
zations say that the reductions are eve" 
more drastic than they had hoped for 
when they united in protesting agalls 
the tentative schedule filed by the Nx 
tional Council. They were ordere 
the Missouri superintendent 


' (Continued on page 35) 
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F. R. Jones Makes 
His Annual Report 


1926 RESULT ENCOURAGING 





Workmen’s Compensation Publicity 
Bureau Has Done Good Work in 
Opposing Detrimental Bills 





With fourteen years of successful op- 
eration behind it, the Workmen’s Com- 
pensation Publicity Bureau begins 1927 
with every hope for another year of 
achievement. Its annual meeting, held 
last week, marked the election of the 
governing committee which is the same 
as last year with the exception that the 
U. S. Casualty, which was chairman, 
was re-elected for the three-year term. 
It consists of the Indemnity Insurance 
Co. of North America. C. F. Frizzell, 
general manager, chairman; London 
Guarantee & Accident, C. M. Berger, 
U. S. manager; U. S. Casualty, Edson S. 
Lott, president. 

F. Robertson Jones, secretary-treas- 
urer, was, of course, re-elected. Mr. 
Jones has held this position ever since 
the bureau was organized and has served 
the companies in a very capable fashion. 
In his annual report Mr. Jones indicated 
that 23 companies now constitute its 
membership. 

Bills Opposed in 1926 

He gave some interesting comments on 
the bills which the bureau opposed in 
1926 as being directly or indirectly in- 
jurious to casualty and surety interests. 
Of those opposed in their entirety, few 
were enacted without some satisfactory 
amendments. They related to such sub- 
jects as monopolistic state-managed com- 
pensation insurance funds. Unreason- 
able and illogical amendments to com- 
pensation laws. Monopolistic state-fund 
automobile insurance. Defectively drawn 
or unreasonable automobile insurance. 
measures. Co-defendant. 

Restricting the right to cancel insur- 
ance policies (i. e., accident and health). 
Increasing taxes On insurance companies. 
Oppressive measures restricting the 
transaction of insurance. 

Among the bills favored, were the fol- 
lowing typical cases: 

Amendments in the interest of clarifi- 
cation; or for elimination of errors. 
eg improving various insurance 

aws. 

Continuing Mr. Jones said: “Our 
constructive legislation efforts in 1926, 
as in the past, have been exerted in the 
direction of promoting better insurance 
laws. This has been particularly true as 
tegards the enactment of reasonable and 
practicable workmen’s compensation laws 
in those states having 1926 legislative 
sessions, where such laws do not exist; 
and in improving existing laws by 
amendment. We have sought outlets for 
our activities in these and other direc- 
tions wherever and whenever the oppor- 
tunities were offered.” 

Mr. Jones also referred to the fact that 

bills were introduced in legislatures 

Proposing compulsory automobile liabil- 
ity insurance, none of which was enacted. 

these, four contained state-fund fea- 
tures and were introduced in Massachu- 
setts, New York, Washingon and the 

. S. Congress, 

he co-operation of the bureau with 
other organizations was emphasized by 
tr. Jones. “Too much emphasis cannot 
be placed upon this phase of our activ- 
ity,” he stated. “From the beginning we 
ave sought to establish and maintain 

With the public at large (and with indus- 
trial and other organizations) a contact 
that would prove mutually helpful.” 


COAL MINE MEETING FEB. 1 
: € committee appointed by the insur- 
ben commissioners at Los Angeles to 
bi on the problem’ of insuring coal 
Inés for workmen’s compensation will 
Meet at the Hotel Astor, N. Y., on 
‘bruary 1. This is the same day as 
€ annual meeting of the National 
emi on Compensation Insurance and 
surance company executives have been 
mee tO attend it, 





TO MAKE ACCIDENT SURVEY 


N. J. State Industrial Safety Committee 
Outlines Plans For Year; Accidents 
Cost State $8,000,000, 1926 


A meeting of the administrative com- 
mittee of the New Jersey State Indus- 
trial Safety Museum was held at their 
headquarters, 571 Jersey Avenue, Jersey 
City, last week to discuss quarterly rat- 
ing matters. 

A program for the prevention of acci- 
dents was outlined by Andrew F. Mc- 
Bride, Commissioner of Labor, through 
his official staff, that involves the com- 
pilation of definite statistics that will 
show the number, character, cost and 
lost time suffered in all accidents that 
occurred in each inspection district. 

A compilation of these statistics will 
enable the inspection service of the State 
to concentrate its efforts on places where 
exposures shown by accident frequency 
are the greatest and in that manner re- 
duce the number of casualties. 

It will also enable the Safety Councils 
throughout the state of New Jersey, to 
obtain definite knowledge of the indus- 
trial accident rates that prevail in their 
respective jurisdiction. 

James Gribben, chief of the Industrial 
Accident Bureau, Department of Labor, 
reported that last year accidents cost the 
State in round figures about $8,000,000. 
This, of course, does not cover the lost 
time suffered by workmen, nor the loss 
of business by employers. 

A hope was. expressed at the meeting 
that intensive safety work through the 
factorv inspection service of the safety 
councils would cut down accidents for 
the ensuing year. 





The Security of New Haven plans, if 
the approval of the stockholders is given 
at a meeting on January 31, to increase 
the authorized capital from $2,000,000 to 
$3,000.000. The paid capital now out- 
standing is $1,500,000. Forty thousand 
shares of not less than $50 a share will 
be sold to take care of the expanding 
business of the company. 


“NOT TAKEN” POLICY PLEDGES 





Being Signed by Company Executives in 
Compliance with Beha’s Request; 
Revised Plan Satisfactory 
The latest action on the “not taken” 
policy problem was the request made a 
few days ago by Superintendent Beha to 
executives asking them to signify their 
co-operation by signing a pledge in sup- 
port of the revised plan. Mr. Beha has 
given the National’s Bureau plan further 
consideration and study and has made 
certain suggestions for changes and 
amendments which have been adopted by 
the committee which had the matter in 

charge. 

He now believes that the plan is suffi- 
ciently flexible to bring no unnecessary 
burdens either to the brokers or the 
companies and at the same time it will 
accomplish the result desired. 

It was learned this week from the Na- 
tional Bureau offices that the pledges of 
acceptance were being received from the 
company executives in a spirit of co-op- 
eration that was quite satisfactory. 





DINNER TO E. H. BOLES 





New President, General Reinsurance, 

Welcomed by Distinguished Gather- 

ing; Tribute Paid to C. M. Hansen 

An elaborate dinner party, attended by 
leaders in the world of business and 
finance, was tendered to Edgar H. Boles, 
newly elected president of the General 
Reinsurance Corporation last week by 
Carl M. Hansen, vice-president and gen- 
eral manager. Three casualty insurance 
presidents were present, being: Charles 
H. Holland, A. Duncan Reid and J. Sco- 
field Rowe, as well as Superintendent of 
Insurance James A. Beha. 

As the affair drew to a close Mr. Han- 
sen was presented with a Tiffany hall 
clock bearing the inscription: 

“To Carl M. Hansen, in grateful rec- 
ognition and affectionate appreciation of 
his efforts in firmly establishing the Gen- 
eral Reinsurance Corporation. The Offi- 
cers and Directors. 12 January, 1927.” 
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THE ADVERTISER IS AN 
OFFICE MANAGER 
and 
CORRESPONDENCE SUPERVISOR 


I was office manager in one position for more 
than nine years. Left through business disso- 
lution. Was chief of correspondence depart- 
ment of one of the largest insurance brokerage 
concerns in New York for six years. 


Am at present with a $25,000,000 corporation in 
capacity of chief of correspondence, with whom 
I have been for more than two years. 
Organization change makes new connection 


Want connection in capacity noted above. 
Have you need of such services? 


Address BOX 1052 


THE EASTERN UNDERWRITER 
86 Fulton Street 
New York City 











C. D. Livingston Named 
Michigan Commissioner 


HIS APPOINTMENT PLEASING 
Will Not Make Radical Plans for Re- 
organizing Department; Formerly 
General Agent, Royal Exchange 








Charles D. Livingston, of Detroit, for 

the past seven years general agent. of 
the Royal Exchange, is the new insur- 
ance commissioner of Michigan, suc- 
ceeding Leonhard T. Hands. The selec- 
tion is popular as his acquaintance is 
wide, his ability generally acknowledged 
and he is well liked. 
_ The new commissioner is not enter- 
ing office with any radical changes in 
mind for re-organizing the department 
or for the enactment of legislation. He 
will retain Horace B. Corell, first dep- 
uty, and Ralph Wade, second deputy. 





MAKES A. & H. RULING 





Colonel Button of Virginia Abolishes All 
Natural Death Benefits in Such 


Policies; Gives Reasons 


Colonel Joseph Button, commissioner 
of Insurance in Virginia, gave out the 
ruling this week that on and after Feb- 
ruary 1 no accident or health policy is 
to be issued by any company licensed in 
Virginia to any person residing in the 
state which contains in its provisons any 
clause wherein the company promises to 
pay a funeral benefit, a fatal sickness 
benefit, a natural death benefit, or any 
additional benefit whatsoever, the pay- 
ment of which is contingent upon the 
natural death of the insured. 

Colonel Button’s ruling was prompted 
by the fact that the so-called natural 
death benefit in accident and health in- 
surance, issued by certain insurance com- 
panies now licensed in Virginia, is in 
violation of the law. The statutes of 
the state specify that life insurance poli- 
cies shall be incontestible after a certain 
time, and as the insurance department 
has found it necessary at various times 
to disapprove the issuance of such poli- 
cies, Colonel Button felt that his ruling 
was justified. ; 

An exception is made in the case of 
companies writing both life insurance 
and accident and health. Such compa- 
nies may issue an additional benefit con- 
tingent upon the natural death of the 
insured in the form of a separate policy 
or rider subject to certain specified con- 
ditions. Colonel Button makes it clear 
that this rider is not to be embodied 
in accident and health policies. 





1926 PROGRESS OF U. S. F. & G. 





President Bland’s Report Shows $1,636,694 
Increase in Premium Volume; Capital 
and Surplus Increase Expected 

President R. Howard Bland of the 
United States F. & G. says in his annual 
report this week that. the gross premium 
income of the company for 1926 was 
$42,308,387; the net income after the 
deduction of reinsurance was $38,135,306. 
This is an increase of $1,636,694 over 
the previous year and indicates the 
growth of the company since 1900 when 
the premium volume was $821,145. In- 
come from miscellaneous items other 
than premium income was $1,842,290, 
making a total for the year of $39,977,597. 

Mr. Bland also commented on the in- 
crease of $5,187,410 in investments in 
stocks and bonds and said that the total 
investments of the company at current 
market prices were now $36,542,669. 
After paying for losses, expenses and 
taxes, the company shows a credit bal- 
ance for the year of $5,158,000. Total 
assets are now $52,454,218, an increase 
of $6,350,170. 

Mr. Bland also said that if the rec- 
ommendation of the board of directors 
this week was favorably acted upon, the 
outstanding capital will be increased to 
$7,500,000 and an additional $750,000 will 
go to surplus. This will make the total 
resources approximately $54,704,218, 
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Senior Encouraged 
By Progress of 1926 


RATE REVISIONS BIG STEP 





Manager of Compensation Inspection 
Rating Board Touches on Many 
Subjects in His Annual Report 





A year of activity and noteworthy ac- 
complishments were indicated by Leon 
S. Senior, manager and secretary, Com- 
pensation Inspection Rating 3oard, in 
his 13th annual report last week. Mr. 
Senior looks forward to continued prog- 
ress in the future and says that it 1s 
indeed encouraging to observe that nu- 
merous agencies are now at work, all 
with the object of coordinating the vari- 
ous activities of employers and insurance 
carriers, to the end that the losses in- 
curred under workmen’s compensation 
policies may be reduced through co-op- 
erative efforts in preventing accidents. 
He also that 
may tend to regulate the cost of surgical 


hopes such co-operation 


treatment by the application of reasona- 
ble limits for medical service. 

Mr. Senior anticipates that these un- 
dertakings, carried on by private agen- 
cies with the help of the state in such 
matters as regulating the cost of acqui- 
sition service, should eventually bring 
about a change in the insurance aspects 
of workmen’s compensation which will 
make this branch of casualty insurance 
more attractive to the companies. 

1926 Rate Revisions Significant 

The outstanding accomplishment dur- 
ing 1926 was the revision of rates made 
effective June 30. Mr. Senior feels that 
this revision will rank high in import- 
ance not only because of several new 
ideas that have been introduced in work- 
ing out the results, but chiefly because 
it is the forerunner of a comprehensive 
program which the board proposes to 
carry out in future years. 

The actuarial committee of the Com- 
pensation Inspection & Rating Board 
gave a good bit of time last year to the 
matter of excess cover for self insurers. 
This problem grew out of a decision 
rendered by Superintendent Beha in 
July in which he held that the issuance 
of a policy by a company to a qualified 
self-insurer extending cover over and 
above certain limits “is not reinsurance 
within the meaning of Section 22 of the 
Insurance law and will therefore be 
treated as direct insurance and not in 
any sense as reinsurance.” The decision 
also pointed out that the rates for poli- 
cies providing this type of insurance 
come within the provisions of the “ade- 
quacy” section of the insurance law. 

Board Adopts Excess Cover Plan 

After board committees had worked 
out rates and rules in order to give ef- 
fect to this decision and the actuarial 
committee had made a thorough study of 
the subject, a plan was adopted which 
called for a single form of cover to be 
made available only to employers who 
have met the requirements for self-insur- 
ance. 

This cover took the form of a policy 
providing that the company should pay 
the loss on any accident incurred by the 
assured in excess of an amount, not less 
than $10,000, to be named in the policy, 
the rates for such cover to vary by clas- 
sification. 


The committee also gave careful con-: 


sideration to an alternative plan sug- 
gested by the insurance department em- 
bodying the aggregate stop loss _princi- 
ple, but reached the conclusion that the 
practical objections to such a plan were 
far too numerous to justify its accept- 
ance. The Actuarial Division developed 
from Schedule X experience statistics 
which served as an indication of the 
probable cost of excess losses over cer- 
tain limits as the result of a single acci- 
dent, and also calculated proposed rates 


a 


Cau acdtiLco 
Le 












a. 


ee 
THE EASTERN 
UNDERWRITER. 











RESELL 





z= 


January 21, 1927 








in accordance with the formula devised 

by the actuarial committee. The plan as 

formulated by the actuaries with its 

table of rates was adopted by the gov- 

erning committee and is now before the 

insurance department for approval. 
Judicial Activity 

At another point in his report, Mr. 
Senior referred to the rule which has 
been adopted requiring member com- 
panies to submit reports on all risks can- 
celled because of non-payment of pre- 
mium. “In the beginning,” he stated, 
such information was transmitted 
through periodical bulletins. Later on a 
system was perfected by which the re- 
ports were sent to the Library Bureau 
and transmitted directly by that agency 
on cards to the subscribing companies.” 
Although subscription to this service 
was not compulsory, Mr. Senior said 
that all members were required to re- 
port their cancellations. 

_On the judicial side of the board’s ac- 
tivities, Mr. Senior referred to the de- 
cision in the case of the Employers’ Lia- 
bility which gave validity to the rates 
established by the board and judicial 
recognition to the experience rating 
plan. He related how a partial victory 
in the Appellcate courts did not satisfy 
the board nor the insurance department 
and how they had taken it to the court 
of appeals where a clear cut decision al- 
lowed the plaintiff’s claim in its entirety. 
Mr. Senior said that any other decision 
would have made impossible the opera- 
tion of the experience rating plan in its 
present form. 

Classification and Rating 

The year’s work in the classification 
and rating committee shows a total of 
twelve meetings in 1926 and 45 so-called 
statutory hearings to representatives of 
employers who were not satisfied with 
the rate treatments accorded to their 
risks. 

In nine of these cases, said Mr. Senior, 
the question related to the elimination 
of past experience on account of alleged 
changes in ownership and control. Six 


applications of this type were approved, 
and three denied. The remaining ap- 
peals involved questions of classification 
and amendments to the manual. Relief 
was granted in seventeen cases. 

Other activities of this committee in- 
cluded amendment of hospital allowance 
rules to indicate that where a company 
has been authorized to reimburse an em- 
ployer for the installation of hospital 
facilities, no further contribution shall 
be allowed by such carrier; an amend- 
ment to the compensation law giving of- 
ficers of corporations the right to elect 
compensation without distinction as to 
the characer of the duties they perform- 
ed; the establishment of a common man- 
ual rate for department and dry goods 
stores, thus removing the chance for 
misclassification of payroll that had pre- 
vious existed. 

Volunteer Firemen Cover 


A new form of cover for volunteer 
firemen, whereby they will be paid vol- 
untary compensation for injuries. This 
compensation will be the difference be- 
tween the amount given by the pension 
fund of their particular municipality and 
the amount of compensation that would 
be allowed under the state’s compensa- 
tion law. Mr. Senior said that this pro- 
posal is now before the insurance de- 
partment for approval. 

The extent of the inspection and rat- 
ing work of the board is indicated by 
the fact that the 21 inspectors employed 
made 15,780 surveys during 1926 with 
only 871 cases carried over to 1927. This 
division has also reviewed 69,836 policies 
and endorsements and called for experi- 
ence in 25,500 cases. 

Fifty-eight carriers are now members 
of the board, including the Great Amer- 
ican Indemnity and the American Mo- 
torists Insurance Co. which were ad- 
mitted in 1926. 





The Eagle Indemnity has appointed 
Chas. W. Shoemaker, 58 West Union 
Street, Shickshinny, Pennsylvania, as its 
agent. 








STANDARD 
SERVICE 
SATISFIES 


A trademark slogan that stands for the 
utmost in Insurance Service—for consis- 
tent year in and year out satisfaction— 
for everything that a good insurance 
company should supply its agents. 


The simple phrase ‘‘Standard Service 
Satisfies”’ truly and adequately explains 
the ideals of those men who direct the 
destinies of this institution. 


STANDARD ACCIDENT 
INSURANCE COMPANY 


DETROIT 


One of the Oldest and one of the Largest 
Casualty and Bonding Companies of America 
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Travelers Managers 
In Annual Session 


250 GATHER AT HOME OFFICE 





President Butler Gives Meeting Send. 
Off; Messrs. Giddings, Armstrong 
and Williams In Charge 





The annual conference of branch of- 
fice managers of the Travelers and its 
two subsidiaries throughout the United 
States and Canada got off to a good 
start Tuesday morning at the home office 
in Hartford with approximately 250 in 
attendance including company execu- 


tives. Branch managers came from 
points as far distant as Los Anceles 
Dallas, Jacksonville, Vancouver, British 
Columbia and Halifax, Nova Scotia 
Sales and other plans for 1927 furnished 
the main topic for the sessions which 
continued all through the week up until 
today. 

The opening meeting was addressed 
by President Louis F. Butler, Major H. 
A. Giddings, superintendent of agencies 
for the casualty lines; H. H. Armstrong 
superintendent of agencies for the life 
accident and group departments, and 
Vice-President Robert H. Williams of 
the Travelers Fire Insurance Company, 

Following the initial session the mana- 
gers divided into three groups—life, cas- 
ualty and fire—for departmental business 
sessions this afternoon and on the morn- 
ing and afternoon of Wednesday and 
Thursday. The casualty meetings are in 
charge of Major Giddings, the life ses- 
sions in charge of Mr. Armstrong, and 
the fire discussions are being led by 
Vice-President Williams. 

A banquet was held last night at the 
Hartford Club in honor of the visiting 
managers. 





O. H. JOHNSON’S NEW POSITION 





Former Insurance Commissioner of 
Wisconsin Made Vice-President of 
Underwriters’ Casualty, Milwaukee 
Olaf H. Johnson, former Wisconsin in- 
surance commissioner, has been named 
vice-president of the Underwriters’ Cas- 
ulty Co., recently organized at Milwau- 
kee with a capital and surplus of $200,000. 
Mr. Johnson will also act as vice-presi- 
dent of the Underwriters‘ Agency, Inc, 
who are state managers of the Under- 
writers’ Casualty Co., Importers and Ex 
porters Insurance Co., Union Automobile 
Insurance Co., Central West Casualty 
Co., British American Assurance Co. and 
Standard American Fire Insurance Co, 





LUMBER REINSURANCE 

The National Retail Lumber Dealers 
Inter Insurance Exchange has reinsure 
its outstanding liability as of December 
31, 1926, in the Indiana Lumbe-men’s 
Mutual Insurance Co. of Indianapolis. 

In addition to the Indiana Lumber- 
men’s the companies included in the 
Lumber Mutual group are Central Manu- 
facturers’ Mutual Insurance Co., Vaal 
Wert, Ohio; Lumbermen’s Mutual Insut- 
ance Co., Mansfield, Ohio; Lumber Mu- 
tual Fire Insurance Co., Boston; North 
western Mutual Fire Association, Seat- 
tle, Wash.; Pennsylvania Lumbermens 


‘Mutual Fire Insurance Co., Philadelphia 





NOW IN NEW QUARTERS 

The Boston office of the New Ifamp- 
shire Mutual Liability of Concord, N. H, 
is now in new quarters at 33 Broad 
Street, which is in the heart of the city$ 
insurance district. ‘ 

George D. Elmer, Jr., until recently 
charge of the company’s Worcester oF 
fice and who was given the title of as 
sistant secretary last month, is in chargé 
of this office. He joined the company 


in 1922 as a fieldman and has a wide ac 
quaintance among New England agents 

Frank E. Smith now supervises, tht 
claim department in this office, assist 
by a competent staff of adjusters. 
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Multiple Line Carriers 
In Canada Growing 


v. EVAN GRAY REVIEWS FYELD 





Canadian Casualty Authority Also Dis- 
cusses Rate Making; Analyzes Op- 
erations and Strength of Bureaus 





When V. Evan Gray, chairman, Cana- 
dian Casualty Underwriters’ Association, 
took occasion recently to comment on 
some of the significanf trends in Cana- 
dian insurance during the past 60 years 
in the “Monetary Times,” a Canadian 
publication, he touched upon the devel- 
opment of the multiple lines companies. 
On this subject he said: 

“One effect of this development of 
multiple line companies has been the 
attraction to the casualty field of a great 
number of companies already organized 
and established in the fire insurance bus- 
iness. In this manner, the fire insurance 
companies have been able to care for the 
new lines of casualty insurance with sub- 
stantially the same organization, office 
equipment and manazvement which was 
already established for the business of 
fire insurance. 

“As a counter to this advantage, the 
same development has caused the num- 
ber of companies engaged in the busi- 
ness of casualty insurance to outrun the 
requirements of the relatively small vol- 
ume of casualty insurance business. We, 
therefore, experience both the advan- 
tages and disadvantages which arise 
through the competition of an excessive 
number of insurance organizations for a 


comparatively limited volume of busi- 
ness,’ 


Casualty Rate-Making in Canada 


Another interesting point in Mr. 
Gray’s article was when he reviewed 
the rate-making efforts of the casualty 


companies in Canada. Casualty insur- 
ance is distinguished from both fire and 
life along this line and yet has drawn 
on the experience of both for its guid- 
ing principles. It does not meet the 
problems of co-operation in surveys or 
inspection of risks which the fire com- 
panies had with the possible exception 
of workmen’s compensation, but it does 
face the necessity of co-operation in the 
collation of experience records for the 
various hazards insured. 

“Unlike life insurance,” says Mr. Gray, 
“there is not available in the experience 
of any individual company, a sufficient 
exposure to the risks insured against, to 
develop reliable experience data. In fact, 
the variety of individual hazard in casual- 
ty insurance lines is so great that even 
the experience of all the companies com- 
bined often leaves much to the judg- 
inent of the underwriter in the ascertain- 
ment of proper rate-levels. This has 
given the rate-making bureau not only 
especially difficult problems to solve but 
has also made its service especially im- 
portant to the company.” 

How the Bureaus Operate in Canada 

Referring to the casualty underwriters’ 
organizations in Canada, such as the In- 
ternational Association of Accident Un- 
derwriters (the first to be formed) and 
the Casualty Insurance Managers’ Asso- 
ciation, which supervised the business. of 
personal accident and sickness insurance, 
he stated that their chief purpose was to 
ascertain what are reasonable and ade- 
quate premium rates to be charged by 
the members of the bureau for the vari- 
ous classes. 

Their relative strength and weaknesses 
were analyzed by the following: ‘Of 
course, the maintenance and support of 
all such underwriters’ rate-making or- 
ganizations is purely voluntary on the 
part of the company and therein lies at 
once the weakness and the strength of 
the position of these organizations. It 
is their strength because it means a self- 
regulated business free to accommodate 
itself to constantly changing conditions 


Judge Black Defends 
Courts and New Laws 


HIS TALK TO INSURANCE MEN 





Says That Litigants File Lawsuits Faster 
Than Courts Can Try Them; 
Criticises Press Heads 





Supreme Court Judge William Harmon 
Black, who is very much in favor of the 
Baumes Law and very much against the 
coddling of criminals, devoted most of 
his talk made before the New York As- 
sociation of Life Underwriters at the 
Hotel Astor last week to a discussion 
of criminal and court conditions in New 
York. He said that 99 2/3% of the 
population, which is honest, has rights 
as well as the 1/3 of 1% which is seek- 
ing to make a living criminally out of 
the people. 

The Judge told of the relation of crime 
to insurance and said that every time 
an applicant for insurance makes a false 
statement and secures a policy by fraud 
the price of insurance to honest men is 
raised, and the same is true when a 








and to keep pace with the developments 
of the business. 

“It is their weakness because the or- 
ganization and its members are the vic- 
tims of the non-co-operating company 
which avails itself of the published con- 
clusions of the underwriters’ organiza- 
tion, without contributing either time or 
expense toward the maintenance of the 
organization and without assuming the 
obligations of members for the main- 
tenance of its rates. However, that its 
strength is greater than its weakness is 
demonstrated by the fact that the or- 
ganizations persist through the most 
trying and distressful conditions of the 
business and they have grown increas- 
ingly potent and useful in the public 
service of regulation of the business.” 


fraudulent claim is made by a policy- 
holder. 

He said there is no complaint that 
our civil courts do not function, the 
only complaint being that litigants can 
file lawsuits faster than the courts can 
try them. The civil and criminal courts 
proceed largely upon the same plan, the 
only difference being that in a civil suit 
generally nobody is interested except the 
plaintiff and the defendant, while in a 
criminal case everybody is interested be- 
cause upon the result depends the sta- 
bility of the country, the safety of mem- 
bers of a community. 

The Remedy 

Judge Black stated that if the Baumes 
Law does not aid in the prevention of 
crime, more severe laws will be made, 
as honest men are not going to pay 
taxes and maintain courts for the small 
dishonest and the vicious population un- 
less the courts function to prevent 
crime. If criminals and others think the 
Baumes law too severe all that has to 
be done to avoid the penalty of the 
penitentiary for life is for the wrong- 
doer to be content with three felonies 
and not commit the fourth, as it is the 
fourth felonious offense which wins the 
life imprisonment sentence. 

He told the insurance men that there 
is no‘ class which has a greater interest 
in the prevention and punishment of 
crime than the insurance men of New 
York, and that there is no class which 
can do more towards accomplishing the 
enforcement of the law. 

The Judge said that newspaper head- 
lines glorify crime by making it pictur- 
esque. His idea of a head on a bandit 
shooting a victim during a hold-up is 
this: “Dirty Rat Commits Unjustifiable 
Assault on Unarmed Man.” 





WILL.MOVE TO NEWARK 
The combined “Insurance and The In- 
surance Critic,” published by Alice Lakey 
and William E. Underwood, will here- 
after be issued from Newark, N. J., and 
a branch office of the publication will 
be maintained in New York City. 
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"Home Office Buildings 


When a Maryland agent visits the Home Office, 
member of the family was paying a uisit to the folks at home. 


body is happy; contentment and satisfaction permeate his meetings 
with the “boys” 


There is always a lot to talk about, 


but very seldom anything to argue about. 


Maryland Casualty Company 


Baltimore 


Field anc’ Home Office Organization Work “Hand In Glove” 


it looks like a son or some 


Visitors Always Welcome 





Every 
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A Kentucky field of growing Burley Tobacco, used for seed production. Note paper bags on seed pods 
to prevent damage from insects and cross-pollenization and to preserve 
the strain of the particular seed 


HE Burley Tobacco 
Growers Cooperative 
Association is a large pro- 
ducer of fine Kentucky 
Burley tobacco, without 
which many famous 
brands of “‘smokes”’ would 
not be so good. 
This industry, like so 
many others of high rank, 


has elected tocome within. | 
the “Circle of ake? yas 

A scene in one of the ninety-four receiving ware- : : - End view of a big double redryer. The Burley Tobacco 
houses in the Burley territory. The farmer- carrying insurance protec Growers Cooperative Association operates fourteen re- 
member brings his tobacco here, has it weighed tion in the Independence dryers at eleven different points. These machines are 
and graded, and receives an advance payment used for removing vegetable matter from tobacco 








Companies. 
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Front view of Tattersalls Warehouse, the largest tobacco warehouse in the world. 
It is the property of the members of the Burley Tobacco 
Growers Cooperative Association 


The INDEPENDENCE COMPANIES 
Home Offices —PHILADELPHIA 


CHARLES H. HOLLAND, President 


Casualty Insurance ’ Surety Bonds 
Fire Insurance 





+#[ These Companies Maintain Human Relations with their Agents, Brokers and Policyholders }® 
8 z € 








( 























was 9 
Mich 
Bure 
write’ 
and 1 
Great 
much 


they 
chans 



















January 21, 1927 








$< 
qCarualtro 












igi 
THE EASTERN —* 
ss _UNDERWRITER Ya! 









Page 35 














a 


A Close-up Picture of 
The National Bureau 


‘MICHELBACHER’S J. OF C. STORY 





Says He Isn’t Mystified by the Dangers 
of Casualty Company Underwriting; 
Likes the Thrill of It 





One of the biggest surprises of 1926 
was when Jesse S. Phillips and G. F. 
Michelbacher resigned from the National 
/Bureau of Casualty & Surety Under- 
writers to become respectively president 
and vice-president of the newly formed 
Great American Indemnity. There was 
much conjecture on the street as to how 


they would adapt themselves to the 
changed conditions of an insurance com- 
any. 

Osa months and more have gone by 
and the Great American Indemnity is 
booming along, writing conservatively, 
but still writing enough high grade busi- 
ness to show a written premium volume 
of $476,000 at the close of the year. 

Mr. Michelbacher does not feel that 
he made a mistake when he stepped out 
of the rarified academic atmosphere of 
the National Bureau to enter into the 
vast arena of business where dangers 
lurk in ambush and one must be pre- 
pared to face the stern realities of life. 

He tells his reasons in an article, 
“Notes of a Reformed Bureaucrat,” ap- 
pearing this week in the annual insur- 
ance review of the “Journal of Com- 
merce.” And in this article he also gives 
an interesting close-up of the National 
Bureau, calling it a wonderful training 
school for the casualty insurance busi- 
ness, as well as pointing out some of its 
disadvantages. 


Gives Problems Practical Treatment 
Mr. Michelbacher regards the outlook 
of a member of the National Bureau 
as comprehensive, transcending the in- 
terests of a single company and embrac- 
ing broad issues which are universal. He 
emphasizes that the treatment of these 
issues is decidedly practical. He says: 
Theoretical consideration may be re- 
viewed in the solution of problems; but 
before final action is taken the acid test 
is always applied, and that is the test 
of practicability. Thus, a lesson of great 
value is imparted to the budding tech- 
nician, for he is taught to recognize cer- 
tain fundamental rules of the game which 
Sometimes necessitate a deviation from 
theoretically exact formulas in order that 
4 simple, workable approximation to the 
desired result may be achieved.” 

On the other hand, Mr. Michelbacher 
Sees a fallacy in the prevalent viewpoint 
that the National Bureau is just a step- 
Ping stone to a more desirable connec- 


tion in some other branch of the busi- - 


ness. “Rate making is a tremendously 
complicated business,” he says, “and 
those Who are most intimately concerned 
with it should be steeped in the tradi- 
tions of the past, versed in trends which 


frequently cover extensive periods of . 


time, and qualified to interpret past ex- 


Perlence in terms of present and future 
Conditions,” 


Doesn’t Favor Dictator Type 


nes gtmenting on the type of executive 
of “ to fill the general managership 
back € National Bureau, Mr. Michel- 
on ers said emphatically that it is er- 
. fous to think that this position should 
a dae by someone of the Judge 
eee type. He should be a man with 
abilite Personality, marked executive 
rok a diplomatic manner and suf- 
mex standing in the community to 
ts ate when he represents the 
> sgueady in their relations with the 
Visine’ with legislatures and with super- 
re State officials. 
onchy ichelbacher concludes with the 
aaa that the bureau will achieve its 
tivitice Success when it confines its ac- 
Nemes” the establishment and admin- 
bad of rates for all casualty lines 
body ore other functions to another 
sat Ah as the contemplated Associa- 
Casualty & Surety Executives, 






































Hyde’s Drastic Cut 


(Continued from Page 30) 


grounds that the tentative schedule was 
in excess of what was fair, reasonable 
and adequate. 

The next step will probably be made 
by the insurance companies since under 
the compensation act they are author- 
ized to ask for a court review of Mr. 
Hyde’s order. It is not known as yet 
whether this step will be taken. 

It was pointed out that the new rates 
differ radically from other insurance rate 
orders, since they are the minimum rates 
that can be charged by the insurance 
companies and not the maximum. As 
the matter now stands, the companies 
cannot write policies for less premium 
than fixed by the insurance department, 
but may collect a higher premium if an 
employer is willing to pay such a rate. 


Hyde’s Reduction Order 


Mr. Hyde’s statement, accompanying 
his reduction order, follows in part: 
“There are approximately 700 different 
classes, or schedules, for which a specific 
rate must be filed. We are able to in- 
vestigate only a few individual classes 
in. the time allotted. Therefore, I will 
hear additional evidence, from time to 
time, and wherever the condition justi- 
fies, a change in individual schedules an 
order will be made accordingly. : 

“The compensation law contemplates 
a fair, equitable rate as between risks of 
the same class and with the same haz- 
ard, hence in order to prevent any dis- 
crimination we are directing the rating 
bureau to file with the insurance depart- 
ment for all companies writing work- 
men’s compensation insurance in this 
state, automobile and public liability 
rates, and to arrange their organization 
so that such automobile and liability in- 
surance policies may be passed through 
the Bureau for audit the same as work- 
men’s compensation policies. 

“The purpose of this order is to pre- 
vent the practice of favoring the larger 
insurer at the expense of the small in- 
surer, by the company or carrier taking 
a combination coverage and cutting the 
rate on the coverage not rate regulated, 
thus indirectly allowing a rebate. 

“The workmen’s compensation law also 
provides that the superintendent of in- 
surance. may, at his discretion, approve 
or issue a system of uniform schedule 
rating (or merit rating so called), such 
system to be fair, reasonable and ade- 
quate. The promulgation of a uniform 
merit rating system, so called, which is 
fair, reasonable and adequate is indeed 
a difficult undertaking in the absence of 
any date on the experience or past rec- 
ord under this particular law. 


Working on Merit Rating Plan 


“We must bear in mind that such a 
system to be fair, reasonable and ade- 
quate necessarily has for every credit a 
corresponding debit, and should be a 
system which will in application balance 
the credits allowed and the debits 
charged as the rates are based on the 
losses. 

“The experts on workmen’s compen- 
sation insurance, employed by the de- 
partment, are working on a_ uniform 
method of merit rating, so called, which 
will be fair, reasonable and adequate. 
We have also asked the National Coun- 
cil on Workmen’s Compensation Insur- 
ance to submit a plan properly applicable 
to the situation in Missouri. I am as- 
sembling data and other information 
which, in my judgment, will enable me 
to develop a plan of merit rating which 
will combine the advantage of both 
schedule rating and experience rating. 
I hope to be able to promulgate this 
plan in the near future.” 


FIRST MISSOURI “COMP.” CLAIM 


Claim No. 1 under Missouri’s compen- 
sation law was filed with the commis- 
sion in Jefferson City on January 11. 
James Ross, 23 years old, employed by 
Smith Bros., Kansas City contractors, 
was injured on January 9 by a rock fall- 
ing from the roof of a tunnel. The 
commission ordered an immediate pay- 
ment of Ross’ claim. 






















































































A Declaration! 


XPERT copy writers tell me the mere preparation of 
messages like this gives a man a new viewpoint—sets up 
a new organization morale. 


During the past twenty-two years I have been busy with some 
rather lusty management and financial problems and perhaps I’ve 
had my nose a little too close to the grindstone to sense all the 
ramifications of the agency trend. 


If that is a fact, you may consider me reformed as I am put- 
ting my name now to principles and policies that are being— 
have already been— injected into the management ‘of the 
National Surety and the New York Indemnity Companies. 


When you sell a man a worthy article at a fair price and 
put enthusiastic service behind it, you have made a satisfied 
customer. I learned that lesson in 1871, when five years old, 
selling newspapers in Grand Rapids, Michigan. 


Local agents are the retailers of the casualty and surety indem- 
nity we offer to the public under our guarantee. As our agents, 
standing between us and the public we both serve, we must first 
see that their vital interests are protected so that the effort they 
put into their business becomes an asset; establishes them as 
business men of property in their several communities. This we 
guarantee to every worthy agent. 


With this background they are in a position to put enthusiasm 
and service into their dealings with the public that assures success 
for them and for us. 


To-make any partnership a long and satisfactory one we— 
agents and companies—must all profit; we must so happily and 


so humanly serve our public that it will gain a higher appreciation 
and understanding of all insurance. 


WILLIAM B. JOYCE, 


Chairman. 


National Surety Company 
New York Indemnity Co. 
115 Broadway, New York 
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Kemper Asks: “Shall 
We Insure By Law?” 


REVIEWS MASSACHUSETTS ACT 





Lumbermen’s Mutual Casualty President 
Has Article in “Nation’s Business”; 
Favors Uniform Vehicle Code 





James S. Kemper, president, Lumber- 
men’s Mutual Casualty, writing in a 
issue of “Nation’s Business,” 
says that the compulsory automobile in- 
surance law which has gone into ef- 
fect in Massachusetts is felt by many 
to be an un-American and illogical way 
of meeting the automobile accident 
problem. This law was passed by the 
voters of the state because its supporters 
wanted to be sure that anyone injured 
by an automobile could collect damages. 
They sympathized with people who were 
injured and unable to collect and so 
they said, “There ought to be a law..’ 

After reviewing the provisions of the 
Massachusetts act, Mr. Kemper said that 
without question the majority of motor- 
ists in the state will choose insurance, 
rather than a bond or cash deposit. This 
will mean a tremendous lot of new busi- 
ness for the companies. “Yet, gener- 
ally,” he stated, “they are. opposed to 
the measure. 

Why? 


Reasons for Companies’ Dislike 


recent 


C Licmans. 4 


“Publicly most of them will take a 
neutral position. They say they are in 
the business to provide indemnity needed 
by the public under the laws for whose 
enactment the public is responsible and 
that it is not for the insurance compa- 
nies to take sides one way or another 
on the enactment of such laws. 


But privately there are comparatively 
few automobile insurance executives that 
do not, from the standpoint of the pub- 
lic interest, dislike compulsory automo- 
bile insurance. They see in it another 
attempt to cure by legislation a trouble, 
imperfectly diagnosed, which can be pre- 
vented better and more cheaply than it 
can be cured. 

“Proponents of compulsory automobile 
insurance freely quote percentages to in- 
dicate that a high proportion of injured 
persons is unable to collect damages be- 
cause automobilists are financially irre- 
sponsible and are without insurance. 

“A Chicago attorney was recently 
quoted as saying: 

“When accidents happen in this state 
in 90% of the cases it is impossible for 
the injured or their dependents to se- 
cure anv compensation or other relief.’ 

“A Chicago newspaper says editorially: 

“*At present, it is estimated, more than 
half of the automobile accidents in TIli- 
nois are caused bv drivers who have no 
financial responsibility Exist- 
ing conditions are intolerable. Tn Cook 
County alone the number of deaths from 
automobiles this year will approach a 
thousand. . The victims suffer 
pain and loss of income and often as 
not have to pav the doctor and the hos- 
pital besides. Compulsory insurance will 
fo a lone way toward removing a grave 
iniustice.’ 

“A different situation is disclosed bv a 
recent survev of all deaths due to auto- 
mobiles in the District of Columbia for 
the past several vears. This survey in- 
dicated that indgments were not satis- 
fied in but 7.4% of the cases where judg- 
ments were secured. Tf this figure can 
he accepted as renresentinge the general 
sitnation, it must he admitted that the 
problem of unsatisfied iudgments is verv 
much less important than is sometimes 
assumed.” 


Urges a “Sit Back” Attitude 
Mr. Kemper does not feel that comnn!- 
cary automobile insurance will of itself 
improve the appalling loss of life and 


damage to persons and property through 
automobiles which reached its height 
last year in 20,000 persons killed, 1,500,000 
injured, and $750,000,000 loss of property. 
He is not making this as a cock-sure 
prediction but suggests that those inter- 
ested sit back and await the results of 
the act in Massachusetts. 

He thinks that it is unfortunate that 
some people believe that the act may in- 
crease rather than decrease accidents. 


‘ On this subject he adds the word that: 


“Of the limited world experience avail- 
able, that of the Swiss is probably the 
most comprehensive. In that country 
the number of accidents has considerably 
increased. 

“Tt is not to be presumed that com- 
pulsory automobile insurance will tend to 
make drivers more careful; indeed the 
reverse.is highly probable. It will have 
no effect on accidents caused by pedes- 
trians and careful investigation has dis- 
closed that pedestrians are responsible 
for nearly as many accidents as automo- 
bile drivers. 

Popular Misconceptions of Mass. Act 

Continuing he gives a number of popu- 
lar misconceptions as to the act which 
Massachusetts has passed. “For one 
thing, it does not—though many think 
it does—provide compensation for every 
injury and death regardless of who is at 
fault. It does provide for security that, 
when the motorist is at fault, legal, valid 
claims within the specified limits will be 
paid. Under the new act the claimant 
must, as previously, prove that the mo- 
torist was at fault and that the claimant 
was faultless. 

“The act does not provide for security 
for property damage claims. The act 
has no effect on accidents outside of 
Massachusetts nor upon private pronerty 
nor upon private ways, such as filling 
stations, garages, and the like. It has 
effect only on accidents upon the public 
highways of Massachusetts. 

“The act makes no provision for in- 
demnity for personal injuries, sustained 
by an automobile owner himself, except 
as he may be a claimant on account of 
injuries inflicted on him by another 
automobile.” 


Praises Uniform Vehicle Code 


In conclusion, Mr. Kemper gives his 
praise to the Uniform Vehicle Code, 
which he calls the outstanding achieve- 
ment of the National Conference on 
Street and Highway Safety. He de- 
scribes it as the slow but sure method 
which, with its wisely chosen provisions, 
will force sharp reductions in the na- 
tion’s automobile accident ratios by en- 
abling tourists to know and to obev the 
law wherever they may be. It will also 
tend to deprive incapable, reckless and 
criminal drivers of motor privileges and 
will eliminate speeding. 

“Compulsory automobile insurance.” he 
adds, “may through the oneration of the 
insurance policy cancellation feature 
force the careless and reckless driver 
from the highwavs. To that extent it 
will at least be helpful. Admittedly it 
will insure the payment of indemnity in 
some cases where under the present sys- 
tem no payments would be made.” 





RESULT OF ONE CALL 


B. F. True of St. Louis Branch, Trav- 
elers, Sells Eight Kinds of 
Insurance to One Client 
The advantages of a multiple-line agent 
was recently demonstrated by Bonanarte 
F. True of the St. Louis branch of the 
Travelers. Early one morning he was re- 
quested to call in regard to some insur- 
ance on an automobile. The result of 
the call was the selline to the client the 
following. Public liability, property 
damage, fire 2nd theft. plate glass insur- 
ance on a eT premium 

amounting to 70. 

Also sold an accident policy for $1.000 
principal sum, $25.00 weekly indemnitv— 
the premium amounting to $25.00. Also 
a $3,000 twenty vear endowment nolicy. 
the premitm amornting to $12996 and 
further sold a small burglary policy for 
$1000 The total premium amounting 
to $252.66. 





Compulsory Auto Bill 
Proposed in N. Y. State 


LIKE MASSACHUSETTS ACT 
Not Much Chance of Its Passage This 


Year; Two Workmen’s Compensa- 
tion Laws Introduced 








The 1927 legislative season in New 
York State started off last week with a 
compulsory automobile insurance bill to 
apply to all owners of motor vehicles. 
It was introduced by F. A. Miller, Demo- 
crat, of Brooklyn, and would compel all 
car owners to file a personal or corpor- 
ate surety bond or insurance policy in 
the amount of $5,000, the same as is 
now required by public conveyances. 

This same measure will also be intro- 
duced at an early date by a number of 
other members of the Legislature. Un- 
der its provisions the law requiring mo- 
tor vehicles carrying passengers for hire 
to carry liability insurance would be re- 
pealed and all cars brought under the 
general provisions of the new measure 
with $5,000 liability. Like the Massa- 
chusetts statute, the measure to be intro- 
duced in New York State would give the 
superintendent of insurance the power to 
approve and adjust rates, as well as 
approve forms of contracts, etc. 

The sentiment in Albany is that the 
chances of passage of such a bill are 
about the same as last year. It was then 
that Superintendent Beha said that the 
state should go slowly in the matter of 
compulsory insurance and allow other 
states to learn by experiment of the ad- 
vantages of the proposal. 

Two amendments to the workmen’s 
compensation law were also introduced 
in the Assembly last week by Assembly- 
man Phelps, Republican, New York City. 
One bill amends subdivision 2 of Section 
3 by adding to the list of occupational 
diseases for which compensation is pay- 
able any and all disabling diseases and 
disabling illnesses. 

The second measure amends subdivi- 
sion 3, Section 15 by providing compen- 
sation for arm or leg amputated below 
elbow and waist or knee shall be com- 
puted according to proportionate loss or 
loss of use of arm or leg, in addition to 
percentage loss of hand or foot and pro- 
viding for loss of use of two or more 
digits. 

Both measures were introduced last 
year and failed to pass. 

Under the provisions of a bill intro- 
duced in the Senate, this week by A. 
Spencer Feld, Democrat, representing the 
20th District, New York City, article 
10-b of the insurance law relative to mu- 
tual automobile casualty insurance com- 
panies would be repealed. Reference 
was had to the committee on insurance. 
This measure is said to reflect the sen- 
timent of. some of Senator Feld’s con- 
stituents who have had disastrous expe- 
rience with mutual companies and the 
Senator is of opinion public interests 
would best be preserved if the right of 
this class of companies to operate were 
terminated. 





N. Y. STATE FUND’S INCOME 

Premium income in the New York 
State Workmen’s Compensation insur- 
ance fund for the year 1926 approxi- 
mates $7,000.000, an increase of 64% over 
the vear 1925, according to figures made 
public by State Industrial Commissioner 
James A. Hamilton. The cash receipts 
for’ the year increased $1,900,000, while 
there was invested in State and Munici- 
pal bonds $1,800.000, the total bond in- 
vestment now held by the Fund amount- 
ing to $10,500,000. During the year pol- 
icyholders received dividends totalling 
$743.800, an increase of $286,400 over the 
dividends credited in 1925. 


JOINS HOOKES & ARNOW 
Fred R. Graves, formerly executive 
secretary of the General Brokers Asso- 
ciation of the Metropolitan District of 
New York, has been appointed manager 
of the brokerage department of Hookes 
& Arnow, Inc., of Brooklyn. 
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TRIBUTE TO E. R. BUSS 





Popular Travelers Casualty Manager in 

Cincinnati Retires From This Post 

and Is Made a General Agent 

Eugene R. Buss, who retired recently 
as manager of casualty lines for the 
Travelers in Cincinnati, received his ap. 
pointment a few days ago to head the 
company’s new general agefcy in that 
city. This is in recognition of Mr. Buss’ 
long service as well as to give him a 
greater measure of liberty and leisure, 
Norman R. Clark succeeds him as man- 
ager of casualty lines. 

Mr. Buss joined the Travelers twenty- 
four years ago as its manager at Cin- 
cinnati and has had the unique distine- 
tion of having been manager continu- 
ously in the same office from that time 
to the present. He enjoys a unique dis- 
tinction, also, in his acquaintance and 
popularity in civic and business circles, 
He is widely known in the Travelers or- 
ganization throughout the United States 
and in the home office. His son, Eugene 
oe: Buss, Jr., is also a Travelers man, 
being a field service representative, 
group department, at Detroit. 

There is every indication that the new 
general agency, under Mr. Buss’ leader- 
ship, will be successful. There will be 
no change whatever in the status of the 
Cincinnati branch office and the general 
agency will be entirely independent of it. 

Mr. Clark, who succeeds Mr. Buss in 
the Cincinnati branch, was formerly as- 
sistant manager at St. Louis and it is 
anticipated that his appointment will 
prove to be an admirable one. 





GET CASUALTY CHARTER 
Wm. H. McGee & Co. to Organize 


Transportation Indemnity; Not to 
Start for a Year or More 

Wm. H. McGee & Co., marine insur- 
ance underwriters in New York, secured 
a charter the other day for the organi- 
zation of the Transportation Indemnity 
Co. of New York. Such a casualty com- 
pany opens up a new field for the Mc- 
Gee interests, as it will be allowed to 
write the liability and compensation lines 
which run with inland marine and trans- 
portation risks. 


According to Harold Jackson, one of 
the incorporators, the company docs not 
plan to start business for a year or two. 
When it does it will have a minimum 
capital of $250,000. 

The: incorporators are: William H. 
McGee, Gresham Ennis, Harold Jackson, 
J. J. Barghausen, Alan H. Bonito, Frank 
J. Macomber, Tr., William I. Murray, 6. 
C. Bowers, A. H. Fitzgerald, Edward 
McGee, William Doggett, Edward P. 
Lawlor and Charles E. Buckton. 








APPOINTED SPECIAL AGENT 


Schryver & Geyler, Newark managers 
of the U. S. Fidelity & Guaranty, at- 
nounce the appointment of Nelson Cor 
yell as special agent for the North Jer 
sey territory. 
wide expereince in special agency work 
and the developing of new men in fie 
work, 





Big Bill 
(Continued from Page 29) 


metropolitan newspapers. He never at 
vertised in Sunday papers; neither, DY 
the way, did the late Marshall Field of 
Chicago. a 

There is no doubt that advertising did 
a lot for the Wanamaker business Dr 
ing the last year of his life he wrote the 
following statement: 

“Though I have been a student of * 
vertising for fifty years and more. I ie 
I have much to learn. But this om 
thing I know: It may take lonzer ' 
reach the point of success by straight 
forward advertising, but when you onc 
get half way up the mountain toward tt 
you will find encouragement to keeP on 
to the top in a straight path.” 


Mr. Coryell has had 2. 
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U. S. F: & G. Answers— Queries 





Queries asked by agents of insurance companies and the latter’s reply thereto 


y are always of interest. 


le Accident and Health 


at Question:—Why is it necessary to de- 
s scribe the duties of the occupation of an 
a applicant? 
€, Answer:—In order to classify the risk 
n- and forestall the possibility of any con- 
troversy in event of claim. Accident 
y- premiums are based on occupation. Per- 
n- sons whose duties are office or clerical 
1C- are entitled to a lower rate of premium 
iu- than those who superintend manufactur- 
me ing or contracting enterprises, or who 
is- engage even occasionally in actual manu- 
ind al labor in connection with such enter- 
les. prises. 
oe eo es 


Question: —Why ts it necessary to com- 
plete in detail Declaration 14 in the appli- 
cation, setting forth the applicant’s medi- 
cal and surgical history during the past 
five years? 

Answer :—Because this declaration, to- 
gether with the one preceding and the 
one following it, constitutes, in the ma- 
the Je jority of cases, our entire knowledge of 


eral { the physical condition of the risk. Risks 
if it suffering from any serious organic con- 
Sif dition, who are crippled or malformed, or 


“as. (pe Which have been subject to certain dis- 



















it is Jp cases of recurrent nature, are either un- 
will [eB surable or acceptable only with appro- 
priate waiver. Furthermore, omission of 
the particulars required in Declaration 
14 might seriously prejudice the payment 
of any subsequent claim if it develops 
that material information has been omit- 
— ted. awe 
Automobile 
ile Question: —A customer is carrying PL 
cured EM’ PD on his car. He advises that he 
oa is selling his car and will purchase an- 
alle other one about the first of the year. Can 
oe the agent suspend the insurance and in- 
Me Merease the time of the policy the time of 
a ‘0 the suspense ? 
* fuse Answer:—No. A policy should not be 
ne Messrended unless the car is still owned 
at y the assured and laid up and with- 
drawn from use. Neither can a policy 
one of which had originally been written for a 
es not Hperiod of one year be extended beyond 
or two. the natural expiration date. 
nimum * * * 

_ Question: —Could a garage liability pol- 
am H. Bjicy be endorsed or extended to include lia- 
ackson, [bility which would inure to owner of pub- 
Frank BBilic garage whose attendant caused injury 
‘ray, G. for damage while delivering auto to home 
Edward Hof car owner storing in such garage upon 
ard P. landing order to bring car to owner's 
: lome each morning? Would garage own- 

er have any liability in such an instance? 
ENT Answer :—There is liability on the part 
anagett aa the garage owner in such a case and 
— ne o'88e policy written on the payroll 
n Cor. asis at the total hazard rates covers 
jon “ uch liability without specific endorse- 
rth rs ment. Such a policy does not cover the 
shat , lability of the owner for damage to the 
c a at being delivered. This liability can 

in field Bbily be covered on the $100 deductible 
’%sis in accordance with the Automobile 
lanual Rule 81, 
ot ae 
Question :—Concerning five and ten 
D) mits under public liability, three are in- 
il ured in one accident and bring suit 
jeer by Mer act the assured. A secures a verdict 
ith a af 0, B secures a verdict of $1,000 
Fre nd C Secures a verdict of $1,000. Am 
ao did Correct in my interpretation of the cov- 
"Dur age in believing that the assured will 
.. on id to pay to A $1,000, which is over 
rote above the $5,000 for one, as specified 
t of ad = policy, the Company paying $5,000 
1 fee! Mea, 24000 to B and 1,000 to C? | 
re. ott swer:—Your interpretation is cor- 
chit t! * The company is liable only for the 
os ‘aight: — $5,000 in this case, to any one 
ou once 
y ward it, Question: —] z . s * eae 
keep of -—In writing schoo uses, 


es it not be possible to write these 
‘on an annual basis (September to 


Here’s a batch of interrogations which came into the office 
of the United States F. & G., the company’s answers being printed as well: 


September), make an endorsement at the 
issuance of the policy, attaching same to 
the policy, granting the school board pro 
rata return premium for the summer term 
the buses are not in use (May 1 to Sep- 
tember 1) instead of writing these buses 
im the usual way on a short-rate basis? 
In my opinion, the endorsement should 
stale that the school board would not be 
allowed pro rata return premium tf the 
business were not renewed in the previous 
carrying company. If at the beginning of 
the school term the business were placed 
with another company, short-rate cancel- 
lation would be in order. 

Answer:—No. In making rates for 
school buses it was realized that they 
would either be written on the short-rate 
basis or there would be some time, if 
written for a year, when there would be 
no hazard. The pro rata portion of the 
private livery rates is not sufficient to 
cover the hazard. 

a, 


Question:—Why can’t the U. S F. & 
G. provide insurance for a golf club cov- 
ering the liability that might be imposed 
upon the club because of injuries to cad- 
dies, charging an additional premium, if 
necessary, but underwriting this hazard as 
ts done in the individual golfer’s liability 
policy—whether caddies are considered 
employes or not? 

Answer :—lf the club carries compen- 
sation policy on all employes and caddies 
were considered to be an employe, they 
would have protection for compensation 
as well as employer’s liability. If they 
carry public liability, they are protected 
in event the caddy is considered not an 
employe. He must be one or the other. 

i F558 


Question:—If a merchant carrying com- 
pensation insurance sends an employe to 
market to purchase goods, ts the employe 
covered under his compensation policy? 

Answer :—Yes, provided he is sent on 
the employer’s actual business. If sent 
to buy for the employer as his private 
representative, it is doubtful. It is hard 
to say what a commission will rule these 
days. It is certainly not the intent. 

a 


Question:—If an owner of buildings 
gives out a contract for painting or other 
alterations and, in turn, the contractor 
gives the owner a written agreement that 
he will be responsible for any liability to 
his men, is that enough protection for the 
owner? Is the owner covered under law? 

Answer :—Yes. He would be covered, 
provided the contractor has sufficient 
moneys to meet any judgment that may 
be given against owner. Owner would 
have the expense of having lawyer to es- 
tablish such fact. 

em * 
Judicial 

Question:—A bond. is issued for an ap- 
plicant as guardian for minor children. 
The Company assumes joint control over 
the funds belonging to the wards. The 
principal secures a court order authoriz- 
ing the expenditure of a sum of money to 
be used for the purposes of education, 
clothing and general maintenance. The 


representative of the Company counter- 
signs the check on the bank for the 
amount specified in the court order, it 
being compelled to do this, as the court 
directs it. The principal uses the funds 
for his own purposes. Is the surety liable 
to the wards for the amount of money 
misused ? 

Answer :—The surety company would 
be liable to the wards for the money mis- 
appropriated, but the danger of such a 
situation could be minimized by having 
the guardian draw separate checks for 
the various purposes mentioned -in the 
court order and payable to the proper 
parties, each check being countersigned 
by the agent. Moreover, before counter- 
signing checks drawn in the future the 
guardian or other fiduciary should be re- 
quested to produce vouchers showing 
how the money was expended in the pre- 
ceding transaction. 

€) 48 
Plate Glass 

Question:—How would you arrive at 
the correct charge on a plate-glass policy 
covering a sliding plate-glass door in a 
wall case of a drug store? 
not set or clamped. 

Answer:—The plate-glass rate on a 
sliding door in a wall case takes an inte- 
rior glass rate of % table figures (see 
paragraph 22 of the Plate-Glass Manual). 
If, however, this plate is not set in a 
frame, but the edges are unprotected, the 
rate is double; that is, % the table rate. 
(See definition of clamped glass under 
paragraph 17 of the Manual.) 

e “4 


The plate is 


Public Official 

Question:—A bonding company issued 
a city collector's bond in 1922 and re- 
newed it in 1924. In 1923 the city col- 
lector was instructed to collect light and 
water rents. Bank failed in 1925. Under 
renewal bond of 1924, is bonding com- 
pany liable for light and water money in 
bank in collector's name, as well as the 
tax money? 

Answer :—The liability of a surety un- 
der this state of facts would depend upon 
the law defining the duties and respon- 
sibilities of the city collector, if there 
be a law pertaining to such office, and 
the coverage of the bond itself, which 
may or may not be controlled by statute. 
To be more explicit, we shall attempt to 
enumerate some of the factors which 
must be considered in determining the 
liability of a surety on a public official 
bond: 

First—What is the scope of the offi- 
cial’s duties as defined by law? 

Second—Is it part of the duties of the 
city collector to collect light and water 
rents? 

Third—Is the official an insurer of 
moneys, or is*he simply a. bailee, charged 
only with the exercise of the proper de- 
gree of care in safeguarding such funds? 

Fourth—What are the specific terms 
and limitations of the bond? 

Commenting generally, if the statutes 
made the city collector responsible for 
the collection of light and water rents 
and if he is made an insurer of all funds 
coming into his hands so long as they re- 
main in his custody and unaccounted for, 
and the bond which is furnished is in ac- 
‘cordance with the statutory require- 

-ments, the surety’s liability would seem 
. to. be clear for the loss of moneys due 
“=to the insolvency of the depository. 

If, on the other hand, the official du- 

ties of the collector by law were not ex- 
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tended to the collection of light and wa- 
ter rents, and in so collecting the rents 
in question he acted voluntarily or in an 
ex-officio capacity, the bond would not 
seem to be liable, if in its terms and limi- 
tations it embraces only the specific du- 
ties pertaining to the office of city col- 
lector. The surety’s liability, if it hinges 
solely on the question of whether or not 
the official is an insurer or a bailee, and, 
if the latter, whether he was guilty of 
negligence in the safekeeping of the 
funds, is a question of law and fact. If 
an insurer, the law determines the lia- 
bility ; if a bailee, the facts determine the 
liability. 





Globe Answers Queries 


Two queries asked of the Globe In- 
demnity by agents and that company’s re- 
sponse to the queries follows: 

Q. If, after soliciting a painter’s Com- 
pensation line for three years, and in the 
last year there has developed a 40% debit 
in his. rate, should the renewal of the pres- 
ent policy be solicited for the Globe? 
_A. It is difficult to answer this ques- 
tion in a general way—so much depends 
upon the complete facts of the case. The 
debit may be attributable to one bad ac- 
cident which should not condemn the 
risk; or it may have been caused by the 
neglect of the previous carrier in not af- 
fording proper inspection or claim serv- 
ice, and we might consider we could im- 
prove the risk sufficiently to make it ac- 
ceptable. 

Again, if the assured has to pay 40% 
loading, he knows it and knows why. He 
may have learned his lesson and be will- 
ing to co-operate with the insurance car- 
rier in every conceivable way with the ob- 
ject of turning a bad risk into a good one 
and saving himself eventually consider- 
able money. : 

If a claimant, under an Accident 
and Health Insurance policy has coverage 
in more than one company, and his in- 
demnity for medical attendance in com- 
bined companies is $50 per week, and his 
doctor bill is $25, can he collect $25 from 
each company? There is nothing in the 
Globe contract to prevent it. 

A. A policyholder can collect a medi- 
cal bill from each company, but in prac- 
tice we find that claimants only ask that 
their doctor bills are paid, and the usual 
procedure is for the two companies to 
share the payment of the bill in propor- 
tion to their amount of insurance. 





BOND COMPANY MUST PAY 





N. J. Court Decides Creditors of Defunct 
Corporation Are Entitled to Claims; 
Assets Removed From State 


Creditors of the Berry Automatic Lu- 
bricators Corporation, formerly of New- 
ark, will get the full amount of their 
claims, although the company removed 
its assets from New Jersey. 

Last year Vice Chancellor Backus ap- 
pointed S. I. Kessler receiver for the 
firm and denounced its management as a 
stock-jobbing scheme. The firm fought 
the appointment, carrying it to the 
Court of Errors and Appeals. It was 
obliged, however, to furnish a $5,000 ap- 
peal bond. The appointment of the re- 
ceiver was finally confirmed by the upper 
court, but in the meantime the company 
had removed its assets from the state. 

The receiver then asked the court to 
cempel the bonding company, the Fi- 


* delity and Deposit, to hand over the $5,- 


000. This the court did recently. Claims 
of the creditors will be paid and the 
balance will go for fees dnd expenses of 
the receiver and counsels for both sides. 


‘ 


N. Y. AGENTS’ MEETING 


The annual meeting of the New York 
State Association of Insurance Agents 
will be held as usual this year at the 
Hotel Syracuse at Syracuse, N. Y. The 
dates are May 23, 24 and 25, with the 
get-together dinner on the evening of 
May 23 and the business sessions coming 
on May 24 and 25. President Ward 
H. McPherson of the Association will 
preside at the meetings. 
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Beha Hears Substitution Debate 


(Continued from page 1) 


qualifications of those practicing actua- 
rial science. Finally, he admitted that 
there were some figures on the sheet 
which he did not understand. 

Mr. Priddy then turned to Actuary 
Robbins of the Department and asked 
point blank: 

“Do you understand these figures?” 
After a moment’s hesitation Mr. Robbins 
replied: “I can understand any figures.” 

“Well,” retorted Mr. Priddy, “do you 
understand this set of figures?” 

Priddy Sums Up 

Mr. Robbins said he could understand 
them if he knew exactly what was in the 
minds of those who made them at the 
time they were made. Mr. Priddy then 
said: 

“This illustrates the position of the 
Life Underwriters’ Association in a nut- 
shell. We contend that the-practice of 
substituting policies, whether it is done 
by estate creators with the support of 
trust companies, by analyzers, by special- 
ists, or by experts—no matter what the 
name may be—is a growing one and is 
pernicious. In many cases the policy- 
holder would be much better off if he did 
not make the change and so far as the 
business of insurance is concerned such 
work destroys confidence in insurance. 
I do not care how clever or big a policy- 
holder is, you can tell him anything in 
figures, but I don’t believe he is inter- 
ested in figures. He is concerned only 
in what he has to pay and what he will 
get from the insurance company. 

“T have nothing against Messrs. Han- 
mer or Mellen, personally. They are 
friends of mine. But if they are going 
around to people in this town asking 
them to substitute one set of policies 
for another the Life Underwriters’ As- 
sociation will fight them to the limit. 
And remember, also, that some of the 
birds going around town are not so good 
insurance men as these fellows we are 
criticising today and are not on the level. 

“T don’t want to make an argument 
against trust companies. Co-operation 
between trust companies and life insur- 
ance companies is a good thing but there 
is a question in my mind as to whether 
the trust company can do better by a 
man’s estate than a life insurance com- 
pany can. A life insurance company 
does not charge for handling the estate. 
A trust company does and the man also 
has to pay the trust company when he 
leaves it.” 

Henry L. Rosenfeld Joins the Critics 

Henry L. Rosenfeld also criticized the 
practice of changing policies and said 
that he knew several large cases of the 
kind where substitutions have been made 
for important men of affairs and he 
thought that they were the losers rather 
than the gainers by the transaction. 

Mr. Rosenfeld commented rather caus- 
tically on the position which Mellen and 
Hanmer take with the prospect when 
they tell him how much his estate gains 
by the release of the policy reserve. For 
instance, it had been brought out that 
in the case of a $1,000 policy with a 
$300 reserve: the agents make use of an 
argument that the estate is increased to 
$1,300 and by using this money to pur- 
chase more insurance his estate is made 
much more valuable. Mr. Rosenfeld gave 
arguments showing fallacies in this type 
of insurance salesmanship. He also 
pointed. out what he declared to be the 
inadvisability of removing accumulated 
funds from the possession of the life 
insurance companies, where they earn 
good interest and the insured has no 
worries about safety, and putting them 
into trust companies where there is a 
chance that the insured will-lose by in- 
vestment and where he pays for the 
privilege of having the trust company as 
the custodian. He thought the average 
substitution proposition, especially the 
cases under review, was a case where a 
man is trying to lift himself up by his 
own bootstraps. 

Hadley Asks Questions 
Chief Examiner Hadley of the life in- 


surance companies demanded to know 
whether Messrs. Mellen and Hanmer 
gave all the facts when they changed 
one policy to another. He said with em- 
phasis that in such instances unless all 
the comparison facts were brought out 
the transaction was in violation of the 
insurance code. . 


The committee from the Life Under- 
writers’ Association consisted of Mr. 
Priddy, New York Life; Mervin L. Lane 
and Leon Gilbert Simon, of the Equitable 
Life Assurance Society, and Clancy D. 
Connell, of the Provident Mutual. 


During most of the hearing, which had 
been requested by Mellen - Henmer & 
Co., Mr. Hanmer answered questions. He 
answered them so cleverly that the com- 
mittee expressed admiration for his abil- 
ity in presenting his side of the case. 
He is a wizard at figures. 


Statement by Mellen and Hanmer 


After the hearing Mellen and Hanmer 
were asked by The Eastern Underwriter 
for a statement of their position, based 
on what was said at the hearing, and it 
follows: 


“At the hearing it was brought out 
that neither the company, nor the 
amount nor the date of issue was 
changed by Mellen-Hanmer & Co. in any 
policy. The only change has been the 
substitution of the plan to Ordinary life. 

“We maintain that the evidence sub- 
mitted before the hearing requested by 
us from the Superintendent of Insurance 
was purely hypothetical and theoretical. 
In refutation of the allegations of the 
Underwriters’ Association committee we 
presented all of the figures asked for by 
the department, and further facts in il- 
lustration thereof, in connection with ten 
of the trust cases which we actually 
closed with our clients. 

“In other words, on the one side was 
theory, and on the other side were facts. 

“Tt is difficult for the average old line 
insurance agent to grasp a new develop- 
ment in his business. 

“The outstanding facts supported by 
the evidence produced by Mellen, Han- 
mer & Co. were. first: That they gain 
no benefit in the form of renewals or 
otherwise from any policies that are 
changed, because such conversions are 
made as of date of issue in the original 
company, and for the original amount is- 
sued by that company. Second: They 
gain nothing in the way of compensation 
from the insured, or from any bank or 
from any other source except commis- 
sion on additional insurance placed. 

“Tt is a fact, that the insurance com- 
panies have secured additional insurance 


on the lives of the clients of Mellen, 
Hanmer & Co., as the result of the ac- 
tivities of Mellen, Hanmer & Co.; that 
the insured accordingly increases his es- 
tate; that the trust companies handling 
these trusts are able to perform a very 
valuable service to the public. 


“The only hardship, if it can be classed 
as such, is that the original agent gets 
a slightly reduced renewal for the re- 
maining years of the policy which he se- 
cured for his client, namely, the differ- 
ence between the Limited Payment Life 
or Endowment Contracts and the Ordi- 
nary Life Contracts, as of the date of 
issue. 

“The clients of Mellen, Hanmer & Co. 
have been substantial men in varied pro- 
fessions, including lawyers, accountants, 
bank and corporation executives, all of 
whom have had their attorneys pass upon 
the plan, and it is reasonable to assume 
that they would not have subscribed to 
the plan had it not been proven that 
their estate would be benefited by so do- 
ing. 

“Tt is not claimed by us that only one 
kind of policy should be written. Every 
form of insurance has its place. Where 
we find a client willing and financially 
able to create a sizeable estate it is rare- 
ly advisable for him to have in his insur- 
ance any but ordinary life policies in a 
funded trust.” : 

In a memorandum filed with the New 
York Insurance Department prior to the 
hearing, Mellen, Hanmer & Co. said in 
part: 

Our activities are unusual in the following: 

We do nothing but Trust work. 

We favor no one Bank. 

We serve no one Insurance Company to the 
exclusion of others. : , 

We receive no remuneration of any kind from 
the client. ; ; 

We offer our services irrespective of whether 
or not additional insurance is involved at the 
time of negotiating the trust. y 

We receive no remuneration of any kind from 
the Bank. 

We offer no “Tax Advantages.” . 

We perforce maintain jealously a_ Tiffany 
reputation of business ethics that justifies the 
respect accorded us by Bankers and Lawyers in 
whose field we operate, and upon whose con- 
tinued good will the future success of our busi- 
ness must necessarily depend. 

We employ no agents. — ee) 

We receive as compensation only commission 
paid on the additional insurance involved. 

At least 20% of the clients’ deposit is surplus 
over and above the insurance premium, remains 
with the Bank, and therefore is productive of 
no commission whatever to us._ , 

We do not sell all of the insurance which 
the man’s deposit will buy. 

In summing this proposition up:— : 

The new thing is, in making it possible to 
establish a Funded Trust by a systematic accu- 
mulation of surplus deposit: . 

We find that in advocating this Contract- 
Funded Trust, we are working in a field of po- 
tentially wealthy men, and bringing about an 
immediate trust relationship which presumably 
would otherwise be postponed for many. years 
until a client has succeeded by some other 


means, in accumulating the cash surplus suffi-* 


cient to justify him establishing as substantial 
a Trust Estate. 
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Linton On Trusts 
(Continued from page 13) 


go with the settling up of the estate, 
There is the delay because the insur- 
ance money is tied up in the estate. It 
cannot go over any sooner than any other 
part of the estate. The principal is not 
included in the $40,000 life insurance ex- 
emption for Federal estate tax purposes, 
It is also subject to the state inheritance 
tax. There is a possibility of contest 
by those interested in the will. Even 
claims that are fraudulent can tie up an 
estate indefinitely. Here is a case taken 
from the experience of a large Eastern 
trust company which well illustrates 
what I am talking about: 

“A named the X Trust Company the 
executor of his will. The estate amount- 
ed to approximately $400,000, including 
$100,000 of life insurance made payable 
to the estate. Soon after the death of 
A, suit was entered against the estate, 
charging fraud on the part of A grow- 
ing out of certain contracts. The mat- 
ter has been in litigation about two 
years. It is probable that the estate will 
be wiped out in the event that A’s ex- 
ecutor is unsuccessful. The life under- 
writer failed in his job. If A had creat- 
ed a life insurance trust, his wife and 
two kiddies would at least be enjoying 
the income from the $100,000 of life in- 
surance. As the matter now stands, they 
have not had a dollar of income since 
the death of A.” 

Wherever you find life insurance pay- 
able to the estate, you should regard it 
as a danger signal. Always examine the 
circumstances to see whether that meth- 
od of payment is proper. 

The advantages of the insurance trust 
method—that is, where the trust institu- 
tion is made either the beneficiary or 
the assignee under the policy—are many. 
In the first place, the expenses are pre- 
arranged and you know what it is go- 
ing to cost. There are no indeterminate 
court costs. There is no delay in the 
passage of the money to the trust com- 
pany. Hence it begins immediately to 
earn an income for the beneficiaries. The 
trust companies know that the insurance 
trust business is the cleanest kind of 
business they have, because it is paid 
to them promptly and in cash. The in- 
surance thus paid is exempt from state 
inheritance taxes in most states and is 
also exempt, up to $40,000, from the Fed- 
eral estate tax. The will contest also 1s 
avoided. 


(To Be Continued.) 


Thrift Prize Winners 


(Continued from page 3) 


pendence will crumble and be Jost.” 

The two following slogans have been 
selected as winners of a fountain pet 
desk set: M. Malkan, Equitable Assur- 
ance Society in Seattle, with the slogan, 
“Life Insurance Provides for Dependents 
and Independence,” and Jimmie, the 
office hoy of the Prairie Life of Omaha 
with the slogan, “Life Insurance, Like 
False Teeth, Fills Many Hungry 
Mouths.” 








GET O’GORMAN & YOUNG 





Reliance Casualty Signs Up Large New 

ark Agency As Its General Agents 

In Essex County 

One of Newark’s largest insuranc 
agencies, O’Gorman & Young, has signe 
up with the Reliance Casualty to be 1 
general agents for Essex County. 
Taylor, vice-president of the company, 
regards this appointment as an impor 
tant one and feels that with this neW 
connection the premium income of the 
company will show a considerable 1 
crease in 1927. J 

The Reliance Casualty has been ™ 
business since May 27, 1926 and up 
the end of the year it had produced 4 
total premium income of $110,000, ope 
ating only in New Jersey for automobile 
business. Its feature is to offer an &® 


perience rating” to policyholders fot 
careful driving. 
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